2, 1982 








OO =. aR ST «OO TUES 








Forestty 


Index to Advertisements, 55-57 


COPYRIGHT 1932 BY AMERICAN LUMBERMAN 


JAN 11 1932 


Table of Contents, Page 17 


Established 1873—Office of Publication, Manhattan Building, Chicago, III. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2956 





CHICAGO, JANUARY 9, 1932 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 






























































Outlining a Sane 
Thrift Program 


Declaring that true thrift implies wise spending as well as 
prudent saving, the sponsors of National Thrift Week, to be 
observed Jan. 17 to 23, inclusive, very properly have directed 
special attention to the fact that the home builder's dollar has 
today a greater purchasing power than at any time in recent 
years. A number of other constructive ideas, especially ap- 
plicable to present conditions, also are advanced as appropri- 
ate objectives for the coming year. 

The annual observance of National Thrift Week has be- 
come somewhat of an institution during the last few vears. 
Perhaps at no time since its inception has it been more es- 
sential than today to call attention to some of the principles 
of true thrift, or, as it has been defined, “wise management of 
the business of living.” 

The sponsors of National Thrift Week include about fifty 
co-operating organizations, which will promote within their 
several fields the program of thrift to be inaugurated by the 
observance of Thrift Week. A few of the sponsoring organ- 
izations are: United States Building & Loan League, Amer- 
ican Bankers’ Association, National Association of Mutual & 
Savings Banks, International Benjamin Franklin Society and 
the National Council of The Young Men’s Christian Asso- 
ciation. 

A few of the principal planks in the platform are listed in 
the box on this page. Inasmuch as the program to be launched 
during Thrift Week is intended to apply throughout 1932, 
these points may afford some suggestions which lumbermen 
can use in their advertising and other promotion work dur- 
ing the eoming year. 

Quite appropriately, National Thrift Week is inaugurated 
with the anniversary, on Jan. 17, of the birth of Benjamin 
Franklin, the great American apostle of thrift, whose homely 
maxims are almost as well known and widely quoted today as 
when they first appeared in the form of “Poor Richard's 
Almanac” in 1732—two centuries ago. 











KEEP A BUDGET 


Plan your saving and spend- 
ing wisely. It is thrifty to 
spend wisely for real needs. 
Food, clothing, and shelter 
can now be purchased at ad- 
vantageous prices. 


HAVE A BANK ACCOUNT 


and shares in a Building and 
Loan association. Money 
hoarded means interest lost. 
Money deposited is busy 
money. 


OWN YOUR OWN HOME 


The home buyer's dollar has 
greater purchasing power to- 
day than at any time in re- 
cent years. 


SAFEGUARD YOUR 
INVESTMENT 


in your home or other build- 
ing, by painting, repairing 
and modernizing your prop- 
erty. This helps to give an 
unemployed neighbor a job. 


PAY YOUR BILLS 
PROMPTLY 


Maintain your credit, and 
help others to meet their ob- 
ligations. Don't add to the 
sum total of "frozen assets." 
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We Make It! 


Our veneer and plywood is 
rotary cut from the fine qual- 
ity, old growth Douglas Fir 
The most modern fa- 
cilities are at your command 
and we guarantee you satis- 
faction. 


millwork and doors for our trade. 
items to build a complete house right from our own piant. 


Garage Doors 
House Doors 


Cupboard Doors 


Frames 





Inside Trim 
Porch Columns 
Turned Posts 
Balusters 


Mouldings 

Rail 

Stock Size Veneer 
Panels 


Door Panels 

3-ply Wallboard 
Industrial Plywood 
Gutter 


Loaded with All Items of Upper Grades or Common Lumber 


Finish 


ti canal 
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the most modern 





HOLT 


National Hardwood Lumber Assoc. 


Northern Hemlock & Hardwood Assoc. 





Utilize Holt mixed car service in the 
future and order just what you need. 


OcontoWis. 


National Lumber Manutacturers’ Assoc. 
Maple Flooring Manufacturers’ Assoc. 


shaving’ 


HARDWOOD CoO., 


LUMBER CO. 


MEMBERS { 


Stepping 


Drop Siding 


Flooring 


Ceiling Dimension 


We cut and specialize in Industrial Dimension Stock. 
Our products are shipped to all parts of 
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the world. 
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Holt Products Have a 
Reputation for Quality 


For many years Holt Maple, Birch and Wis- 
consin Red Oak flooring has been manufac- 
tured to recognized standards of quality 
and milling. Our flooring is made in a day- 
light flooring factory which is equipped with 


But, in addition to hardwood flooring, Holt 
also manufactures Hardwood lumber, Hem- 
lock lumber, posts and lath. 


flooring ma- 
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Remember, our plywood must be good because we manufacture a complete line of 
In fact, we can furnish all Douglas }‘ir lumber 


Write us now about your plywood requirements, and let us furnish quotations. 


WRITE 
w 


s 


FOR 
CATALOG 


AND 
STO 


CE 
LIST 






































want. 


profit. 


ences. 











Profitable 
Lumber 
Retailing 


ARTHUR A. HOOD 


A book, every retail 
lumber 
It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing of all building material. 


lumber retailing”, 


perience. 


dealer will 





Beginning with a definition and a discussion of “ profitable 
the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 


This is not a book of theories, but one of facts and experi- 


Every suggestion in it is tounded upon practical ex- 


All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 
leather, 400 pages, 84 x 5 inches. POSTPAID $2.50 


Americanfiimberman 


431 So. Dearborn St. 
CHICAGO, ILL. 
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Real “Hub” of the Farm Is Shown 
to Be the Home 


and forward- 
“Planning 
issued 
by the Extension Service of the Agri- 
Mechanical 


N OPTIMISTIC 
A looking message on 
Texas Farming in 1932,” 
cultural and College of 
Texas, discusses in a helpful way some 
of the problems of production and mar- 


keting that confront the farmers of 
that State, and suggests lines of en- 
deavor which, if followed, are deemed 
to work out to their advantage. The 
conclusions reached are as applicable 

farmers in other sections of the 
country as to those of the Lone Star 
State 


The most striking thing about this 
however, is that it makes the 
rather than the soil, the 
thing. Of course, it is recog- 


me 100 
HiCssadLle, 


farm home, 
central 
nized 
there would be nothing to sustain the 
farm home, but the tendency of some 
farmers to subordinate the farm home 
to what they deem the chief aim of 
life on the farm is deprecated, and the 
importance of the home, as such, is de- 
fended, in the following words: 
“There’s a market for home com- 
forts, too. This is the reason why any 
general plan for adjusting farming to 
meet the 1932 situation—or any other 
—must begin at the house and proceed 
outward to the fields. Too frequently 
farmers start their plans at the back 
fence and sometimes never reach the 
house with them. Nor should it be 
overlooked that the end of farming is 
comfortable, cultured, 
The farm home 


happy living. 
an enormous 
market for the things that bring com- 
fort and beauty. Most farm families 
wait for that somehow never 
seems to come, to get these conven- 
iences and luxuries, yet a_ beautiful 
farm yard can be had for as little as 
35 cents and some labor. 


offers 


money 


A cheery liv- 
ing room adorns more than one farm 
home without a cent of cash outlay, 
and many folks have discovered that a 
handy kitchen is more a matter of in- 
genuity than of dollars. If all the 
beauty and comfort and convenience 
that can be brought for almost nothing 
into farm homes were expressed in 
dollar values there would almost be 
another quarter-million-dollar home 
market on the farm. Without minimiz- 
ing the real need of cash on the farm, 
the point here is that many of the 
things for which money is exchanged 
be obtained without going 


may 





that without the soil operations’ 


through the arduous process of first 
getting the money, and the extent to 
which this is done represents a gain as 
real as any bought with dollars.” 

While emphasis is placed upon the 
possibilities of adding beauty and com- 
fort to the farm home and its sur- 
roundings at little or no cash outlay, 
there is no question but that even in- 
expensive improvements eventually 
bring in their train the more expensive 
ones that involve additions, moderniz- 
ing etc. The main thing is to develop 
a taste for better surroundings; then 
the larger projects in that direction 
will naturally follow. 

Despite present conditions farmers 
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are urged not to become discouraged, 
for, says the bulletin: 

“Farming is the oldest occupation, 
Depressions are painful; they shatter 


cherished dreams; they impoverish, 
and they even ruin. Yet farming goes 
on. Many leave the farms but farming 


continues. Depressions often bring 
years of hardship and privation to farm 
families, but partly because nothing 
else offers, partly because farm invest- 
ments can not be abandoned, partly be- 
cause farm life offers more enduring 
satisfactions than life in town, farmers 
persistently hang on. While the rest 
of the world makes evil prophecies of 
the future of farming, your real farmer 
with stubborn conservatism knows deep 
down in his heart that times will be 
better. And they will be for those who 
can adapt themselves to changing con- 
ditions, who can manage wisely and 
produce cheaply.” 


Is It Advisable to Junk the Old 
Fashioned Idea of Thrift? 


HEN BUSINESS suffers from 
a gastric crisis one of the 


symptoms is a vapor of words. 
Speech is free and on the average is 
worth the price; and in spite of over- 
production it seems to find a ready 
market. All of us have ideas about 
restoring confidence, ending the buy- 
ers’ strike, jacking up prices to a profit- 
able level and generally giving the 
patient a shot in the arm that will 
cause him to rise out of bed and ask 
for corned beef and cabbage. 

On the whole this is well enough; 
for there can hardly be great volume 
of conversational smoke without a few 
sparks of thought; and sooner or later 
these sparks are apt to light the fires 
under the boilers of recovery. 

3ut there is one by-product of this 
plethora of words that is not so good. 
Leaving out those favorite topics of 
conversation which turn upon inter- 
national affairs, war debts, tariffs, bal- 
ances of trade, the gold standard and 
others of the big subjects which are 
important but about which most of us 
can do nothing, the rest of the recovery 
talk deals largely with production, 
selling, trick financing of sales and 
methods of jockeying the public into 
buying. Most of these ideas stand on 
the selling side of the counter and 
largely ignore the customer save as a 
turnip from which blood is to be ex- 
tracted by a commercial miracle. Do 
you notice much attention given the 
customer save as a passive unit in the 


operation of a top-heavy machine that 
will stand up only so long as it spins 
with increasing speed? Do you hear 
much about old-fashioned thrift or the 
provision for a rainy day? 

In fact a good many economists are 
telling us that this old-fashioned thrift 
is out. The great thing is to spend. 
Let there be no pause in the circulation 
of money; for saving, as these men see 
it, is treason to modern commerce, an 
attack upon a going concern, a drag 
upon progress. If saving were miser- 
liness, this might be true; but thrift 
is not hoarding. The spender as well 
as his money is part of modern com- 
merce; and if through unwise and ex- 
cessive spending he finds himself un- 
able to maintain himself through slack 
periods he becomes even more of a 
drag upon business than his hoarding 
could be. 

A serious part of the country’s pres- 
ent uncomfortable experience is the 
readiness of the buying public to junk 
the old idea of thrift. Possibly this is 
being done in ways which the econo- 
mists did not intend. But many retail 
lumbermen are telling us, for instance, 
that their customers are losing interest 
in home owning. Thousands of people 
who have seen their securities shrink 
in value are saying to their friends, 
“Don’t ever be as silly as we were. 
Don’t try to save money ; for some one 
else will get it if you do. If we ever 
get any extra money again we're going 
to have some fun, and we're not going 
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to save, and neither are we going to 
buy anything simply because it’s sup- 
posed to have resale value. When you 
want to sell it, that supposed resale 
value will be gone.” 

The AMERICAN LUMBERMAN is old- 
fashioned enough to believe that these 
are wrong ideas and that they helped 
create the difficulties through which 
the country is passing. This prompt 
spending helped to create a standard 
of living that could be maintained only 
so long as the spender got all the 


breaks. Little or no margin of security 
was left; and when the commercial 


machine began to wobble thousands 
of people were immediately in difficul- 
ties. Their one resource was to stop 
buying; not only luxuries but also 
necessities. Excessive spending in 
days of affluence helped create exces- 


sive luxury production capacity, and 
when sales stopped this production 
capacity could not maintain itself. If 
a reasonable part of the money which 
has run through the luxury cash regis- 
ters these last ten years had been in- 
vested in homes or in sound low-yield 
securities, much of the recent distress 
could have been avoided. 

It is too difficult a question to be 
understood or settled out of hand. But 
it seems a cause for alarm when lead- 
ers and events combine to break down 
the steady old idea of personal thrift. 
The lumber industry of course has a 
selfish interest in maintaining the de- 
sire to own homes; but in addition to 
its own interest in this matter there 
is a factor of public safety involved. 
It has been pointed out that on a 


comparative basis real estate has 


19 


suffered much less shrinkage than 
commercial stocks. People will not 


sell houses at panic figures, because 
they know that such property will be 
among the early lines to recover; and 
even in distressed sales real estate 
fares much better than the general 
average of commercial stocks. 

Retailers need to take some thought 
about these matters, and their 
thoughts need to range beyond the 
desire to make immediate sales, im- 
portant as these things are. If it 
seems a large order to ask a dealer to 
correct his customers’ ideas of thrift, 
he is at least not excused from doing 
what he can. Some positive leader- 
ship in a community will do much to 
restore economic sanity. Real thrift is 
too important to be allowed to go by 
default. 





Mail Order Firm Expands Home 
Construction Plant 


New York, Jan. 5.—Expansion of the mail 
order home construction, lumber and _ building 
supply business of Sears, Roebuck & Co. in the 
Port Newark area has been announced at the 
annual convention of sales representatives of 
the company here. The Chicago firm will oc- 
cupy a 40-acre tidewater site in Port Newark 
which has been developed at a cost of approxi- 
mately $3,500,000 to serve as an office building, 
warehouse and millwork shop. No further ex- 
pansion of the company’s retail yards is con- 
templated. 

Harvey L. Harris, general manager of the 
home construction division of Sears, Roebuck, 
said at the convention that he believed the 
plant to be the world’s largest home construc- 
tion plant. The eastern headquarters of the 
home construction division, which has been at 
Philadelphia for 17 years, will be transferred to 
the Port Newark plant, which will have an op- 
erating and executive staff of approximately 
800. 

The convention is being held in New York, 
rather than in Chicago as hitherto, because of 
the growing volume of Sears, Roebuck home 
construction in this territory. It will continue 
today, tomorrow and Thursday. 





Railroad Starts Extensive Car 
Building Program 


St. Paut, Minn., Jan. 4.—The most ex- 

tensive car building program ever entered into 
by the Northern Pacific Railroad, entailing ex- 
penditure of $4,500,000, went into full swing 
today with start on 500 freight cars at the 
Laurel, Mont., shops of the road, officials an- 
nounced today. 
_ With construction of 3,000 freight cars as 
its goal, the program has been gathering way 
for some time, the actual work being divided 
between various shops as much as possible to 
aid employment. Four shops are involved, the 
Como shops at St. Paul, and the Brainerd, 
Minn., and Tacoma shops, in addition to the 
Laurel plant. 

Commencement of the work at the Laurel 
shops marks inauguration of the complete pro- 
gram of building, officials said. Construction 
of the Laurel cars has been dependent upon 
delivery of forgings, now started. Five hun- 
dred box cars are on the Como shops program; 
1,000 refrigerator cars are being built at South 
Tacoma, and 1,000 box cars are to be com- 
pleted at Brainerd. 


A contract totalling $600,000 was awarded 
the Seims-Stembel Co., St. Paul and Min- 
neapolis, for steel parts required. 

Nearly 200 men in the coach shops of the 
Soo Line were placed back on their jobs to- 
day, while on Jan. 18 an additional 285 men 
are to be put to work in the locomotive shops. 
The shops have been almost completely closed 
for several months. Work has been resumed 
on a 40-hour basis. 

According te C. T. Jaffray, president, con- 
siderable sums will be spent for materials and 
supplies to be used in the Soo Line shops. 





New Sales Representative Says 
Survey Indicates Decided 
Improvement 


WiLLiAMsporT, Pa., Jan. 4—From the gen- 
eral offices of the Central Pennsylvania Lumber 
Co., in this city, announcement has been made 
that Jack Huffman, who has served as superin- 
tendent of manufacture and shipping at the 
Sheffield mills and also as superintendent of the 
company’s operation at Masten, Pa., recently 
has been transferred to the sales department and 
assigned to the territory of western New York 
State and a part of Pennsylvania. His head- 
quarters are at 1201 Brook Street, Olean, N. Y. 
After a rather thorough survey of this terri- 
tory, Mr. Huffman reports that by far the ma- 
jority of the manufacturing plants using hard- 
wood and the retail lumber yards that supply 
Pennsylvania hemlock to the building trade in 
that territory feel that 1932 will show a de- 
cided improvement over the year that has just 
come to a close. 

The Central Pennsylvania Lumber Co., which 
has been manufacturing lumber for more than 
one-third of a century, owns one of the finest 
stands of virgin hardwood and hemlock east of 
the Mississippi river, the largest stand of timber 
in Pennsylvania. This is being manufactured 
on two large band mills at Sheffield, Pa. The 
hemlock mill of this company at Sheffield was 
the first reinforced concrete mill erected in this 
part of the country. It is electrically driven, 
each machine being operated by a separate mo- 
tor. A few hundred feet from the hemlock mill 
is a modern band mill, built just after the close 
of the World War, on which is cut cherry, 
birch, maple, beech and other hardwoods that 
grow in this section of Pennsylvania. 





The home is a safe haven in 
every storm. 


Building Labor Wage Scale Re- 
duced at Portland 


PORTLAND, ORE., Jan. 2.—After today, wages 
in the building industry here will be approxi- 
mately 25 percent lower than the previous scale, 
except on building projects contracted on the 
wage basis that has existed for the last several 
years. In making this announcement, the Build- 
ing Construction Employers’ Association ex- 
presses the opinion that this stabilization of the 
present up and down tendency of wages will 
give an auspicious start to 1932. 

The association, which includes approximately 
180 employers of union labor, asserts that wage 
scales have been “bootlegged” during the off 
period in construction that has existed the last 
two years. 

Contractural relations between employers and 
organized labor came to an end at a meeting of 
the adjustment committee of each body yester- 
day. It is admitted that “some time” may pass 
before a new agreement is reached. 


The new daily wage scale, as compared with 
the old scale, will be: 


Asbestos workers, $7.50, not $12; brick- 
layers, $9, not $12; carpenters, $6.75, not $9; 
eement finishers, $6.75, not $9; electricians, 
$8, not $10; elevator constructors, $8.30, not 
$11.20; hoisting engineers, $6, $6.75 and $7.50, 
not $8, $9 and $10; hodcarriers, $6 and $6.75, 
not $8 and $9; brick work laborers, $4.50, 
not $6; plaster work laborers, $6.75, not $9; 
iron workers, $8.25, not $11; building la- 
borers, $4.50, not $6; lathers, $8.25, not $11; 
marble setters, $9, not $12; painters, $6.60, 
not $8.80; plasterers, $9, not $12; pile drivers, 
$6.75, not $9; plumbers, $8, not $11; roofers, 
$6.75, not $9; roofers’ helpers, $4.87%, not 
$6.50; reinforced steel workers, $6.75, not $9; 
sheet metal workers, $7.50, not $10; shovel 
runners, $8.25, not $11; steamfitters, $8, not 
$11; stonemasons, $7.50, not $10; tile setters, 
$7.50, not $10; glaziers, $6.80, not $8.50. 





Oak Flooring Mills Are Closing 


Reports have come to the AMERICAN LuM- 
BERMAN this week from several sources that, 
owing to the continued heavy rains throughout 
the hardwood regions of the South and in a 
further effort to bring stocks within the limits 
of demand, there has been, or will be, a prac- 
tically complete cessation of oak flooring manu- 
facture. While there has been a noticeable in- 
crease in demand during the last ten days, stocks 
on hand at the flooring plants are amply suffi- 
cient to enable mills to continue giving their 
usual prompt service and at the same time re- 
duce the surplus stocks that have accumulated. 


i 
' 












QUERY AND COMMENT 


"The Pine Knot Goes High Hat" 


An which appeared in the AMERI- 
of Dec. 5 under the title 
“The Once Despised Knot Has Joined the 
Aristocracy,” and which mentioned, in an 
incidental way, the fact that this journal had 
called attention to the decorative value of 
sound knots in interior woodwork in edi- 
torials printed far back as 1920, has 
elicited from a representative of the Arkan- 
soft pine producers the following inter- 
comment 

“Well, perhaps you did first, which 
is no more than would be expected from the 


editorial 
CAN LUMBERMAN 


as 


sas 
esting 


see it 


Exponent of the American Lumber Indus- 
try 

“But the Arkansas soft pine producers 
themselves were by no means sleeping on 
this possibility, as you will see by the en- 
closed folder, ‘The Pine Knot Goes High Hat,’ 
which was first distributed nearly four years 
ago, since which time several thousand more 
have been rculated. 

So that's our retort courteous, 

But, of course, you are not going to rest 
yn your oars 

‘For, as you know, the upward thrusts and 
parallels of modern architectural design are 
glorifying vertical lines and horizontal planes 
to the Nth degree, both for interiors and ex- 
teriors ind showing altogether too many 
examples in glass, metals and ceramics. So 
when are you going to show the lumber in- 


dustry where wood comes in, in this new era? 

“There's your great journalistic chance 
and with the Chicago Century of Progress 
Exposition right in your own front yard as 
your self-starter and keynote. 

“Notwithstanding that no lumber 
manufacturing concerns have yet an- 
nounced their intention of exhibiting in that 
exposition, and not overlooking the fact that 
the industry, through the National, might 
well do opportunity for your assum- 
ing the leadership in pointing the way 
whereby wood may be adapted to this new 
architectural motif, offers you real poten- 
tialities in editorial leadership. 

“This gentle prod you nothing, and 
we shall watch your pages with increasing 
vigilance in search of the big idea for 1932.” 


large 


as 
so—the 


costs 


Wants Source of Supply for Hem- 
lock 


We would like to have the names of large 
mills in Pennsylvania, West Virginia, Ten- 
nessee, Kentucky and the Carolinas, that are 
in position to supply 4-, 6- and 8/4 No, 2 
common & better hemlock. We know of one 
such mill in Pennsylvania and another in 
West Virginia INQUIRY No. 2,753 

{This inquiry comes from a Pennsylvania 


concern engaged in the wholesale and commis- 


sion lumber business. Names of some large 
manufacturers of hemlock in the region sug- 
gested have been supplied. The name of this 


inquirer will be given to other concerns who 
may be interested.—EbITor. | 


Forms for Retail Yard Prospects 


Do you know where we can get cards for 
a file for a combination mailing list? We 
have in mind a card with the prospect’s 
name, address, telephone, credit ete. Our 
idea is to include a list of items we sell so 
if the prospect showed interest in a certain 
item that item could be checked and filed for 
follow-up or credit Farm trade would re- 
quire a different form, of course. We would 
like to get some sample forms of these for 
both city and farm trade.—INqQuirRY No. 2751. 

{This request comes from an Illinois retail 


lumber yard. In response the inquirer’s atten- 
tion has been directed to articles that have 
appeared in several issues of the AMERICAN 
LUMBERMAN, one of which included forms for 
several cards. It is quite likely that these forms 
will be helpful for the inquirer. The plan pro- 
posed for building up a list of prospects is a 


good one and is in accordance with modern 


ideas of conducting a retail lumber and building 
Every retail lumber concern 
ought to maintain a mailing list, 
of such a list will be all the more effective if 
it is combined in the manner suggested with a 
record of inquiries made or interest shown by 
the prospect in some specific item carried by 
Cards of this kind have been used 
by solicitors making direct calls upon the per- 
sons whose names are listed; they have been 
used in surveys of the trade territory, and mer- 
scouts 
There are many ways in which the information 


material business. 


the dealer. 


chants have used boys as 


about prospective sales can be 


used. The conviction is quite general that there 
is a great deal of repair and replacement work 
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ve ICES 
and the use 


third being kept 


of the set. 


vited to 


for trade. 


recorded and 


sometimes 
original being used for the customer’s bill, a 
copy being used for a shipping receipt and a 
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are made in this way, the 





for the office files. Sometimes 


a short carbon sheet is used so that the exten- 
sions do not show on the second or third sheet 
Doubtless, there are many retailers 
that use estimate forms that would be suited to 
the inquirer’s needs and will be glad to make 
known the source of supply. 
forward 
blanks for the benefit of this inquirer and other 
readers.—EDITOR. 


Dealers are in- 


samples of their estimate 


] 


Layouts of Lumber Sales Offices 


that is being neglected that might be done if From time - por you re Page = Pee 

. . é ze - Sales C 

vigorous sales effort were brought to bear upon 7Tansement of sales rooms for dumber 
sacs \ a ca ; ik ken cane offices. We are wondering if you have had 

prospects. A survey of some kin every a collection of these made in book form. If 

community would certainly develop enough so, we would be glad to have you send us 4 

trade to make it worth the cost of time and copy.—INnquiry No. 2750. 


money. The AMERICAN 


Retail Job Sethnate 


We should like to have an 


from which the price extensions can be torn 

off. If your “Estimate and Delivery Record tunately, the 
Book” is made up this way we should like 

to have you send us a copy on approval. of print. 
INQUIRY No. 2749. 


[This request is made by a retail lumber con- 
The book mentioned is not 
made so that the extensions can be torn off in 
Evidently, the inquirer 
wants a block made up of sheets in duplicate, 
with the duplicate sheets at least so perforated 
be torn off. 


cern in Tennessee. 


the manner described. 


that the extension part can 


LUMBERMAN 
glad to receive responses to this inquiry from 
dealers who are going out after business and 
will welcome details regarding their methods of 
recording and following up prospects.—EbrrTor. | 


estimate 


will be 


[L.UMBERMAN, 


Blank 


blank 


and Warehouse 


of this booklet 
This inquiry is 
readers to send 
their sales 
In- 


[This request is made by a Wisconsin concern 
manufacturing an extensive line of woodwork. 
Numerous articles of the kind described by the 
inquirer have been published in the AMERICAN 
and 
reprinted in book form. 
have dealt exclusively with sheds and ware- 
houses, but a considerable number of them have 
included office and sales room layouts. 
demand 
exceeded the supply and all except one are out 
That is “Retail Lumber Shed, Office 


pages, which includes also articles on labor sav- 
ing equipment and methods of display. 


rooms 
inquirer and other readers.—EpiTor. ] 


of them have been 
Many of these articles 


many 


Unfor- 
for these booklets has 


Suggestions,” a booklet of 48 
A copy 
has been sent to the inquirer. 
published as an invitation to 
in sketches and descriptions of 
for the information of the 
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Among the recent callers at 
the Lumperman office have 
been A. J. Schureman, repre- 
senting J, T. Williams, of Mo- 
berly, Mo.; N. F. Dalton, of 
Vincennes, Ind.; Mr. Hough- 
ton, senior member of the firm 
of Houghton, Hunter & 
Houghton, Henry, Ill., and W. 
A. Seeley, Wahpeton, Dak. 


- . * 


Another scheme of the Ca- 
nadian Pacific syndicate is to 
build a railroad from Thunder 
Bay to Duluth, Minn., as a 
link between its main trunk 
line and the St. Paul, Minne- 
apolis & Manitoba railroad. 
By this connection it hopes to 


divert some of the traffic re- 
ceived at Duluth to the Ca- 
nadian Pacific that otherwise 


would naturally take its way 
eastward through the States. 
The proposed bridging of the 
Sault Ste. Marie, by which a 
connection would be formed 
with the Detroit, Mackinac & 
Marquette, has a similar ob- 
ject, namely to switch off all 
possible northwestern trade on 


Dominion monopoly has a 
grasping disposition rivaling 
that of a Gould or Vanderbilt. 


+ . * 


The _ organization hitherto 
known as R. A. Alger & Co., 
long timber dealers, Alcona 
County, Michigan, has been re- 
incorporated under the style 
of Alger, Smith & Co. Its 
capital stock ‘has been in- 
creased from _ $1,000,000 to 
$1,500,000. The officers of the 
new company are: R. A. Al- 
ger, president; R. K. Hawley, 
vice president; M. S. Smith, 
treasurer; J. C. McCaul, sec- 
retary and John Miller super- 
intendent at Black River. The 
company has added largely to 
its pine lands and will market 
much more timber the coming 
year than in previous years, 
7 e o 


Perley Lowe, of Kelley, 
Lowe & Co., of Chicago, re- 
cently returned from the Mus- 
kegon and Ludington logging 
districts. He found the op- 
erators in those regions feel- 
ing quite downhearted at the 


However, much progress is 
being made in cutting and 
skidding logs, and if snow or 
ice comes in January hauling 
will be prosecuted with vigor. 
Operators would be quite con- 
tent with a right down snap- 
ping freeze, for then they 
could make ice roads by flood- 
ing and sprinkling that would 
answer for slipping very well. 
While on the Pere Marquette, 
Mr. Lowe bought 12,500,000 
feet of logs for his company | 
of Thomas R. Lyon, agent. 

These logs lie contiguous tof 
the Lyons railroad about fifty § 
miles from Ludington, in Lake? 
County. They will be ier 


verted into lumber for Kelley,7 
Lowe & Co.’s yard in this city. 
2 © i 

Arnold & Moran is the name} 
of a new lumber firm, the in- 
dividual members of which} 
were in Chicago last week 
buying stock for a new yard 
at Adair, Ill. While they were) 
here they did at least twof 
commendable things — bought 
their lumber of T. W. Harvef! 
and subscribed for the Norra} 








to the Canadian Pacific. The 





delay of freezing weather. 
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LUMBER MARKET REVIEW 


Southern Pine Inquiry Better; Commons Are Stronger; 
Railroads Getting Ready to Buy 


Southern pine orders in the week ended Jan. 2 exceeded 
the output by 31 percent, and shipments were considerably 
ahead of the orders. Buyers, some of whom have long been 
out of the market, have sent in a good deal of inquiry but 
are slow about placing orders, while the mills, foreseeing 
a strengthening in quotations, are not pressing for business, 
and are disposed to ask for higher prices. Stocks of the 
larger plants have been greatly reduced during the last 
year, and recent rains have made it practically impossible 
for small mills to log or ship. Boards and dimension, on 
which the small mills compete, are developing consider- 
able strength. Timbers have continued the strongest items 
on the list, and a heavier demand for these is expected to 
come from the railroads, which are now in a better financial 
position to start a badly needed program of rehabilitation 
of their tracks and rolling stock. A pick-up in railroad 
inquiry has been reported from some distributing centers. 
Lists as a whole have not advanced, but the undertone is 
certainly a good deal stronger. 


Trade in Northern Pine and Hemlock Is Seasonally 
Slow; Production Is Very Light 


The northern pine mills have remained down over the 
year end, and continue to reduce their stocks. Bookings 
in the week ended Dec. 26 at identical mills were 79 per- 
cent of those for the corresponding week last year. Prices 
are holding fairly steady, despite the severe competition 
of western species. In the Northwest grain States, inven- 
tories of yards are reduced, but business is quiet, and they 
show little disposition to add to their assortments. A 
somewhat better inquiry is reported from users of low 
grades. Eastern retailers and industrial users have small 
stocks, but find trade quiet, and are hard to interest in for- 
ward purchases, though it is expected that they will soon 
be in the market for larger amounts. 

Northern hemlock production has been very low re- 
cently, and new business, amounting to about 60 percent 
of that during the corresponding period of last year at 
identical mills, has been running ahead of it. The out- 
look is for a rather small sales volume for the next few 
weeks, or until Wisconsin and Michigan yards begin to 
sort up their stocks for spring trade. 


Coast Output Extremely Low but Buying Is Only for 
Restricted Current Needs 


Production at West Coast mills during the week ended 
Jan. 2, as might be expected, continued extremely light, 
and amounted to only 16 percent of capacity. These fig- 
ures, of course, give no indication of what the output will 
be during the next few weeks, but it is understood that 
heavy curtailment will be continued. Severe storms and 
snows are limiting operations in some parts of the North- 
west, and supplies of higher grade logs are reported to be 
quite limited, while the price situation is not any too en- 
couraging to the manufacturers. 

_ Rail business declined to a low point over the holidays. 
Sales pressure, in the face of a decided reluctance on the 
part of retailers to add to their assortments, has caused 
a weakening in prices. Averages of No. 1 2x4-inch dimen- 
sion and drop siding were off about $1 during the period 
ended Jan. 4, and flooring average was off about 30 cents, 
but the average of No. 1 boards advanced 40 cents, because 


of a stiffening in the 12-inch. Despite the fact that prices 
are extremely low, many in the trade feel that there will 
be further declines because of general economic conditions, 
and will buy only for current small needs. The surcharge 
is expected to help the rail market. 

Domestic cargo business is dull. The Atlantic coast 
market is under pressure, transit receipts being disposed 
of at concessions. The retailers are able to supply their 
needs with these, and it has been quite difficult to get mill- 
shipment orders even on quotations that are very favor- 
able to the buyer. Boat space is scarcer and rate firm at 
$9 for January, but the growth in unfilled orders may mean 
that some shippers are not confident it will hold. Cali- 
fornia trade was dull and has been hurt by severe storms, 
so that little fir is being taken. 


The offshore trade seems to be feeling even more acutely 
the disorganization of international exchanges, and volume 
reached a new low point in the week ended Jan. 2. 


Western Pine Producers Continue to Reduce Stocks; 
Firmer Market Expected 


Sales of western pines during the week ended Jan. 2 made 
more than twice the production, which was, however, only 
8 percent of capacity. Identical mills reported production 
only about half that for the corresponding week of last 
year, but bookings 72 percent as large as last year’s. Un- 
filled orders Jan. 2 made 9.3 percent of gross stocks, com- 
pared with 10.6 percent last year, shipments for the last 
few weeks having exceeded bookings. Sales reported the 
period Dec. 29 to Jan. 2 showed no decided movement in 
prices. Ponderosa shop was stronger and commons were 
weaker; Idaho commons were stronger than selects, and 
declines predominated in sugar pine shop. Buyers are be- 
ginning to be aware of a growing shortage of the upper 
grades, especially the selects, in all western pines, and 
there is more earnest inquiry in regard to these grades. It 
is generally expected that there will be more activity in 
the market in the next few weeks, as mill stocks continue 
to decline as a result of curtailment, and that there will be 
a gradual firming up of quotations. 


Large Consumers Preparing to Enter Hardwood Market; 
Flooring Factories Shut Down 


Trade in hardwoods has been quiet, but large consuming 
groups are showing more interest in the market. Floods 
have greatly restricted logging, and, as log supplies are 
used up, there is likely to be a further curtailment in the 
output, which is already at a low point. Orders during the 
week ended Jan. 2 made a little more than 150 percent of 
the cut. Buyers for the most part are eager for quick 
delivery, and so there has been a heavier call on commercial 
kiln drying facilities. New models of automobiles are just 
being announced, and furniture shows are in progress, so 
these groups of consumers have not yet had opportunity to 
gauge demand for their products, but they are sending in a 
fair inquiry. They find more of the producers disposed to 
hold back for better prices, for it is well known that stocks 
of both mills and consumers are much depleted. The oak 
flooring factories have practically all closed down, to await 
a strengthening in the market for flooring, so are taking 
little rough stock, and orders from the millwork industry 
are few. Export trade is difficult because of the inter- 
national exchange situation, but ocean rates are favorable, 
and British importers have shown a good deal of interest 
in supplies of oak. 


Lumber Statistics Appear on Page 35; Market Prices and Reports on Pages 48 to 51 
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Principal Features of the Tariff of Em- 


ergency Charges — 


MEMPHIS, TENN., 


features of the 


Jan. 4.—The principal 
Tariff of Emergency 
Charges, which provides for the assessment of 
surcharges permitted by the Interstate Com- 
merce Commission, are given as follows in a 
circular issued by the Southern Hardwood 
Traffic Association, though publication of the 
new tariffs has not been completed and there- 
yet available: 


agency 


lore copies are not 


We are adv the carriers’ tariffs are 


that 


sed 





ni I e« supplemented, referring to an 
ager lariff of Emergency Charges effec- 
tive J: i 132, issued on short notice under 
specia permission of Interstate Commerce 
Commiss: No. 110830, of Dec. 24, 1931. The 
I riff of rgency Charges is being 
she pr for the assessment of 
surcharges permitted by the Interstate Com- 
me e Cor ssion’s decision in the Fifteen 
Case, reported in previous circulars. 

I not ye available, but following 

é pal features of the agency 





»m Charges, particularly so 
ey relate to carload shipments of 


regency 





1 Application of 
Line haul emergency 


enumerated will be 


Emergency Charges. 
charges hereinafter 
based upon the weight 





upon which transportation charges are as- 
sessed 

2 Maximum Emergency Charge. No line 
haul emergency charge will be in excess of 
10 percent of the line haul transportation 
harge 


; ination Rates. Only one line haul 
emergen charge will be assessed on 
through shipments moving on line haul com- 
bination rates. 





4. Transit Shipments (a) Where ship- 
accorded transit privileges on basis 
of the through rate, and move from point of 


ments are 


origin on and after Jan. 4, 1932, one line haul 
emergency charge will be assessed. Such 
emergency charge will be based upon the 
highest weight to or from the transit point. 
It is understood that there will be no emer- 
gency charge on shipments moving under 
+} " 


rate transit tariffs which leave point 





f origin prior to Jan. 4, 1932, even though 
he vement from transit point is after 
Jan. 4, 1932 

(b) Where shipments are accorded reship- 
ping privileges on bases other than the 
through rate from point of origin to final 
destinat i—for example: proportional or re- 
shipping rates—one line haul emergency 
*harge will be assessed, based upon the in- 

ind or itbound movement, whichever will 
produce the highest charge 

NOTE In further explanation it may be 
pointed it that domestic logs are exempted 
fr in emergency charge, but the emer- 
gency charge will be applied on the outbound 
product nsisting of lumber etc., on and after 
Jar 4, 19 Furthermore, rovgh material 
(except domest logs) is not exempted from 
the emerge charge, and when such rough 
mate il moves from point of origin on and 
after Jan. 4, 1932, under rough material re- 
shipping tariffs, it is understood that the 
emergency charge will apply to the inbound 
or outbound movement, whichever produces 
the highest basis, but not to both—generally 
speaking, the inbound movement will pro- 
duce the st basis Moreover, where 
rough other than domestic logs 
moves fr: t of origin under rough ma- 
terial res! tariffs prior to Jan. 4, 1932, 
and the ctured product is reshipped 
on and after Jan. 4, 1932, it is understood 


that there will be no surcharge on the in- 
bound movement, but that the surcharge will 
be applied on the outbound shipment 

5. Mixed Carload 
your nearest district 

6. Switching, Floatage and Lighterage. 
An emergency charge of 10 percent will be 
added to all switching, floatage and lighter- 
age charges collected from shippers or re- 


Shipments. 
office 


Apply to 
of the association. 


ceivers, except on logs and other commodities 
exempted from emergency charges. 


a Shipments to Canada and Mexico. 
Emergency charges will apply to shipments 
to Canada and Mexico, as well as to ship- 
ments in the United States. On shipments 


to Canada and Mexico the emergency charge 
must be prepaid, and will be collected at 
point of origin. 

8. Disposition of Fractions. The emer- 
gency charges are expressed in units without 
fractions, and no rule for disposition of frac- 
tions is therefore provided. 

9. Emergency Charges’ on Intrastate 
Traffic. It is understood that a number of 
the State commissions have not as yet author- 
ized the application of emergency charges on 
intrastate traffic, including Louisiana, Missis- 
sippi, Arkansas, Alabama, Georgia etc. Fur- 
ther announcement will be made as soon as 
possible in connection with intrastate rates. 

10. Line Haul Emergency Charges on Car- 
load Freight. Except as otherwise provided, 
the line haul emergency charge on carload 


freight will be 2 cents per 100 pounds. The 
exceptions to this charge, so far as forest 
products are concerned, are shown in Ap- 
pendix A enclosed. 

The contents of this circular are based 
upon advance information received today as 


to what the new agency Tariff of Emergency 
Charges will contain. It is the first detailed 
information available as to the application 
of the surcharges, and will be analyzed care- 
fully by the association with a view to secur- 
ing such modifications as may be necessary. 
We are sending you this information at once, 
as we would like to receive a prompt ex- 
pression of your views as to any features in 
connection with the proposed surcharges 
which you feel should be corrected. 


APPENDIX A 


Group 400, Logs—No emergency charge: 
Logs of domestic or Canadian wood or Mexi- 


can pine. 

One cent a hundred pounds: Logs of for- 
eign wood other than Canadian wood or 
Mexican pine 


Group 401, Posts, poles, and piling, wooden 
—12 cents a ton: Fence posts, mine caps, 
mine lagging, mine props; mine timber, N. O. 
I. B. N.; piling; pit posts; poles, N. O. I. B. N.; 
stakes, car; stakes, natural; telegraph poles, 
telephone poles. 


Group 402, Wood (fuel)—No emergency 


charge: Cordwood; fire wood; fuel wood; 
kindling wood. 
Group 410—No emergency charge; Ties, 


railway—mine, wooden railroad ties, wooden. 
Group 420—6 ton: Pulp wood, 
Group 430, Articles made wholly of domes- 
tie or Canadian wood, or Mexican pine—12 
cents a ton: Automobile or cable shipping 
blocks; billets, N. O. I. B. N.; bobbin blocks; 
boot or shoe last blocks; bowling pin blocks; 
ceiling, lumber; clapboard; cross arms; cross 
banding; die blocks; dimension stock. 


cents a 


6 cents a ton: Excelsior bolts; excelsior 
wood. 

12 cents a ton: Flooring; fence pickets; 
flume staves; handle bolts: heading bolts: 
hoop bolts; hub blocks; lath; lumber cleats; 
lumber, N. O. I. B. N.; match blocks; mine 
rails; paving blocks; pipe staves; planks; 
rail filler blocks; roofers (lumber); shingle 
bolts; shingles; shuttle blocks; siding (lum- 
ber); silo staves; spoke billets; spoke blanks; 


spoke bolts; stave bolts; tank staves; tim- 
ber; wagon stock; wood bolts, N. O. I. > es 
wooden blocks, creosoted; wooden blocks, 


Se Se 


Group 431, Box, crate and cooperage mate- 
rials, wooden—12 cents a ton: Barrel hoops; 
barrel staves; barrel stock: box material, 
N. O. I. B. N.; box shooks; cooperage stock, 
N. O. I. B. N.; erate shooks; crate material, 
N. O. I. B. N.; egg cases, knocked down; head- 
ing; hogshead material; wire-bound wooden 
boxes, knocked down; wire-bound wooden 
crates, knocked down; wooden crates, knocked 
down. 

Group 432—12 cents a ton: Veneer and 
built-up wood, made wholly of domestic or 
Canadian or Mexican pine. 

6 cents a ton: Acid wood. 

Group 443, Barks—12 cents 


; wood slabs. 


a ton: Black 


Advance Information About Its Appli- 
cation to Different Types of Shipment 


oak (stick); cedar, shredded; hickory, not 
ground or powdered; redwood, shredded; tan- 
bark—leaf (stick), ground; spent or not 
spent; briquettes, wood charcoal; brush rip 
rapping; charcoal, wood. 

6 cents a ton: Chemical wood. 

12 cents a ton: Chips (shavings) brewers’ 
or vinegar; cigar box lumber; canes, fir or 
Pine; cork dust (cork-bark refuse); cork 
chips, shavings, virgin bark, waste or refuse. 

No emergency charge: Excelsior, wood. 

12 cents a ton: Palm kernels; pine needles 

One cent a hundred pounds: Pine tar. 

No emergency charge: Sawdust; shingle 
tow or shavings; wood shavings, N. O. I. B.N. 

Group 697, Building woodwork (millwork), 
made of domestic or Canadian wood or Mexi- 
ean pine, not further finished than primed— 
One cent a hundred pounds: Astragals;: bal- 
usters; balustrade work; bases, column; 
beads, angle, corner, cornice; blinds; brack- 
ets, cornice; building woodwork, N. O. 3 
B. N.; caps, column; casing, door and window, 


panel; ceiling, panel; column, solid or hol- 
low; cresting; doors, glazed or unglazed; 
doors, screen; frames, blind, door, screen or 
window, set-up; grille work; jambs, door; 
moldings; newells; ornaments, gable and 
post; panelwork; pilasters; portiere wood; 
railings and rails; risers, rosettes; sash, 
knocked down; sash, set-up, glazed or un- 


glazed; screens, door or window; scroll work; 


shelves, knocked down: shutters; spindles; 
stairs; store fronts; treads, turned wood- 
work; wainscoating, panel. 


Passes Extra Freight Charges to 


Purchaser 


MINNEAPOLIS, MINN., Jan. 4.—S. L. Boyd, 
American sales representative, of B C Spruce 
Mills (Ltd.), Lumberton, B. C., has sent a let- 
ter to all his sales connections with reference 
to the freight surcharge of 12 cents per ton on 
lumber shipments which becomes effective on 
all railroads today. In line with the feeling 
among manufacturers generally that this sur- 
charge should be borne by the purchaser, he 
advises that hereafter all acknowledgements of 
orders and invoices will carry the following 
notation : 





FREIGHT SURCHARGE 
Prices shown 
transportation 


hereon do not include any 
charges resulting from in- 
creases in rates as authorized by the Inter- 
state Commerce Commission or State com- 
missions in I. C. C. Ex parte 103 (15 Percent In- 
crease Case) or other allied There- 
fore, any additional transportation charge or 
charges, resulting from the increase in rates 
authorized to be established in the above pro- 
ceedings, will be for the account of the buyer 
and are not to be included in making freight 
deductions. 


cases. 


Sales connections are advised that in booking 
orders they should have the customers thor- 
oughly understand that all freight surcharges 
are to be borne by the purchaser. 


Handling Freight Surcharge 


New York City, Jan. 4.—In a bulletin to 
members of the National-American Wholesale 
Lumber Association (Inc.), Secretary W. W. 
Schupner outlines what he understands will be 
the general practice in handling the freight sur- 
charges that are effective Jan. 4: 

We are informed a freight surcharge of 12 
cents a ton becomes effective on all railroads 
Jan. 4, 1932. This results from the Inter- 
state Commerce Commission's decision on the 
railroads’ request for a general 15 percent 
advance. The commission first recoinmended 


a surcharge of $3 a car on lumber, but this 
has been changed to 12 cents a ton. 

Most recent orders have been taken sub- 
ject to existing freight rates, and on such 


orders, shipped after the surcharge becomes 
effective, shippers will bill their customers 
for this additional charge and expect them 
to pay it under the order provisions. 

As there has been some difference of opin- 








LOOT TT TTT TT: I 


Tye 


Jan 


jon 
fut! 
con 
ing 
pric 
sell 
clus 
In 
bas 
frei 


fro! 
spe 


Nat 
the 

Yor 
Me 
wri 
chai 
pine 
met 
was 
wot 





Th 
con 
Da 
mit 
wee 
mal 
the 
Ad: 
ten 
N 
sar 
dc yn 









1932 








li- 
nt 


r, not 
; tan- 
4 not 
sh rip 


ewers’ 
fir or 
cork 
‘efuse, 
od. 
2edles 


P. 
hingle 
 ¥.4 
work), 
Mexi- 
med— 
3; bal- 
ylumn; 
brack- 
a: & 
indow, 
r hol- 
rlazed; 
een or 
door; 
e and 
wood; 
sash, 
Dr un- 
work; 
indles; 
wood- 


to 


Boyd, 
Spruce 
t a let- 
ference 
ton on 
tive on 
feeling 
is sur- 
iser, he 
ents of 
lowing 


de any 
om in- 
» Inter- 
e com- 
cent In- 
There- 
arge 
in rates 
ve pro- 
e buyer 
freight 


or 


booking 
rs thor- 
rcharges 


ge 

lletin to 
‘holesale 
W. W. 
; will be 
ight sur- 


ge of 12 
ailroads 
e Inter- 
a on the 
percent 
nmended 
but this 
\. 
cen sub- 
on such 
becomes 
istomers 
ct them 


5. 
of opin- 











LT OL TT NE 


eee 


; 


January 9, 1932 





ion regarding the practice to be followed on 
future business, not subject to this freight 
contingency, I have made a large number of 
inquiries, and find that in quoting delivered 


prices the general practice will be for the 
seller to name a price per thousand feet, in- 


eluding all the freight and the surcharge. 
In other words, when buying on a delivered 
basis, the customer will deduct all the 
freight. 

This will reply to many inquiries received 
from members asking for information on this 
specific subject. 





Confer on Species-Marked Pine 
for Metropolitan Area 


New York, Jan. 5.—At a luncheon at the 
National Republican Club yesterday, members of 
the longleaf yellow pine committee of the New 
York Lumber Trade Association met with 
Messrs. Siegfried Hirsch, Mitchell and Wain- 
wright of the New England Yellow Pine Ex- 
change, and discussed the position of southern 
pine in relation to structural building require- 
ments here and in Boston. Particular attention 
was paid to the tests of longleaf and other 
woods made at Columbia University in 1922. 


AMERICAN LUMBERMAN 


Digest of Bill for Home Loan 


Follows First 


Banks Now in House--(2" bi 


The bill providing for the establishment of 
twelve Federal home loan banks to discount 
residential home mortgages, which was intro- 
duced in the Senate by Senator Watson of In- 
diana, and in the House of Representatives by 
Representative Luce of Massachusetts on Dec. 
9, does not differ from the plan outlined by 
President Hoover on Nov. 13, when he first 
proposed the new system, according to the Na- 
tional Association of Real Estate Boards. 

A reading of the bill discloses two things to 
which the realty association wishes to give wide 
publicity for the benefit of those who do not 
fully understand the proposed plan: 

1. The discount banks would not deal with 
individuals. 

2. The discount banks would have no rela- 
tion whatsoever with the Federal Reserve. 





Sparrows 


I rode from Olean (N. Y.) 

To Buffalo 

By bus the other day. 

It was raining—a miserable day. 
We stopped at a little cross-road 
To let a farmer off. 

There was a barn right beside the 
Road and there, sitting 

On the rail fence surrounding 
The barn yard, 

Were about a hundred cheerful 
Chirping sparrows. 


Did you ever give much 
Thought to the sparrow? 

He used to be 

Almost entirely a city dweller. 
Think of the depression 

That has hit the city-dwelling sparrow. 
Did he quit, die of starvation 
Or ask Congress to help him 
When the automobile 
Displaced the horse? 

Not on your life! 

As fast as the food supply 
Diminished he moved 

To the country where he finds 
Plenty of food, where he 
Looks like a different bird— 
So clean and slick, 

Happy and healthy. 


The sparrows didn’t all move 
From the city 

To the country at once. 

They moved as necessity 
Compelled them to—a few still 
Survive in the city 

And I presume they always will. 
Sparrows and people 

Are not so much different. 





« . 
Bound to meet it later on. 


and People 


That’s why I believe 

We are going to 

See a great countryward movement, 
And a resulting building 

Of small detached homes, 

Which means the selling of more 
Lumber and other 

Building materials. 


Every city school should have 

A good sized garden, 

Vegetables and flowers, 

Taken care of by the children under the 
Direction of a qualified gardener. 
They should give the produce 

To the poor 

People of the city. 

There should be a 

Canning and preserving 

Kitchen in each school, 

And children should be taught to 
Can and preserve the 

Products they raise in their gardens; 
Also other fruits 

And vegetables in season. 

They should 

Be taught, too, to do the things that 
A “handy man” should 

Be able to do around 

His own place. In these ways 

The child will learn 

Self preservation and self 
Dependence; and 

Be able to cope with life as he is 


He must 

Learn to be like the sparrow; 

Or, rather, like the squirrel, which is more 
Provident and doesn’t 

So entirely trust in the Lord 

As the sparrow does. 








The meeting decided to appoint a committee 
consisting of William C. Reid, James Sheriock 
Davis and some Bostonian to meet with a con:- 
mittee of longleaf millmen at New Orleans next 
week to discuss the practicability of species- 
marking longleaf lumber to be used in 
the metropolitan area and in Boston. Walter 
Adams presided over the meeting which was at- 
tended by fifteen lumbermen including Conrad 
N. Pitcher, H. B. Coho, Wilfred Murchie, G. S. 
Barnett, Jack Patterson, Edgar Hirsch, Lang- 
don Adams and Edwin McMurray. 


Thus, no broadening of the Federal Reserve 
base in contemplated in this bill. 


The twelve banks would be located in the 
districts already defined for the Federal Land 
Bank system, 

As provided in the bill, 
would operate as follows: 


the new banks 


Amortized and unamortized mortgages would 
be discounted by the banks. All mortgages 
handled must be on dwellings designed for 
not more than two family occupancy. Dis- 
counting of unamortized loans will be re- 
stricted to 50 percent of the unpaid principal 


amount of the loan, also restricted to loans 
having less than five years to run. For 
example, if the unpaid balance of the prin- 
cipal is $4,000 the maximum loan would be 
$2,000, providing for possible depreciation. 


Amortized mortgages will be discounted up 
to 60 percent of the unpaid amount, when 
the original term is not more than ten years. 


Only mortgages having an unpaid balance 
of less than $15,000 will be eligible for dis- 
count. 

The discount banks will deal with their 
members who are defined in the bill as “banks 
and banking associations, which would in- 
clude savings banks, trust companies, insur- 
ance companies, building and loan associa- 
tions, and other institutions, subject to the 
inspection and control of banking laws.” 


Financing will be handled as follows: A 
central board composed of five salaried mem- 
bers appointed by the President will deter- 
mine the amount of capital stock to be or- 
iginally set up for each bank. Members, 
comprising the financial institutions de- 
scribed above, would subscribe to the capital 
stock of these banks an amount equal to 1% 
percent of home mortgages held and not less 
than $2,500. The remainder will be _ sub- 
scribed by the Government but the Bill provides 
for the retirement of the shares held by the 
United States, through the payment of half of 
all capital stock paid in after a suitable 
amount has been reached in the opinion of 
the central board. The total capitalization 
of the twelve banks will be not less than 
$150,000,000. 

The discount banks will keep themselves 
liquid and in cash through the sale to the 
public of tax exempt notes, debentures, or 
bonds, which will be secured by the mort- 
gages they have purchased. A margin be- 
tween the interest rate charged member bor- 
rowers for their loans and the rate paid by 
the discount banks on securities they issue 
is to provide operation expenses and reserves. 


The reserve accounts will be built up from 
net earnings and when they have reached a 
certain sum provisions are made for the pay- 
ment of dividends. 

Each of the banks may resell advances on 
mortgages to any of the other discount 
banks. This, comments the association, will 
provide the flow of capital for home buying 
and building from State to State that is so 
greatly needed. 

The bill gives the central board of super- 
vision authority to make examinations of 
State laws, to study property value trends, 
to order appraisals, and to put on accredited 
bank examiners to investigate the condition 
of institutions asking for loans, even though 
they are already under state bank examina- 
tion. Five members of this board will be 
appointed “with the advice and consent of 
the Senate” and will be paid salaries of not 
more than $12,000 a year. 

A board of seven directors will manage 
each of the discount banks. For the first 
year these men will be appointed by the cen- 
tral board. Thereafter provisions are made 
for the election of these directors by the 
shareholders of each discount bank. In this 
connection the Government as a shareholder 
would not participate. 

lf put into effect this system will operate 
in this way: Banks and others holding mort- 
gage paper will submit it to the discount 
bank in their region. If, upon examination, 
this paper is found to be acceptable, the tests 
being proof of title examination, suitable 
appraisal etc., cash will be advanced which 
the borrowing institution can use to fill other 
mortgage demand in the community. 





Wisconsin Mill Resumes 
Operations 


PuHetps, Wis., Jan. 4.—The large sawmill 
of the C. M. Christianson Lumber Co. here 
has begun operations with a complete crew 
and will run continuously until spring. 
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ls a Change of Policy Necessary 


in Regard to 


New York, Jan. 4—The American Defense 
Society in its December bulletin quotes an ar- 
ticle by M. Georges Theunis, ex-president of 
the International Chamber of Commerce, that 
was published in the “Bulletin of the Agence 
Economique et Financiere,” with the comment 
that “his opinion on the subject of relations 
with the Soviets is that of a highly qualified 








person.” His article follows: 

I wish to declare in the first place and 
quite clearly that it would be childish and 
unwholesome to show any hostility in re- 
gard to development of the Russian peo- 
ple The Russian people have the right, like 
ill others, to progress, to develop, to make 
use resources, to find the proper 
express their strength and their quali- 
ties The remainder of the economic com- 
tunity can not but gain by the enrichment 

R iss a. which would be a customer as well 
= i mp I 

But this is not the question. It is nota 

es n here of the Russian people. Quite 

nkly, it is question whether an abomin- 
ible social and moral economic system, Im- 
se 1 immense martyrized population 
by less clique, shall destroy the civili- 

’ which we enjoy thanks to long cen- 

iries of progress 

In reality the dilemma is simple Either 
Bols!} s will spread over the entire world 
r else it will collapse. There is no middle 

irs Let us beware! solshevism is not 

syst reserved for the Russian people 

Throughout the world, wherever troubles 
arise d violence, we find the trace of Mos- 

Ww ts. The report of Mr. Fish, president 
of the governmental committee of inquiry 
into communist activity in the United States, 
iffords fresh evidence To this political ac- 
tior f the Third International, which it does 
not even take the trouble to dissimulate, is 
added economic action, 

On markets already depressed and exces- 
sively sensitive the Soviets throw their min- 
ing, agricultural or forest products, and 
even certain industrial products, at prices 
having no relation to the cost of production. 

Under -the Soviet system, the cost of pro- 
duction has no importance. The State pos- 
sesses all, the machines, the land, the men 
This export at any price, these sales of 
which the price sometimes scarcely repre- 
sents the cost of transport, are necessary 
to the Soviets They are necessary to pro- 
cure them foreign exchange which enables 
them to make the indispensable payments 


for the a quisit 


for under the F 


ion of the equipment provided 
ive Year Plan and to maintain 


up to the last moment the illusion of con- 
fidence in their credit. They are necessary 
also to pay for their propaganda, their in- 
ternational fighting organization. They are 
necessary to accentuate the crisis, increase 
unemployment and create or increase human 
suffering in order to profit by it. We must 
understand once and for all that we ought 
not to supply arms to our worst enemies to 
enable them to organize for our destruction. 

And yet this is what is happening daily. 


The Soviets are constantly appealing to finan- 
ciers, industrials, traders, and even to the 
Governments which they have so much 
hatred and contempt. And yet great illusions 
are too often entertained as to the pos- 
sibilities of trade with Moscow. In the total- 
ity of international exchanges, Soviet foreign 
trade represents fractional part, en- 
tirely incapable causing in the present 


for 


only a 


of 


depression any modification of the economic 
curve. 
Any help or support given in any domain 


whatsoever to the Soviets corresponds in 


reality to supporting their political, moral 
and economic activities as a whole. 
From the financial point of view one may 


ask what guaranties a Government can offer 
whieh has elevated bad faith into an official 
system and repudiated all the obligations of 
the past. While there is hesitation in ac- 
cording credit to customers 
whose commercial habits 


long known and 
similar to our 


are 


the Soviets? 


own, the risk is taken of giving particularly 
wide facilities to those who have systemati- 
cally disavowed engagements which all civil- 
ized peoples have always recognized. While 
the shaken credit of certain nations shows 
prudence to be necessary it seems to be con- 
sidered natural to invest considerable sums 
without any serious guaranty. 

It is, moreover, notorious that the countries 
which have had most to do with the Soviets, 


and whose banks have most easily opened 
credits for Moscow, have had little to con- 
gratulate themselves upon, for communism 
has at the same time made great strides 
within their borders. 

During the last two months the world 
crisis has become still worse. Certain banks 
which specialized in the discount of Soviet 
paper have collapsed. It will be very as- 
tonishing if Soviet credit resists. 


Immediately, one sees Moscow negotiate 
with France, holding out the hope to French 
industry, which is lacking orders, of large 
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demands for the carrying out of the Five 
Year Plan. 

The Soviets, knowing well that French 
savings are invested in the former Czarist 


debts, are now again dangling before France 
the possibility of a partial recognition 
in exchange for credits which would repre- 
sent immediately many future annuities. 

A few days ago Stalin declared that, in 
view of the crisis, stupid jealousies and rival- 
ries should cease and the Soviets should co- 
operate with the capitalist powers. 

One needs to have a big share of optimism 
and of naivete not to see that this sudden 
conversion merely marks the terrible diffi- 
culties of the USSR. But as for believing 
that there is a real evolution, there can be 
no question of it. The Soviets are simply 
seeking to gain time and to save their ma- 
turing liabilities. And they are preparing 
their maneuvres for the next meeting at 


Geneva. 
It is therefore necessary that opinion 
everywhere should be enlightened. The 


workers should know that they have as much 
to lose by the triumph of Bolshevism as the 
bourgeois. When public opinion is convinced 
the governments which are dependent upon 
it will realize that, above certain individual 
interests, above certain combinations of poli- 
tical equilibrium—very fragile combinations 
based on the word of men without principle— 
the interest and even the life of our civiliza- 
tion are at stake. 


Economists Told of National 
Need for Economic Planning 


WasHINGTON, D. C., Jan. 4.—Economic 
planning so that “bad times” may be reduced 
to a minimum and that “good times” may be 
made to carry the burdens of less prolific years 
was discussed before a thousand men here last 
night attending the annual meeting of the 
\merican Economic Association, by Wilson 
Compton, speaking as chairman of the commit- 
tee on statistics and industry-planning of the 
American Trade Association Executives. 

Forward planning for business and industry 
does not necessitate abandonment of individual 
enterprise nor the opportunity to follow individ- 
ual judgment, he said. We may abolish in- 
dividualism by definition, but we can not avoid 
the fact that out of individual thought, judg- 
ment and action come mass results. Therefore, 
he suggested, the important question should be 
whether individual initiative should be supplied 
intelligent guidance. 

Explaining that the impulse of scientific re- 
search and invention are necessary to avoid 
stagnation, Mr. Compton pointed out that with- 
out the conservatism of industry-stabilization 
they threaten chaos and the dire social conse- 
quences of unavoided depression. 
planning is not a new idea. It 
has merely been clothed with a new signi- 
ficance, he said. Recent events, nation-wide, 
even world-wide, have given it a mighty 
impulse. We have found that science and 
technology are merely a means to an end, 
not, some have boastfully proclaimed, an 
end in themselves. Technology has given us 
the physical means of higher living stand- 


Economic 


as 


ards; but not the means of avoiding impov- 
erishment in the midst of plenty. Our prob- 
lem, fortunately. is one not of irreparable 


famine, but of uncontrolled—although not 
uncontrollable—surpluses, Our technological 
appetite has outstripped our economic diges- 
tion. It promises to continue until our 
mastery of distribution is comparable to our 
mastery of production. 

Discussing the need for encouraging and 
facilitating systematic national planning and the 
possibilities of intelligent, organized, voluntary 
co-operation, industry by industry, and within 
the several industries, in order to achieve in- 
dustrial self-government, Mr. Compton said: 


so 


We know that our economic structure has 
become amazingly complex, that single in- 
dustries or groups of industries can no 


longer isolate themselves; that any industry, 
perhaps through no fault of its own, may be 


made the victim of conditions over which it 
has no control. Economic and commercial sta- 
bilization in any industry, therefore, may not 
be secured wholly apart from general in- 
dustry stabilization. 

Many trade associations in American indus- 
try, he said, through their representation of 
group ideals and interests and their capacity 
for supplying members needed information for 
intelligent individual action, provide a reason- 
ably effective means of organizing and direct- 
ing the motives of industrial self-government. 
In the aggregate and in daily practice they now 
represent a vast progress toward this end. He 
cited the comprehensive system of current in- 
formation on supply and demand and on con- 
sumption and production prospects now fur- 
nished to the timber, lumber and wood-using 
industries by the National Lumber Manufac- 
turers’ Association, of which he is secretary 
and manager. These industries are furnished: 

First, a weekly telegraphic report from 
nearly 1,000 mills on the week’s production, 
sales and shipments of lumber and the cur- 
rent condition of stocks and unfilled orders 

Second, a four-weekly summary of produc- 
tion, sales and lumber movement. 

Third, a four-weekly analysis of expected 
production of lumber in each region during 
the next two following periods of four weeks 
eeach. 

Fourth, a monthly analysis of the “Lumber 
Market” including forecasts of the next 
month’s consumption as reported by about 
2,000 correspondents in every part of the 
United States. This information is made 
available, in turn, not only to manufacturers 
and distributers of lumber, but to the wood- 
using industries, purchasing agents, carpen- 
ters’ unions, interested loan and finance insti- 
tutions and public agencies. 

He further cited as even more distinctive the 
quarterly survey of lumber production, inven- 
tories and consumption, instituted during this 
year by the U. S. Timber Conservation Board. 
This board was established a year ago by Presi- 
dent Hoover to consider “the problems and 
consequences of over-production in the forest 
industries” with a view, to use his own words, 
to developing “remedies through concerted pro- 
grams of private and public effort.” 

Mr. Compton gave it as his opinion that the 
achievements of industrial self-control, pursued 
along similar lines through agencies of volun- 
tary co-operation in industry and commerce, 
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would not unlikely fall along the following con- 
structive lines: 

1. Establishment of dependable and en- 
forceable controls of finance and credit. 
Credit has become the universal commen de- 
nominator which may dilute or even dissolve 
an industry. Public control of the major 
credit instrumentalities and the major credit 
policies has been shown by impressive expe- 
rience in recent years to be necessary to the 
security of industry and commerce. It has 
been said that the present general economic 
distress is due largely to the accumulated 
consequences of unwise and unwarranted 
past use of credit. If so, it is fair to say 
that the control of credit should be made so 
secure that no industry hereafter will be 
made the helpless victim of the ignorance or 
the deliberate folly of another. 


2, Industry-planning to secure stabiliza- 
tion. This, with the general guidance of a 
suitable national economic planning agency, 
under impressive auspices, may be under- 
taken by industries separately through their 
trade associations. 

3. tesearch, to insure 
logical progress, and 


continued techno- 


4. Insurance under some equitable plan, 
against the inevitable uncertainties and con- 
tingencies which seem to be inherent in any 
scheme to secure the benefits of both stabili- 
zation and invention, and at the same time 
to avoid the extremes of stagnation on the 
one hand and of economic chaos on the other. 


A Tip to High Schools 


WasuHincton, D. C., Jan. 4.—The sample 
wood blocks obtainable from the National Lum- 
ber Manufacturers’ Association for educational 
purposes, are being put to excellent use by the 
Collinwood High School of Cleveland, Ohio, 
which has inaugurated in its technical depart- 
ment a novel method of teaching the commer- 
cial woods of the United States to students in 
woodwork classes. Herbert H. Hutchinson, 
counselor of the school and head of the tech- 
nical division, has worked out test and instruc- 
tion sheets of interest to adults as well as stu- 
dents unfamiliar with our native species. 

Each new class in woodworking is given this 
test. After a specified period of instruction they 
are retested. 

In order to conceal the name plates, Mr. 
Hutchinson had holes bored in the blocks; 
screwed them, labels down, on a long board and 
numbered each block end to correspond with 
question numbers on the examination page. The 
following explanation is given each student: 

In this assortment you will find 49 blocks 
of wood. These are the commercial woods 
of the United States. They are furnished by 
the National Lumber Manufacturers’ Asso- 
ciation, Washington, D. C. Everyone is of a 
different kind. On the end of each block is 
a number which distinguishes it from the 
other ones. On this sheet is a series of num- 
bers running from 1 to 49. Opposite each of 





these numbers put the name of the kind of 
wood from which you think the block was 
cut If you do not know the name of the 
wood, leave the space blank; do not make 
random guesses. Do not write in the name 
unless you are quite certain as to the kind 
of wood. There are several kinds of pine in 


this selection. In such a case, it is sufficient 
to give pine as a name of the wood for each 
of these. You will be given 15 minutes for 
this test. 

Each instruction sheet announces that “in a 
box in this room are 49 samples of commercial 
woods. Please study and examine these sam- 
ples until you can name on sight at least one- 
third of them.” There follows the name (with 
number corresponding to that on the block) of 
the species, source, annual production in million 
board feet, weight air-dry per cubic foot, prop- 
erties and uses. 

These boxes of sample commercial woods 
have been made by the National Lumber Manu- 
lacturers’ Association with the thought of famil- 
larizing woodworking science, and in fact all, 
students with the important part played by wood 
in their lives. They are available for schools 
at $2 a set. Many lumbermen donate sets to 
local schools. 
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Cypress Shingles Good After 78 
Years of Service 


Union, N. J., Jan. 4—A striking example 
of the long service that may be expected from 
a cypress roof is a barn on the Adabrook farm 











Front and side views of one of the 78-year old 
shingles, showing how it has resisted action of 
weather etc. 


near here, owned by H. S. Chatfield. This 
barn was built in 1853 and the original shaved 
cypress shingles with which the barn was cov- 
ered when built, still form part of the roof cov- 








ering, after the wear and tear of 78 years- of 
service. The attrition of wind, rain, sleet and 
snow has worn down the exposed ends of these 
shingles to one-half their original thickness. 
This has caused some of the shingles to split 
at the butt, but even now there is almost no 
evidence of decay, and where the shingles have 
not split they still form a perfect rain-tight 
protection. 

In all these 78 years of service, the amount 
spent on the maintenance of this roof is a neg- 
ligible item, this being another score in favor 
of “the wood eternal.” Commenting on the 
long life of this roof, a visitor said: 

When you consider the widely advertised 
claims of some manufacturers of their will- 
ingness to give a guaranty bond that their 
roofs will last for 20 years, does this not 
give you a greater and more deep-seated re- 
spect for the shingle of our grandfathers? 

Had these cypress shingles been in use 
on a house that had to be heated, instead of 
a barn, an additional value would have been 
found in the insulation, which in the 78 years’ 


useful life of this roof would have saved 
enough fuel when compared to some other 
roofs to have paid for the entire building 
twice over. 


This old barn, which has done such yeoman 
service, was built at two different periods, the 
older half being that part near the big tree, 
shown at the right of the accompanying pic; 
ture. 


Give Christmas Party for Chil- 
dren of Employees 


3ELLINGHAM, WASH., Jan. 2.—In accordance 
with its usuak custom, the officials of Bleedel 
Donovan Lumber Mills gave a Christmas party 
for the children of employees, this party being 
held on Wednesday evening, Dec. 23, at the 
State Armory. There was an attendance of over 
4,500 and presents were distributed to more 
than 1,200 children between the ages of one and 
12 years. 

Addresses were made by President J. H. 
Bloedel and Vice President J. J. Donovan, fol- 
lowing which there was a musical program that 
included the singing of Christmas carols and 
after the arrival of Santa Claus and the dis- 
tribution of presents to the children, dancing 
was indulged in until midnight, the music being 
furnished by Clyde Larson’s 10-piece band. 














The cypress shingles on the 


older half of this barn 


(the part at the right, toward the big tree) 


were put on in 1853 





Scope and Personnel of New Sales Company 


MINNEAPOLIS, MINN., Jan. 4.—Details of the 
organization of tke Winton Lumber Sales Co. 
[first announcement of which was made in the 
Jan. 2 issue of the AMERICAN LUMBERMAN | 
have been described by officials of the company 
at its headquarters at 2600 Foshay Tower, 
Minneapolis. It will have complete charge of 
sales, in America, of the Idaho white pine 
manufactured by the Winton Lumber Co. at its 
mill at Gibbs, Idaho, and of the Western 
Canada white spruce manufactured by The Pas 
Lumber Co. (Ltd.), of The Pas, Man., and the 
Eagle Lake Spruce Mills (Ltd.), of Giscome, 
B. C.; all of this formerly was in the realm of 
activities of the sales office of the Winton Lum- 
ber Co., and tke work will be carried on in 
practically the same way, by the same men, at 
the same headquarters. The only difference 
will be that, in the future, orders will be ac- 
cepted, and shipments invoiced, by the sales 
company. 

J. N. Winton, who late in 1929 became man- 
ager of sales of the two Canadian spruce mills 
above mentioned, is president of the new sales 
company, but continues in direct charge of the 
spruce sales. One of the vice presidents is R. C. 
Winton, who preceded J. N. Winton as spruce 
sales manager, but who left that position to 
manage another department of the Winton in- 
terests. With this change in organization he 
returns to lumber sales management. The other 
vice president is D. J. Winton; and C. J. Win- 
ton, jr., is secretary and treasurer. 

As in the past, Charles J. Harris is in charge 
of the eastern sales office, at Room 1602, 50 
East 42nd Street, New York; he is assisted by 
Ray Ring. In charge of the Chicago office, at 
205 West Wacker Drive, is A. K. Southworth. 
Other exclusive Winton representatives are: 
Minnesota—J. B. Stricker, of Minneapolis; 
Wisconsin—C. R. Crowe, of Madison; Illinois 
and Wisconsin—L. P. Klug, of Rockford, IIl.; 
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Illinois—R. S. Watts, of Peoria; Michigan— 
Basil Stayner, of Jackson, and J. V. Sharkey, 
of Detroit. 

George O. Swanson, of Minneapolis, is dis- 
trict sales manager, and will devote most of 
his time to work in the field. Charles A. 
Anderson, also of Minneapolis, is assistant sales 
manager, and will give particular attention to 
service on shipments. 

In addition to these men who are exclusively 
Winton representatives there is a long list of 
reputable wholesale and commission lumbermen 
who represent the company’s interests in luin- 
her consuming centers throughout the East and 
the middle West. They will be able to give 
prompt. shipment of the high quality lumber 
which has been associated with the name Win- 
ton for the last fifty years, for capable and 
thoroughly experienced men are managing the 
Winton mills. 

One of the leading figures in western lumber 
manufacturing is W. S. Rosenberry, who 1s at 
the head of the Winton Lumber Co. of Gibbs, 
Idaho. He has been connected with the Winton 
interests for many years, and another practical 
lumberman of long experience, G. T. Morken, 
assists him; both of them are widely known in 
the lumber trade of the East and the West. 

Another man of prominence in western lum- 
bering is D. D. Rosenberry, who is vice presi- 
dent and general manager of the two Winton 
companies in Canada. He is located at The 
Pas, and, assisted by Vic J. Husted, maintains 
direct supervision of the mills there and at Re- 


serve, Sask. V. V. Church is plant manager 
of the Eagle Lake Spruce Mills (Ltd.), at 
Giscome. 


Of the several brothers who have been as- 
sociated in the Winton operations during the 
past half-century, C. J. Winton, sr., continues 
to be active in the management of the various 
enterprises, and like him, every person con- 
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nected with the organization in an executive 
Capacity is a practical lumberman, thoroughly 
experienced in his duties. There are no “figure. 
heads” in the organization, one executive ex. 
plains, and there is a minimum of the “I just 
work here” attitude; for nearly all the key 
men in the entire organization, and some of the 
salesmen, are stockholders in the company. The 
men who sell Winton lumber are well informed 
lumber representatives, and in most cases they 
have been selling for the company for years, 
each man having been selected in the first place 
for his ability to serve the trade. 





Goes Into Life Insurance 
Business 


Kansas City, Mo., Jan. 4.—R. W. Stith, 
secretary-comptroller of the Leng-Bell Lumber 
Co., has resigned his position with that con- 
cern to become president of the New England 
Reserve Life Insurance Co., whose home of- 
fice is in Kansas City. Mr. Stith has been as- 
sociated with the Long-Bell interests twenty- 
six years. However, he will continue as a 
member of the board of directors of the Long- 
Bell Lumber Co. while engaging in his active 
duties as head of the life insurance company. 

Mr. Stith first became connected with the 
Long-Bell interests in 1905 when he was placed 
in charge of the coal mining properties of the 
company at Scammon, Kan. The Long-Bell 
company is no longer active in the coal min- 
ing field. 

He started in the retail lumber business with 
his father, John C. Stith, at Latham, Kan. 
but after joining the Long-Bell company his 
progress was steadily upward until he reached 
his present position of executive importance. 


Need Major Operation—Not Liver Pills 


SEATTLE, WASH., Jan. 2.—In his current 
weekly news letter, which happens this time to 
appear coincident with the beginning of a new 
year, Roy A. Dailey, manager North Coast dis- 
trict, National-American Wholesale Lumber 
Association, tells a story, points a moral, and 
calls attention to the inevitability of change. 
That some organizations “are taking liver pills 
when they need a major operation” is the con- 
clusion of this interesting letter, which is as 
follows 


Chief Seattle was once building a dug-out 


canoe. A white “kabitzer” came along and 
said, “Chief, I think she’s too wide for her 
length.” So the chief narrowed it down. An- 


other buttinski came along and said, “Chief, 
the stern’s too full.” So he cut down the 
stern. A third helpful pest suggested, “She’s 
a little too deep, Chief.” So the chief hacked 
away some more Finally the canoe was 
finished, but when the chief launched it, it 
capsized. 

Whereupon, the chief hauled it back on the 
beach at Alki Point, found another log and 
began again. Once again a stranger came 
along and said, “Chief, I think she’s too nar- 
row for her length.” The chief worked on, 
paying the man little attention. Then stop- 
ping for a moment, he pointed to the canoe 
that wouldn't float and said, “That’s every- 
body’s boat over there.” Grimly resuming 


work, he mumbled, “This will be Indian’s 
boat.” 
Reviewing the mistakes of the last year 


and on the threshold of a new year, doesn’t 
this old legend point out a lesson that many 
of us could take to heart? Looking back- 


ward, it is easy to see where much unsound 
advice was accepted and acted upon by both 
manufacturers and distributers to their sor- 
ultimate detriment 


row and to the of the 





industry as a whole. Most of the ‘‘composite” 
boats capsized soon after the launching. 

The dawn of 1932 gives us an opportunity 
to get a true and unobscured perspective on 
our business; listen to all sorts of advice, but 
use our own judgment; ‘to start building a 
better business boat—our own way. 

Custom sanctions attempts at this time of 


the year to forecast probable business de- 
velopments of the new year. One develop- 
ment seems inevitable. The inexorable law 


of “the survival of the fittest” will be work- 
ing overtime. Any firm or individual who is 
resourceful enough to keep abreast of the 
times; to scrap old ideas when they become 
obsolete, and to make quick shifts from un- 
profitable to profitable lines and practices— 
is coming out all right. 

3ut no business can escape change. Stude- 
baker had to quit wagon-making and start 
building automobiles; Victor was forced into 
the radio business, and our coal dealer is now 
distributing fuel oil, to cite a few examples 
of firms in other industries who have kept 
up with the fastest moving parade in history. 

We are going to see many more changes 
and shifts in the manufacture of lumber pro- 
ducts. The progressive manufacturers will 
ultimately reap a rich harvest from their 
foresight in anticipating the demand for new 
forms, new uses and new outlets for their 
product. The wholesalers who are working 
and thinking and building along the right 
lines—and there are many of them—will 
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emerge from this difficult 
than ever. 

But some organizations—both manufactur- 
ing and wholesaling—are taking liver pills 
when they need a major operation. Some 
are gingerly handling vital problems with 
sugar-tongs when they should be using a 
steam clam. Some will continue to wait for 
the sheriff’s sombrero to darken their “hole” 
before they start to jump. And some will 
adopt and act on the slogan: “Damn the 
depression! We're going ahead!” It’s going 
to be largely a matter of choice. 


period stronger 





Carves Unique Gift From 
Gumwood 


PorTLAND, Ore., Jan. 2.—A novel Christmas 





i 


i 





gift embodying artistry, fine workmanship, orig- | 


inality and unlimited patience and perseverance 
was that given by Russell M. Smith, of 540 
East 45th Street, North, this city, to his girl 
friend, a vanity set, carved from gumwood 
with an ordinary jackknife. 


The carving is about 16 inches long and 8} 


inches wide and shows a graceful maiden look- 
ing at her reflection in a pool beneath a rocky 
bank, shadowed by a tree. A piece of mirror 
represents the pool and a green light, con- 
cealed by one of the rocks, furnishes a realistic 
and pleasing effect. The various stones are 
receptables for powder, powder puffs, lipstick, 
perfume, eyebrow pencil, rouge and other items 
used in the feminine make-up. 

In all, approximately 200 pieces form the 
set, which represents several months’ work. 

The carver is the son of Mr. and Mrs. D. 


Montgomery Smith and graduated from Grant 


high school here a year ago. 
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Home Owning a Bulwark Against 
Anarchy 


There was no anarchy in America 
after her revolution. The young na- 
tion rode the storm and came through 
as no other nation has ever done. 
France with her years of red terror 
and final dictatorship, China with her 
never-ending troubles, Russia with her 
communism and red _ dictatorship— 
how did it happen that we had none 
of these, but in a few short years 
emerged from confusion and started 
on a triumphant career of sane, self- 
governing progress? 

It has been explained by the fact 
that practically every family in the 
colonies and the succeeding states 
owned its home or farm. There was 
no peasant class as in Europe. No 
matter how poor it was, still some 
small bit of property belonged to al- 
most every man. Those few who did 
not own anything, as indentured serv- 
vants, etc., still had hopes and oppor- 
tunity. 

No danger of an overturn of prop- 
erty rights when all had a sense of 
ownership and a first-hand knowledge 
of the meaning of property. The little 
pocket farms of New England and the 
mountains of North Carolina and Ten- 
nessee, the vast domains of Virginia 
planters, with their slaves and cotton 
fields, the peaceful, prosperous farms 
of the Germans in Penn’s land, the 
white cottages of Lord Baltimore’s set- 
tlements—all were held in fee simple, 
unmortgaged, earned and paid for in 
most cases by hard labor and loving 
sacrifice. The American’s home, far 
more than ever was in England, was 
his castle. 

Small wonder that no abused and 
downtrodden proletariat rose to de- 
structive power in this land of blessed 
opportunity. 

Give every man a fair chance to own 
a home and he is willing to work for 
it and let other men do the same.° 

3ut how is it now in this fair land 
of ours? Is the love of home dying 
out? Has the American forgotten the 
land hunger that drove his ancestors 
across the sea? Is the home no longer 
worth struggling for? Would he pre- 
ler common ownership of land, equal- 
ity and standardization of all factors 
ot life? 

You know the answer! America is 
still the land of homes. The opportu- 
nity is still there, love of land and pride 
of ownership still exist, and despite 


unease and feverish excitement of these 
turbulent days, the vast majority of 
Americans long for and plan for homes 
of their own. 

The only question in their hearts is 
“How can I do it’”, or sometimes, “Do 
I dare to start now?” 


i ae 


Elevating the Basement 


Originally, the home basement, or 
the cellar as it was formerly called, was 
something between a cave and a hole- 
in-the-ground. Cellars still range from 
damp, dark underground storage vaults 
to high ceilinged, sunlighted, heated 
and furnished recreation rooms. 

It is believed that a roomy sanitary 
basement is the cheapest room per 
cubic foot of contents that is a part of 
the modern home; and when properly 





conceived and utilized the basement 
may prove to be the best investment 


- connected with the building of a home. 


Briefly, the basement of the private 
home should be under the entire house. 
A dry basement means warmer floors 
in the rooms above at the same time 
that it is conducive to durability in the 
floor joists below. The basement wall 
should rise above the grade of the lawn 
outside, and there should be no parsi- 
mony in the matter of windows. If 
style or whim dictates that the house 
floors shall be almost level with the 
lawn, the basement wall should never- 
theless be not less than seven feet high 
and the numerous windows should be 
shielded on the outside by concrete 
walled areaways. 

It hardly need be said that every 
basement should be well drained, with 
waterproofed walls and floors. In fact, 
the modern basement ought to have a 
better name than it has, for it is or at 
least ought to be one of the most at- 





tractive rooms of the home in both 
winter and summer. 

As the home basement commonly 
houses the heating plant, which entails 
the use of pipes of various descriptions, 
the ceiling must be high enough to give 
ample head room. As inevitably the 
boiler or furnace throws out some heat, 
the vegetable cellar should be parti- 
tioned off from the furnace room, and 
preferably should be on the cold (north 
or northwest) side or corner of the 
basement. The recreation room should 
be on the sunny (south) side of the 
basement, so located as to receive the 
heat given off by the furnace; and, be 
it said, the recreation room may be 
equipped with billiard table, carpenter’s 
bench and tools or any furniture that 
answers the needs or purposes of the 
home owner’s family. 

i AAP 
What Do You Live For? 

Without mind-gripping interest life 
is a failure. Mental and bodily ma- 
chinery runs down when not vigor- 
ously used. Mere grinding for daily 
bread is scarcely worth while. The 
heart without gayety, joy of living, joy 
of loving, cannot go on for long and 
the head that holds no enthusiasms, no 
dreams, no hopes, would better lay it- 
self down at once and have it over. 

‘ What finer dream than that of a 
home? What brighter hope? Is there 
anything more worth while, anything 
that will flick up the flagging zeal more 
surely than the ambition to own a 
home? 

What though one fails? It is the 
striving that counts. It is the strug- 
gle that is joy and strength. If a 
man falls, it is but to pick himself up 
and fight on with the fierce light of 
battle in his eye. If he falls to rise no 
more then is life gloriously done. That 
is the lesson of grim war. The battles 
of peace are no less strenuous, the vic- 
tories no less hard won, and the re- 
wards are infinitely more satisfactory. 

“What would be the good of the 
golden moments, if golden moments 
came all the time?” asks Shaw in one 
of his delightful letters. Yes, life’s 
golden moments are well worth the 
climb, the memory well worth the fall, 
if fall there must be. No golden mo- 
ment life has to offer is much more 
glorious than that one when you first 
move into a home of your own, or that 
other when you make the final pay- 
ment and have its clear title in your 
hand. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 





Show it to your editor. 


Free reprint on request. 
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Dealers Who Search for Business at Customers’ Homes—Different Experi- 
ences With Direct Mail—Preparing Prospect Lists and Cultivating Villages 


It’s 
visit on this rapid trip through New Eng- 
land, for a person can hardly point his finger 


been difficult to pick out towns to 


without finding a whole platoon of cities 
and villages in front of it; each with its 


long traditions of industry and social life 
and political history. One could linger on 
and on and still find virgin ground. So this 
department can’t even pretend to have done 
such a thorough job. Even those we do 
visit have points of business which are so 


familiar to the natives that no one remem- 
bers to mention them. 
Clinton, Mass., where we'll start this 


week, is a little city of three in- 
dustries — carpet, woven wire 


and printing. There’s diversity 
for you. J. F. Fuller, of W. A. 
Fuller & Son, said that at the 


time of our call, business was 
going high, wide and handsome. 
Prices could be a little better 
without savoring of unearned in- 
crement, but that situation pre- 
vails in many places. The thing 
that is apparently different is 
the considerable volume. 

One way in which Mr. Fuller 
has coaxed up this volume is by 
using the good old method of 
going out personally and seeing 
prospects. While this is a good 


method and quite old in the 
story of trade, it isn’t one uni- 
versally employed in the East. 


Some dealers are frankly scep- 


tical of it. They say their con- 
tractors have long done this 
business creation, to whatever 


extent it has been done at all, and these gen- 
tlemen of the saw and the square sometimes 
get touchy if a dealer tries, as they see it, 
to go over their heads. Usually, however, 
when they see the method in practical ac- 
tion they like it. Then your New England 
customer is a little cautious when some- 
body tries to sell him something if he him- 
self has not opened the negotiations. But 
your New England dealer, who knows these 
people and the way they think, is the per- 
son who would know how to approach 
them in regard to improvements. 


Changing a Mental Attitude 


In any Mr. Fuller says he spends 
most of his evenings during the week can- 
vassing his rural customers. This is the 
only time of day they can be found at-their 
homes, and personal contact brings in 
many a job, big and little. Direct mail 
seems to have worn down to a smooth hone 
and no longer sharpens sales. It has been 
done to death by every concern with any- 
thing to sell. There may have been a time 
when a letter or even a hand bill would 
be read through with care by an agricul- 
turist But in these days a farmer's mail 


event 


is full of selling plans that go into the fire 


unread. “I’ve proved to my own Satisfac- 
tion,” Mr. Fuller said, “that personal con- 


tact is the only way, at this particular time, 
to overcome this buying lethargy. Hear a 
man’s response to your proposition, and you 
soon find out what is keeping him from 
buying. And it isn’t always a lack of 
money or of credit. Often it’s just a mental 
set; and a friendly talk will frequently es- 
tablish the basis for a sale.” 

Collections have not been so easy to 
make, either; and most retailers will stand 
up to be counted in a general vote on that 


taining some of the specialties handled. 


Haverhill, Mass., is a town specializing 7 
in the manufacture of shoes; and at the 
time of our visit this industry was dis. 


tinctly on the mend. H. M. Goodwin, of the 
Taylor-Goodwin Co., stated that he noticed 
quite an improvement in “jobbing trade.” 
It soon became clear that this term has a 
special New England meaning. Out in the 
middle West it means, of course, a kind 
of wholesaling to neighboring yards; but 
over here it means small jobs, such as re- 
pairs and remodeling. Apparently the de 
partment is finding quite a number of 

dealers who are active in finding 











or creating trade. Mr. Goodwin 
stated that for some time he has | 
been employing direct mail, in 
one form or another, to discover 
people who might be interested 
in modernizing their homes; and 
he has been getting quite satis- 
factory response. Frequently 
these prospects are not ready to 
do business immediately; but 
the fact that they will respond 
indicates that they are active 
prospects, and they are carefully 
listed with the information about 
what they want to do and when 
they think they’ll be ready to do 
it. This gives an opportunity to 
look them up and also, when the 





The yard of W. A. Fuller & Son at Clinton, Mass., is located along 
a main highway and this is capitalized on by an outdoor display or 
so called detached show window in which are exhibited a number of 
products sold by the concern 


question. Here again mail statements are 
losing their pulling power. A good many 
delinquent customers will not even come in 
when they get an ordinary statement. If 
they'll come in, it is often possible to make 
some definite arrangements, even if the 
cash is not in hand to pay up. Mr. Fuller 
has not wanted to get rough with these peo- 
ple, at least not so rough as to start suits; 
so he picked out a list of these persons and 
sent them a letter signed by a “collection 
advisor.” This letter mentioned the neces- 
sity of having an understanding about these 
debts and added that unless some discussion 
and arrangement could be had, the advisor 
would have to suggest putting the matter 


into the hands of an attorney; something 
Mr. Fuller did not want to do if it could 
be avoided. This method of approach 


brought a lot of delinquents in to hold a 
conference. Naturally it doesn’t work with 
the hard-boiled boys who don’t mind being 
sued; but those who have just held back 
until some show of determination shook 
them up a bit responded. 

This yard lies on a main highway and 
has a little advertising house, really a de- 
tached show window, along the road con- 


time is ripe, to approach them 
with a definite plan. 

Perhaps we have mentioned it 
earlier in these articles; but it 
would seem from what we hear 
that one dealer has had a very 
considerable influence in starting this ef 
fort to take sales to the customers. This 
is Charles Dodge, of Stoughton, Mass. A 
couple of years ago Mr. Dodge came to the 
conclusion that conditions in Stoughton did 
not point to any large volume of new busi 
ness coming in on its own power. Stough- 
ton is a suburb of Boston; and at that time 
speculative builders had overshot their 
mark and filled the Hub with more new} 
houses than were being readily absorbed. 
So it became rather clear that if volume, 
was to be maintained, some other line § 
would have to be developed. ; 


Carrying Service to Customers 


old sections of the country; and it con 


tains many old houses, some dating back?) 


to colonial times and others not quite s0} 
old but still long past their first youth. j 
Many families are fixed and stabilized inf 
their communities; thoroughly used to their] 
houses and not desirous of building new 
ones. Mr. Dodge started working on se 
lected lists of such owners; and 


in ro 
he developed quite elaborate methods, it 


' 


cluding photographs of the house as it was) 
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and drawings of changes that could be 
made. In this way he has developed quite 
a surprising amount of trade. No doubt he 
has a special aptitude for this kind of 
selling. He admits that it is rather expen- 
sive promotion, but it keeps his force and 
his plant busy, and of equal importance it 
is building up a reputation and a good will 
for his company that will be of value for 
years to come. In any event in almost 
every yard where we discover trade promo- 
tion plans of this kind we hear “Charlie” 
Dodge’s name mentioned. He has become 
a trade promoter among New England deal- 
ers as well as among his own customers. 
Mr. Goodwin says that quite a number 
of industrial workers in Haverhill own their 
homes. By the way, if you want to pro- 
nounce this city name the way the natives 
do, call it Hay-v’ril. These industrial home 
owners have for the most part accomplished 
this ownership through mutual loan asso- 
ciations; organizations which have come 
through the recession in excellent condition. 
Their policy of monthly reduction of in- 
debtedness on a house steadily increases the 
security, and when the operation has 
started with a reasonable percentage of 
cash payment, as it always does, the own- 
ers practically always find ways of keep- 
ing the payments up. When labor is plen- 
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ritory, especially when some of the yards 
are distinctly not stocked to supply big 
jobs. As a result competition crosses lines 
and little or nothing is thought about it; a 
situation which many mid-western dealers 
say must ultimately prevail with them. 
Many a western dealer has privately told 
this department he was getting tired pro- 
tecting dealers: who would not offer rea- 
sonable stock and service at fair prices. 
But that is aside from the present point. 

Mr. Stone said it became rather clear to 
him that he would have to pay more atten- 
tion to surrounding villages and rural or 
semi-rural communities if he was to main- 
tain volume. Many of these places were 
not cultivated at all; and if a customer there 
decided on his own power to do some 
building he had to be at some pains and 
labor to find his materials. Under such con- 
ditions it was evident that a good deal of 
business was simply going by default, lack- 
ing some dealer in contact with prospects 
who would supply the initiative. 


Getting and Checking Prospect Lists 


Mr. Stone was at pains to get lists of 
names in these communities from reliable 
sources, and he asked for names of prop- 
erty owners who valued and protected their 
credit by paying their bills. He asked the 
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in Haverhill we wouldn’t have much to do 
this year; for I checked over the building 
permits in this city for the first eight 
months of 1931 and found that just eight 
houses have been built; a number that I’ve 
often sold in a week. 

“This is distinctly a time when individual 
methods have to be used; not only in selling 
but also in collecting. In normal times 
when a customer got behind we’d take the 
usual steps about collecting; for if a man 
was good enough as a credit risk to be 
accepted in the first place he could meet 
his payments if he would. But we have a 
good many cases now where that isn’t true, 
and we have to make special arrangements 
to carry some of our people along. A good 
many people are needlessly frightened by 
the stories they read and so don’t do the 
building and repairing they should do for 
their own good. We have to use individual 
and personal means to make these pros- 
pects see these facts. We also have some 
trouble getting loans for good risks. Their 
credit is sound, but the usual sources of 
loans have reached a point where they have 
no more money to put out. All of this 
means hard work for us and lots of it; but 
we’d rather work than see volume sink 
away, as it would do if we merely waited 
for customers to get into a building mood 








The kind of frame houses to be seen in New England. They are rem- 
well kept 


iniscent of colonial days and are 


tiful in the shops, industrial workers like 
to live in good quarters; and this is true of 
rented houses as well as of owned homes. 
Consequently quite a little of the modern- 
izing campaign is aimed at rental prop- 
erties. Other things being roughly equal, 
the modern house stays rented when the 
old timer stands vacant. 


Still More Business Creation 


Henry L. Stone, of the D. D. Chase Lum- 
ber Co., of Haverhill, is also engaged in 
a comprehensive plan for creating business. 
To understand his efforts it is necessary to 
understand something about New England 
lumber retailing. In a_ territory where 
towns are old and rather well built up and 
Stand close together, the mid-western idea 
of informal territorial division for sales can 
not be applied. Many villages and even 
00d sized cities have no lumber yards at 
all or at best have but small ones that are 
operated by builders. Many contractor 
yards are little more than storage places 
for lumber left over when jobs are com- 
pleted; sometimes supplemented by small 
purchases to round out the stock well enough 
so that local buyers who want a few boards 
or a door can get them near at hand. With 
the good roads and the short distances it 
becomes rather impracticable to divide ter- 


persons furnishing the names to include 
only those people to whom they themselves 
would be willing to loan money; and he 
paid for these lists. Having gotten them, 
he had them checked by a local credit rat- 
ing bureau. He keeps the lists up to date 
by checking and investigating, to be sure 
that credit conditions have not changed in 
the meantime. To these classified lists go 
letters, carrying special announcements, ar- 
guments of a fair and friendly kind to the 
effect that this is a good time to build. He 
has sent out comparative figures on ma- 
terials and statements about the readiness 
of mechanics to work at reasonable wages 
and to do high grade work. 

“Naturally we can’t check up on these 
things exactly,” Mr. Stone said, “but we do 
know that our trade in the outlying dis- 
tricts has increased. This means a great 
amount of work; not only in getting and 
checking names and sending out promotion 
letters but also in figuring estimates on 
small jobs. It is quite true that these small 
jobs call usually for a high percentage of 
labor and a comparatively small amount of 
material. It means many small deliveries 
and much administrative work. But I think 
it is well worth doing; for it keeps stock 
moving, and it keeps people thinking about 
building. If we depended on new houses 





Many New England homes and estates are enclosed by wooden fences, 
such as this which has been architecturally designed 


on their own power and to seek out for 
themselves sources of building loans. 


Effect of the War 


“Much of this present situation in Haver- 
hill goes back to the time of the war. The 
city got very few war contracts, and we 
lost some of our labor. Following the war 
the local unions, I think, had short-sighted 
leadership that forced the managements of 
the shoe factories into positions where they 
could not meet outside competition. It’s one 
thing to fight for high wages and quite 
another to destroy the industry which pays 
the wages. Of late the manufacturers and 
the workers have gotten together on a new 
agreement which permits the factories to 
work, especially on certain rather special 
types of shoes. This labor, however, is 
quite seasonal; and few of the plants work 
more than a total of seven months out of 


the year. But at that the industry is on 
a going basis with probably better times 
in sight. I have no doubt but that a good 


deal of potential trade is piling up, waiting 
for a time when loan money is available and 
when people feel more assurance about mak- 
ing investments in homes. We are getting 
ready for that time by keeping going and 
by planting seeds of building knowledge 
and desire.” 
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Plan to Repeat Co-operative 
Campaign in 1932 


Pawtucket, R. IL, Jan. 5.—Co-operative ex- 
perience of lumber dealers and other business 
leaders in putting over a well-planned and suc- 
cessful building campaign in the Pawtucket ter- 
ritory during the last year should be of con- 
siderable value to lumber retailers. That fore- 
sight and careful planning are the big essentials, 
and that the hard work should begin at least 
in January to insure success of a building cam- 
paign to be publicly launched in April, Paw- 
tucket’s 1931 building campaign has demon- 
strated. Plans already are well under way here 
for an intensive 1932 drive. 

Co-operative effort was the mainspring be- 
hind the campaign conducted here in the name 
of the Pawtucket Chamber of Commerce in be- 
half of renewed building activity. Supported 
by lumber dealers, real estate men, contractors 
and others connected with the building industry, 
shrewd planning made it appeal forcefully to the 
Citizens within the trading area of Pawtucket 
to have their building needs taken care of at 
the present time when there are so many things 
in favor of it. Through careful planning well 
in advance the campaign was adequately under- 
written by all interested, so much so as to per- 
mit extensive use not only of newspaper copy, 
but also of direct mail, radio programs, house 
surveys, essays among high school students, and 
publicity stories. In addition there were sufh- 
cient funds for an efficient follow up system that 
has turned a large number of prospects into 
actual buyers. 

The lumber dealers of Pawtucket took a most 
active part in putting the message across. The 
Henry C. McDuff Estate, the McDuff Coal & 
Lumber Co., the John T. Cottrell Co. and the 
Newell Coal & Lumber Co. have all been in- 
strumental in selling the idea of repairs and 
remodeling to the home owners of Pawtucket by 
combining their efforts in the campaign. Harry 
McDuff of the Henry C. McDuff Estate was 
unanimously chosen for chairman of the cam- 
paign executive committee by his fellow lumber 
dealers and the other interests co-operating 
through the local Chamber of Commerce, and 
his shrewd foresight, careful planning and 
energy showed that he was the right man in 
the right place. 

Results were quickly forthcoming. By the 
latter part of April building permits had in- 
creased in volume and value to the largest total 
since 1928. Many of the permits were for small 
structures, including a good share of garages, 
as well as for repairs and remodeling. 

A public demonstration of the value of 
modernizing was a feature. A member of the 
campaign committee purchased and completely 
modernized an old house (built in 1876). All 
costs involved were made public as the work 
progressed, thus arousing wide spread interest, 
and the ultimate sale value of the charming 
home achieved by modernization proved truth 
of all advertised claims. 

A special financing plan was arranged for 
those who wished to repair and improve their 
homes but needed a year or two years in which 
to make payments. This financing was done 
either by the contractor or by the lumber dealer, 
who took monthly notes divided into twelve or 
more payments as the case might be. 

Another important feature was the house 
survey conducted in conjunction with the cam- 
paign, which revealed that no less than 4,100 
homes in Pawtucket’s trading area were in need 
of improvement of some sort. Each owner was 


located through tax records and then sent mail- 
ing pieces urging the necessary repairs. When 
this failed to arouse a prospect’s interest, men 
were sent to call upon the owner in an effort 
to develop the business. 

The 1932 campaign will not have the great 
benefit of Mr. McDuff’s leadership, as death 
recently claimed him while he was still in his 
early prime. Despite failing health, he worked 
indefatigably last winter and spring directing 
the organization and later the active campaign. 





Offers $1,775 in Cash Prizes in 


Contest for Farmers 


The fact is pretty thoroughly established that 
well fenced farms produce more income, with 





with them and get them interested in entering, 
as it costs very little effort to become a con- 
testant and 85 farmers somewhere are going 
to pocket some nice cash prizes when it is all 
over. 





Many Improvements Made by 


Illinois Farmers 


Recently two women, Miss Ruby Craddock 
and Mrs. Lela Able, sisters, living in the re- 
gion of Paw Paw, IIl., together bought an 80- 
acre farm, paying $135 an acre for it. They 
at once began to bargain for the rebuilding of 
the farm home and work thereon will shortly 
begin. 

H. B. Fargo, a capitalist of Geneva, and 
Sycamore, IIl., recently 
has purchased two Ilh- 
nois farms, and will put 
both of them in _thor- 
ough repair. Mr. Fargo 
is also about to add 
twenty rooms to _ his 
Sycamore Hotel. 

John Steil, a farmer 
the Des Plaines (Iil.) 
district, has completed a 
new barn and added a 
3-car garage to his 
farming villa. Formerly 
he had shelter for three 
farm trucks and power 
cars, so that now he is 
able to keep six cars 
under two shelters. 

Farm garages are of 
more importance than 





New barn and 3-car garage recently built by a Des Plaines (Ill.) farmer 


less labor, than those that are not so equipped; 
in fact, that good fencing is one of the most 
profitable investments that the modern farmer 
can make. 

To create widespread interest in this matter 
of good fencing, the Keystone Steel & Wire 
Co., Peoria, Ill., announces that it will pay 
$1,775, in cash prizes, for the 85 best ideas or 
experiences on “How Good Woven Wire Fence 
Helps Increase Farm Income.” This contest, 
which closes May 9, 1932, is open to anyone 
who lives on a farm, owns a farm, or is inter- 
ested in farming. 

Here is a chance for lumber dealers to get 
their farmer customers interested in something 
that may bring them a nice piece of money, as 
these prizes range from $500 for first prize, 
$300 for second, $150 for third, $100 for fourth 
and so on, gradually down to twenty-five prizes 
at $3. The conditions. of the contest are so 
easy and simple that any farmer can easily 
become a contestant, as all he has to do is to 
tell in his own way and from his own experi- 
ence how good woven wire fence has helped 
him increase his profits. 

The Keystone Steel & Wire Co. will supply 
dealers with tie-up material in the form of 
window posters, contest blanks, local newspaper 
electrotypes etc., and every farmer on a dealer’s 
mailing list will receive a folder toward the end 
of January, telling about the contest, and an- 
other folder three or four weeks later. 

It will be a good idea for dealers, within a 
few days after Feb. 1, to ask their farmer cus- 
tomers whether they have received information 
concerning this big cash prize offer; talk it over 


they formerly were. 
Uses of such a building 
have increased in late 
years. 

Many of the farmers who grow vegetables 
pack their loads for the market under cover. 
Some of them use the concrete floors with drain 
equipment for washing vegetables. They are 
also used for many other purposes for which 
shelter is required, and because of such general 
use, more garages are being built on the farms. 





Denver Retailers See Brighter 
Outlook for 1932 


Denver, CoLo., Jan. 4.—The outlook for 1932 
in the lumber trade in Denver appears much 
brighter than it has for the last year, due chiefly 
to the fact that the present low prices of lum- 
ber have made the people of Denver building- 
conscious. With prices of all kinds of lumber 
down from one-third to one-half, people are be- 
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ginning to realize that now is the time to build | 


if they are going to do so at any time in the 
next several years. 

One of the encouraging features of the busi- 
ness for 1932 is the larger and better class of 
houses that most of the plans are calling for. 
A majority of the houses will probably range 
in cost from eight thousand to twenty thousand 
dollars. 

A great deal of repairing and remodeling of 
all kinds is in prospect for 1932. Many of 
the older houses are in need of new roofs, new 
porches or new floors, and at the present low 
prices people are going to make these needed 
repairs. Also, many of the local yards have 
received inquiries concerning complete remodel- 
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ing jobs, especially from the owners of large, 
old-fashioned houses. 

The main trouble with the trade lies in the 
low prices for which they must sell the lumber. 
With the turn of the year past many of the 
yards will begin to build up their reserve 
stocks, and most of the dealers are hopeful that 
this will cause some general increase in prices. 

A majority of the lumber yards in Denver are 
planning on doing more advertising in 1932 than 
in the past. 

“Things are rather dull at the present time,” 
said R. H. Walling, of the Wallis & Walling 
Lumber Co., “but within the next two or three 
months I look for a large increase in building. 
People are beginning to realize that prices for 
lumber are now at a bargain level, and a sur- 
prisingly large number of people have the 
money to take advantage of these bargains. 

“We have started three new houses in the 
last week, and our present plans call for at 
least that many a week for the next several 
weeks. The people of Denver are becoming 
truly home-conscious, and when they get over 
their present fears, building will start on a 
large scale.” 

R. M. Fleming, of the Fleming Bros. Lumber 
Co., takes a somewhat less optimistic attitude 
toward the present prospects in the lumber busi- 
ness but, nevertheless looks for a marked im- 
provement in 1932. 

He states: “Although prospects at the pres- 
ent time are not so good as I could wish I look 
for an increase in building later in the year. 
Until we can get a ten to twenty-five percent 
raise in the price of lumber the trade can not 
be really prosperous. If we could just get a 
substantial increase in prices together with the 
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present volume of business, 1932 would be a 
very good year in the lumber business.” 

“I believe that the industry has scraped the 
bottom and that 1932 will see an increase in the 
price of lumber as well as in the volume of 
business,” said ‘Burt Coldren, of the Hallack & 
Howard Lumber Co. “There will be a great 
deal of remodeling and repairing done in Den- 
ver during the next year, and we expect the 
greater volume of business to come from that 
rather than from new houses. However, we 
do expect a certain amount of building of the 
better class of residences.” 





Illinois Association Will Help 
Create Jobs 


With the opening of 1932 the Illinois Lumber 
& Material Dealers’ Association is inaugurating 
a new service for its members which it is be- 
lieved will be very helpful in reducing unem- 
ployment and producing more activity in Illi- 
nois communities where members indicate suf- 
ficient interest to organize the local forces. This 
new activity has been authorized by the board 
of directors and approved by the president and 
vice president. 

The association’s field service men and the 
managing director will be available to assist 
local communities in working out details and 
organizing the forces under the leadership of 
chambers of commerce or other local organiza- 
tions, with plans to encourage the home folks 
to do some work; either building, repairing, 
cleaning parks and streets, or any other ac- 
tivity that will give employment to those out of 
work. 
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“We do not contemplate a State-wide pub- 
licity campaign,” said Managing Director J. F. 
Bryan; “the plan does not propose the raising 
of funds for general advertising and promotion, 
but we simply want to help local communities 
to put on aggressive campaigns which we be- 
lieve will arouse interest, create more of hope 
and civic spirit, and induce people who have 
money or credit to do some contemplated jobs 
that they have been putting off on account of 
business conditions.” 

It is proposed to follow as nearly as possible 
the plans and methods that have been success- 
fully used in Muncie, Ind.; Rochester, N. Y. 
and Grand Rapids, Mich. These cities have 
taken care of their unemployed by furnishing 
jobs. That is what the great majority of those 
who are out of work want. They are not ask- 
ing charity, but for employment where they 
can earn a living for themselves and families; 
and the Illinois association wants to have a 
part in such work wherever local interest can 
be aroused to an extent that will bring results. 

On the second day of the annual convention, 
Feb. 10, W. E. Price, of Muncie, Ind., who was 
a very prominent factor in the organization of 
that city’s campaign, will be present as a con- 
vention speaker. Mr. Price will explain the 
Muncie plan fully; tell how the organization 
was put over, and the results. He is not a 
lumber dealer, but is engaged in wholesaling 
and jobbing plumbing and heating appliances 
and supplies. He is a good speaker and comes 
to the Illinois convention because he wants to 
help. To hear him will profit any retail build- 
ing material dealer, for what Muncie has done 
other cities can do. 





This Week’s Timely Tip 


Use of Hand Trucks Saves Labor and Time 
By building a few smail hand trucks, that can be 








rolled with their loads right into delivery trucks, the 
McClelland Co., manufacturer of sash, doors and in- 
terior finish, Davenport, Iowa, saves $6,000 a year over 


Left—Hand 
truck empty 
and ready to 
receive a load. 


Right—Hand 
truck loaded 
with frames 
and in the 

motor truck 
body, ready 
for a trip. 





the old way of handling. The pictures show one of 
these small trucks with its loads of sash as it was 
pulled into the truck body from the factory floor. The 
small trucks are merely wooden frames on rollers, with 
a rope attached to each end for hand hold. In any part 
of the factory the trucks are loaded, and then drawn 


bodily into the vehicle waiting at the loading dock. 
They are trundled out at the destination, which is 
usually a lumber yard, thus making another gain in 
handling. Customers like the idea very much. For- 








merly, windows, doors, and other flat material had to 
be loaded and unloaded piece by piece, which was a 


slow process. Now, with these little loading trucks, 
one man can accomplish more than used to be the case 
with three men working the same length of time, an 
economy very much worth while in these times. 
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Plan Is Putting Hoarded Dollars 
Into Circulation 


Rocuester, N. Y., Jan. 4—When Rochester 
“quit waiting for business and started making 
business,” the news went out to the country 
far and wide, scores of stories concerning this 
city’s “Emergency Employment Plan” having 
appeared in newspapers and other periodicals 
throughout the country, one of the earliest be- 
ing that printed on the front page of the 
AMERICAN LUMBERMAN of Dec. 19. 

Inquiries flowing into the offices of the Civic 
Committee on Unemployment, which sponsored 
the campaign, indicate that further information 
and details are eagerly awaited, as numerous 
other cities are considering the possibjlities in- 
herent in the plan. 

An official report of the campaign by its 
sponsors, the Civic Committee on Unemploy- 
ment, gives a brief but comprehensive survey 
of the movement to date, as follows in part: 

“To put idle dollars back into their wonted 
channels of circulation; to furnish wages, 
rather than charity, to men now out of work, 
and to stimulate the manufacture, shipping and 
selling of merchandise, 10,771 Rochester and 
Monroe County residents have pledged them- 
selves to spend $6,026,351.96 during the next 
three months; to spend it in having their real 
estate properties put in better shape, and in 


“An army of 1,100. volunteer workers, or- 
ganized in divisions, ward groups and teams, 
launched this community’s Emergency Employ- 
ment Plan campaign on Dec. 4, to run for 
ten days. These canvassers went from home 
to home, and from factory to factory, asking 


householders and business firms to sign the 
following pledge: [Nore—A reproduction of 


the pledge appears on this page.—EbprrTor. | 
“The Emergency Employment Plan was de- 
veloped in its complete form by Libanus M. 
Todd, a retired manufacturer. In this connec- 
tion Mr. Todd decided to give an individual 
boost to employment by landscaping his gar- 
den. When the project was under way, he 
discovered that he was directly giving employ- 
ment, on a full-time basis, to fifteen men who 
otherwise would have been without jobs. He 
discovered he would have to buy a carload of 
brick from Virginia, a carload each from Ohio 
and Pennsylvania, a carload of fertilizer from 
Buffalo. These purchases, naturally, helped to 
pay the wages of workers in far-away points, 
and part of the freight charges went to pay 
the wages of railroad employees. He saw that 


these men in Rochester and elsewhere were 
able, by reason of the wages they received 


directly and indirectly from him, to exercise 





buying goods that otherwise would not have a normal purchasing power. Why couldn't 

been purchased until so called good times came thousands of others be induced to spend as 
again; thus getting the wheels to turning. he had done, with similar beneficial results ? 

“Mr. Todd saw the 

possibilities of a plan 

that would release 

3 hoarded dollars on a 

— large scale, furnishing 

=e employment directly 

, and indirectly and 

: BELIEVING that a dollar invested in employing labor does quickening the dragging 

more good than a dollar given as charity, and desiring to help — — = 

2 to increase employment, I hereby pledge that I will, during dertal an inf ce risen 

s 


the next three months, (or before 
expend at least $ 


Signed 


Address 





Mr.. 
PLEASE RETURN . 
THIS REPORT TO *”” 


Telephone 





home, factory, store, buildings or grounds by purchasing 
desirable equipment or by making needed additions, repairs 
or alterations; and/or by making personal purchases for my- 
self, family or friends, which otherwise might be deferred. 


Block Worker 


or to Civic Committee on Unemployment, 28 Spring Street, Rochesecr, N. Y 


Date 


Tue expenditure which I pledged in the amount of 


1932), 
in improving my 


and secured 486 
sponsors for the Emer- 
gency Employment 
Plan, who not only en- 
thusiastically endorsed 
the plan, but signed 
pledges promising to 
spend $701,644 for real 
estate improvements 
and for additional pur- 
chases. No public an- 
nouncement of the plan 
was made until this 
list of sponsors was se- 
cured, and its accepta- 
bility amply demon- 
strated. 

“The Rochester Civic 
Committee on Unem- 
ployment endorsed and 
sponsored the plan. 
Harry P. Wareheim, 
manager of the Roches- 
ter Community Chest, 
was called upon to or- 
ganize an army of can- 
vassers to present the 


Vass, 


$ has been completed. The total expendi- plan to every potential 
ture was $ of which participant in Roches- 
was the cost of improvements ter and Monroe County. 

$ to real estate In two weeks there was 





. mustered a _ forc [ 
was for equipment, furnishings ™ 1 x : ae forc “A ot 
$ and personal effects wer S&S Wormers, 
grouped in teams, ward 
Signed units, and_ divisions, 
976 with each worker as- 
9767 Address i Ani i 
d signed a definite terri 

tory. 





Reproduction (reduced) 


Rochester campaign 





of the pledge and report form used in the 





“When the plan was 
first discussed, its spon- 
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Pessimism 
Rochester Democrat and Chronicle 


gets a_ jolt from The 


sors decided to set no definite goal, but it was 
hoped that $3,000,000 in pledges could be se- 
cured in the ten-day canvass. This was nearly 
reached at the end of the sixth day, while the 
final total is more than double that amount. 
Daily report meetings were held in the Cham- 
ber of Commerce, with practically all of the 
workers at every meeting.” 

Each individual called on was urged to make 
such improvements or repairs to his home, 
factory, store, buildings or grounds as might 
be necessary, and also to exercise his normal 
purchasing power for buying articles that were 
needed, and to do both within the period of 
the next three months. In other words, peo- 
ple were urged to create jobs by spending 
money for needed things now that under other 
circumstances they would not spend until later, 
if at all. 

Already many projects covered by pledges 
are under way, furnishing employment to men 
who otherwise would be on the relief rolls of 
the city. 





Four-L Plans Expansion 


PorTLAND, OreE., Jan. 2.—Further expansion 
of the Four-L organization was promised when 
a group of managers of large fir and pine lum- 
ber operations met here Monday with employee 
representatives on the board, according to W. 
C. Reugnitz, 4-L president, who reported affili- 
ation of ten large companies recently. 

John F. Buchanan, chairman of the board, 
strongly endorsed the 4-L program of living 
wage standards as a basis from which to fix 
firm prices. The opinion that only through 
an accepted wage standard can lumber prices 
be brought to a profitable base was freely 
voiced. The $3 base for common labor and 
proportionately higher scales for more skilled 
labor has the approval of the joint councils of 
employees and employers. 

Committeemen in charge of organization in 
the various districts were announced as _ fol- 
lows: Portland and Columbia River districts, 
Morris Jones, Jones Lumber Co., and F. H. 
Ransom, Eastern & Western Lumber Co. 
Portland; Grays Harbor district, C. Stuart 
Polson, Polson Lumber & Shingle Co., Ho- 
quiam; Inland Empire pine district, C. L. Is- 
ted, Shevlin-Hixon Co., Bend; Olympia dis- 
trict, Paul Billings, Olympia; Puget Sound 
district, John F. Buchanan, jr., Henry Mill & 


Timber Co., Tacoma. 





CAMPAIGNING against accidents, the Safe 
IVorker bemoans the fate of a contortionist 
friend who broke his arm when he fell out of 
his own lap. 
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Financing Deals Should Be Selected With Care 


Walter H. Crim, well known retailer of Salem, 
Ind., does a certain amount of financing of his 
customers, especially in remodeling jobs. He 
does not especially advertise this service, for he 
believes such prospects must be selected with 
considerable care. Since it is so distinctly a 
matter turning upon personal characteristics, he 
prefers to select his risks himself rather than to 
have it understood that all comers will be ac- 
commodated if they can meet his standards of 
security. Having to refuse too many people 
after advertising a loaning service is likely to 
create enough ill will to neutralize the sales 
value of the service. 

“Some time ago,” Mr. Crim said, “a woman 
came in to see about some remodeling on a 
house which she owned and rented. She 
told me the house was rented, and brought in a 
sum of money which she named. She was em- 
ployed and told me what her wages were. She 
had the whole problem figured out so that she 
could pay off the bill in ten months, paying it in 
ten installments, I agreed and we drew up ten 
notes, one falling due each month and each 
drawing eight percent interest. I explained that 
this was the rate we had to pay at the bank. °] 
told her that if she met each note on the due 
date I would return one-third of all the interest 
paid when the last note was taken up. The 
result is that this remittance of one-third of 
the interest is the thing that looms largest 
in her mind; and of course she is meeting 
the notes. It is a simple transaction; no 
brokerage fees, no concealed charges. It’s just 
a series of simple notes, each one of the sort 
she'd sign at the bank if she borrowed money 
there. In addition, there is a definite bonus at 
the completion of the job. 

“A short time ago a young fellow came in 
and wanted to be financed in building a small 
house. He evidently had heard or read about 


How Retailer 


STOUGHTON, MaAss., | -Charles_ E. 
Dodge, enterprising manager of the Norfolk 
Lumber Co. and a former president of the 
Massachusetts Retail Lumber Dealers’ Asso- 
ciation, recently launched the personally con- 
ducted “Homemakers’ Exposition” as his latest 
demonstration of up-to-date methods in stirring 
up new business. Dealers may find the idea 
worth trying in other communities. The party 
that Mr. Dodge put on for the people of his 
town was a community event of note. Busi- 
ness men, bankers, carpenters, contractors, cus- 
tomers and prospective customers to the num- 
ber of more than 300 were invited and even 
Mr. Dodge was surprised by the huge attend- 
ance at the mass meeting and complete show 
which he had arranged. Special speakers for 
the occasion were imported. Through these 
combined activities and efforts, the attention of 
the entire community was very forcefully and 
definitely drawn to the great values in building 
materials at present offered. Having planned a 
community affair offering obvious benefits to 
the entire community, Mr. Dodge tied up with 
Civic leaders and facilities for 100 percent co- 
operation. 

Displays and Demonstrations 
_ The big event was to be held on Saturday. 
The night before, Mr. Dodge broadcast an in- 
vitation far and wide for all to come to his 
party in the Stoughton Town Hall. “Follow 
the crowds to the Homemakers’ Exposition,” he 
told the public. An interested public responded 
and found the lower floor of the Town Hall 
occupied by charmingly arranged displays of 
all the materials that the Norfolk Lumber Co. 
has for sale, with actual demonstrations of the 
uses of the various items being given by manu- 
lacturers’ representatives. Because of patient 


Jan. 5. 


the modern idea of deferred payments. He was 
personally honest and intended to be perfectly 
square in the deal. He told me he could pay 
$100 down; but he admitted that he had no 
fixed income and really didn’t know where the 
further payments were to come from. I told 
him that under the circumstances I wasn’t so 
so much interested in a down payment but that 














Walter H. Crim standing in front of his new 
newspaper plant 


I was much interested in reasonable assurance 
that deferred payments would be met. It wasn’t 
hard to explain to him just why such an agree- 
ment would be an unfortunate and dangerous 
thing for him as well as for me. We didn’t 
make the deal, of course, and I’m satisfied that 
he went away with the feeling that I’d done 
him a real kindness in saving him from a bad 
entanglement. I want my customers to under- 
stand what I do and why; and it is part of my 
responsibility to save them from contracts that 
they can’t meet without hardship. I’ve refused 
a considerable amount of business this past year, 
and I think I’ve made friends by doing it.” 

Mr. Crim is a newspaper man as well as a 
lumberman. He purchased a local newspaper 
some years ago which Mrs. Crim has edited, 
Mr. Crim taking care of the business side of the 
publication. Mr. and Mrs. Crim and _ their 
daughter, Miss Virginia, who is now in Wash- 
ington, D. C., in the employ of the American 
Association of University Professors, all were 
graduated from the State university. Mr. Crim 
is an experienced publicist. Last summer when 
wheat was selling at about 25 cents a bushel 
he printed a box story on the front page, 
offering to accept three bushels of wheat for a 
year’s subscription; making the wheat worth 
fifty cents a bushel. The result told much 
about Mr. Crim’s local reputation for shrewd 
foresight. As one farmer expressed it, “If Wal- 
ter is willing to pay fifty cents for wheat it’s a 
cinch the stuff’s worth that much.” Only one 
subscription was paid in wheat. 


[Note—After the above story had been put 
in type, news reached this office of the death 
of Mrs. Florence Morgan Crim, wife of Walter 
H. Crim. A notice appears in the obituary 
columns of this issue. The AMERICAN LuM- 
BERMAN extends its sincere sympathy to the 
bereaved family.—EpI!Tor. | 


Staged a Big Community Party 


planning and much preliminary hard work, these 
displays were not lifeless, but were made in- 
teresting, attention getting demonstrations that 
instantly appealed to the imagination of every- 
one. Complete in every detail, with a tie-up of 
the exhibits, the Norfolk Lumber Co., and the 
“57 Variety” building material display that Mr. 
Dodge maintains at his yard, the exposition 
gave the people of Stoughton and vicinity an 
opportunity to learn of the many things which 
this company has for increasing home com- 
forts, conveniences and luxuries. 


Presides Over Mass Meeting 


After an afternoon of sightseeing, the guests 
at Mr. Dodge’s big party were invited up into 
the town hall, where he presided over the en- 
thusiastic mass meeting, making a snappy, man- 
to-man talk himself and introducing his guest 
speakers. 

Secretary Lawrence Power of the New Eng- 
land Builders’ Supply Association said in his 
brief address that the present stagnation in 
business is due in a large measure to the state 
of mind in which most people are thinking, and 
he urged all present to give serious thought to 
home building and modernizing, profitable 
action that would keep conditions in the 
Stoughton territory more satisfactory for all 
who live there. 

Franklin A. Hofheins, president Weatherbest 
Stained Shingle Co., North Tonawanda, N. Y., 
said that modernizing the home is the greatest 
opportunity to keep men employed, and _ that 
careful national surveys show that there are 
still 12,000,000 American homes in need of 
modernization. 

President George E. Felton, of the Norfolk 
Paint & Varnish Co., told the townsfolk that 
the trend to apartment house living together 


with the declining birth rate has forced the 
building industry to develop the modernizing 
field. 

Frank McKenna, of the Lehigh Portland 
Cement Co., urged that all his listeners have 
“those odd jobs done now.” 

Arthur A. Hood, president Associated Lead- 
ers of Lumber & Fuel Dealers, expressed his 
earnest belief that the small construction indus- 
try will lead the country back to real prosperity. 
Decrying the speculative builder of the past 
with his shoddy materials and methods of con- 
struction, Mr. Hood said that the local dealer 
is the one to look to when in need of advice 
concerning new construction or repair work. 

Bringing tthe greetings and congratulations 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, Secretary-Manager Paul S. Collier 
pointed out what a tremendous service the local 
lumber dealer and co-operating agencies were 
offering the entire community. Good building 
is fundamental to the growth of a community. 

There were souvenirs for every visitor to the 
Homemaker’s Exposition, and thousands of 
pieces of attractive and tempting sales litera- 
ture were distributed. Ladies were delighted 
with neat shopping bags. Carpenter aprons 
were available for men who could use them. 


Two Basic Ideas Should Guide 


Mr. Dodge’s ambitious undertaking has 
proved to be decidedly worth while from the 
standpoint of a powerful selling attack. It has 
stimulated thought in the direction of home im- 
provements, and this is already being reflected 
back to the Norfolk Lumber Co. in increased 
sales. 

Mr. Dodge believes that any dealer planning 
a similar effort should be guided by two basic 
ideas, service to the entire community through 
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increasing realty values and 
and indirect service to 


improving homes, 


relieving unemployment, 


the community through benefit to the dealer's 
own business. Approaching his problem from 
this angle, he found little difficulty in securing 


100 percent co-operation of other business men, 
bankers, civic leaders and town officials. 

And yet the ambitious undertaking yielded all 
the benefits of a high pressure advertising pro- 
ject in behalf of the Norfolk Lumber Co., the 
actual cost of which to Mr. Dodge, due to com- 
munity co-operation, was surprisingly moderate. 
rhe principal item of expense was the dinner 
party which Mr. Dodge gave in the Town Hall 
to more than 200 guests who included repre- 
sentatives of all branches of the building indus- 
try co-operating in his local drive for increased 
business. 





Los Angeles Receipts 


[Special t AMERICAN LUMBERMAN] 


Los 
at Los 


telegram to 


ANGELES, CALir., Jan. 6.—Cargo arrivals 
Angeles harbor last week amounted to 
a total of 4,291,000 feet, there having been six 
cargoes of fir with 4,291,000 feet and none of 
redwood. Unsold lumber on the harbor totaled 


1,743,000 feet. Fifty-nine vessels are reported 


laid up, and one operating off shore. Building 
permits for December were $2,590,563 and for 
the vear $41,210,860. 





Week's Loadings of Revenue 
Freight 


A report of the car 
American Railway 
revenue freight 
Dec. 26, 1931, totaled 
Forest products, 13,7 
cars below the preceding week) ; 


service division of the 
Association shows that the 
loadings for the week ended 
$41,589 cars, as follows: 
07 cars (a decrease of 4,378 
grain, 20,514 


cars; livestock, 13,439 cars; coal, 89,644 cars; 
coke, 4,352 cars; ore, 3,605 cars; merchandise, 
150,441 cars, and miscellaneous, 145,887 cars. 
Che total loadings during the week ended Dec. 
°6 show a decrease of 140,144 cars below the 
week immediately preceding. 
Reports for the Year 

Complete reports for the year show that 
37,272,371 cars were loaded with revenue freight 
in 1931, the Car Service Division of the Ameri- 
can Railway Association announced Jan. 6. 
This was a reduction of 8,605,603 cars, or 18.8 





percent under the number loaded in 1930 and a 
reduction of 15,555,554 cars or 29.4 percent 
under 1929. 

Total loadings by commodities in 1931 com- 
pared with 1930 follow 

1931 1930 

Grain and grain products 2,030,779 2,265,400 
Live stock 1,165,404 1,285,153 
Coal 6,531,428 7,927,035 
Coke 327,462 487 "841 
Forest products 1,483,312 2,369,319 
Ore afi ae 877,105 1,661,659 
Merchandise —less_ than 

carload lot freight. . 10,965,089 


200,534 
6 


Miscellaneous .13,891,792 + 81.033 


Southern Pine Costs 


OrLEANS, La., Jan. 4.—The Southern 
Pine Association’s cost statement for October, 
1931, gives the average cost per thousand feet, 
board measure, of producing and shipping south- 
ern pine lumber, not including interest on loans 
or invested capital. The report—covering 51 
mills operating 6114 units that produced 73,053,- 
870 feet—shows that the average total cost per 
thousand feet for that month was $21.77. This 
is a decrease of $1.27 from the average cost for 
September, which on a production of 76,413,328 
feet was $23.04, and a decrease of $2.49 from 
October last year, which on a production of 
164,735,810 feet was $24.26. The average cost 





NEW 


for the first ten months of 1931 was $22.98, on 
a total production of 949,430,169 feet, compared 
with $ 


$24.98 on a production of 1,799,385,476 feet 


AMERICAN LUMBERMAN 


for 1930. Of the 40 concerns whose mills are 
included in this report, 16 showed costs less 
than the average. The figures for the entire 
number show a spread from a low of $14.43 to 
a high of $28.87. 


Master Carvers in Wood 


Spittvitte, Iowa, Jan. 4.—The world is 
beating a path to the door of the two Bily 
brothers, farmers and clock carvers of Bo- 
hemian descent living near Spillville, the village 
where the Bohemian composer, Antonin Dvorak, 





spent a summer, and composed some of his 
great music. 
Visitors from almost every State have 


parked their cars at the Bily farm, and paid 
admission to see their wondrous clocks. They 
come to see, not to buy, for the clocks are not 
for sale. The admission fee is charged merely 
to give the Bilys leisure from farm duties, and 
to provide the wherewithal to buy fine woods so 
that other clocks may be carved. 

The brothers, middle-aged and unmarried, 
always have lived on their Spillville farm off 
the main highway on a road that was little used 
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American history clock carved by the Bily 
brothers, of Spillville, Iowa 


until the trek to the clocks started. 
they plow corn, make hay and tend the cows 
and pigs the same as other Iowa farmers. But 
evenings and in the winter for twenty-five years 
they have been- carving - clocks, - which. those 
versed in the wood carvers’ art call real master- 
pieces, 

The American history clock, their most am- 
bitious creation, is nearly nine feet high and 
weighs 500 pounds. It has fifty-eight carved 
panels depicting scenes in American history. 
Some are of original design, others are copied 
from famous paintings and sculptures. When 
the hour strikes door opens and as chimes 
play the “Star Spangled Banner” four carved 
figures — childhood, youth, maturity and old 
age—appear, move across the space in front of 
one of the panels, and then back to conceal- 
ment. 

Another of the clocks is a 7-foot reproduction 
of a Gothic cathedral of the middle ages. It has 
six chimes. Every half hour the twelve apostles 
come out and pass in review across the front of 
the clock as the chimes play. 

Walnut, cherry, boxwood, oak, teak, ma- 
hogany and olive are among the woods used. 


Daytimes 
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Reviews 1931 Lumber Situation | 


MILWAUKEE, Wis., Jan. 


4—In his annual | 









review of trade conditions during 1931 F. J, Ee 


Schroeder, of the John Schroeder Lumber Co, | 


this city, points to the unfavorable situation i 
that has prevailed, but holds out hope that § 


improvement may be expected in the spring, 
Mr. Schroeder says: 


The unprecedented drop in consumption of 
lumber during 1930 not only continued but 
was even more pronounced 
year. Building contracts in terms 
space fluctuated in a narrow 
level. There were spotty 
types, but in total the building operations 
were less than the previous year. Not only 
did building show a further diminishing de- 
mand, but the slowing up of practically al] 
industries, including railroads, automobile 


of 
range at a low 
recoveries in some 


manufacturers, and furniture manufacturers, , 


caused a further slackening in the demand 
for lumber. 

The curtailment program in 1931 was also 
more pronounced than in the previous year, 
to the end that shipments of lumber exceeded 
the production. While this curtailment was 
helpful, it was not sufficient to absorb all of 
the surplus stock at the sawmills, which sur- 
plus is still considerable, particularly at 
western and southern points. On the other 
hand, the inventories at the industrial plants, 
lumber yards, and woodworking plants are 
low; in fact, lower than a year ago. 

During the last decade, and particularly 
during the last several years the lumber 
business has suffered from chronic over-pro- 
duction, which has been aggravated by the 
declining demand, due in a measure to the 
competition of wood substitutes. In analyzing 
the history of the lumber business, it is not 
surprising that lumber has been losing out 
Other industries have spent much time and 
much money in research work in order to 
combat competitive conditions and new 
products, while lumbermen have been plod- 
ding along in the same old rut. It is true 
that they have improved manufacturing, dry- 
ing, and grading methods, but nothing was 
done in the line of laboratory or research 
work, which we can now appreciate was 
necessary in order to keep in step with other 
industries. During the last few years, how- 
ever, a@ movement in research laboratory 
work was started and recently 
compieted for making lumber more perma- 
nent through colorless and odorless preserva- 
tives, and the development of chemically 
treated or cellized hardwood floor tile instead 
of the ordinary hardwood flooring. This 
effective research work we believe will be 
helpful in reinstating lumber and may be 
the salvation of the lumber business. It is 
indeed the silver lining of the lumber clouds 
to a considerable degree. While this work 
has only been successfully completed early 
the last year, lumber is already beginning to 


displace synthetic substitutes. We believe 
that this research work will help to rein- 
state lumber in a considerable measure. 


Improvement in general business will 
mediately be reflected on the lumber busi- 
ness because of the low stocks at the con- 
suming points. President Hoover’s proposed 
mortgage banking system should be very 
helpful. It will strengthen the chances of 
residential building. The lumber industry 
will be benefited the most. However, this 
influence will not be felt immediately. On 
the whole, the building industry will have 
to- be resiened—te- a-peor winter, with hopes, 
however, that by spring there should be 
some improvement. With a general improve- 
ment in industry the demand for lumber for 
industrial use will also show marked gains § 
for 1932. 


im- 





Aw, Rats! Even a rat’s life isn’t safe any 
more. The U. S. Biological Survey has ond 
the lumber industry what research really means, 
by sticking everlastingly at the job until it de- 
veloped a rat poison that poisons rats and rats | 
only. Rats like it—few other animals do. These | 
other animals, if they happen to miss their cues 
and get a meal of this stuff, throw it up im- 
mediately, for to them it is a violent emetic. 
Rats can’t throw it—or anything else—up, for 
they’re not invented that way. The Survey 
calls it red squill, and over in New England 
they’ve been canning some of it already, with 
three different kinds of bait, which is obtainable 
at cost from county agents or farm bureaus. 
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National Production, Shipments and Orders 


WasuincTon, D. C., Jan. 4—Following is the National Lumber Manufacturers Association report for week ended Dec. 26, and for fifty-one 


weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of 


mills for the corresponding period of 1930: 


ONE WEEE 

softwoods: 

Seeerm Dene MOMOCINLION., 6646 occcsccescvcves 

West Coast Lumbermen’s Association........ 

Western Pine Association (Inland Empire and 
EE Sy Hae 

Northern Pine Manufacturers’ Association.... 

Northern Hemlock & Hardwood Mfrs.’ Assn.. 

North Carolina Pine Association............. 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total hardwoods 
SN SO il a. 5. ace wear ai alg ma Ree ard 


PIPTY-ONE WEEKS 

Softwoods: 

eee, ge 

West Coast Lumbermen’s Association........ 

Western Pine Association (Inland Empire and 
EE Fae pr ee 

Northern Pine Manufacturers’ Association.... 

Northern Hemlock & Hardwood Mfrs.’ Assn.. 

North Carolina Pine Association............. 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 


Total hardwoods 
Sf Ee ee et er ee ee 


*Average weekly number. 


identica! 
No. o : Percent Percent Percent 
Mills Production of 1930 Shipments of 1930 Orders of 1930 
105 10,780,000 61 11,939,000 59 14,193,000 63 
191 43,706,000 388 55,887,000 73 56,337,000 386 
92 9,318,000 52 20,970,000 70 21,232,000 63 
7 0 a 858,000 76 1,354,000 79 
14 357,000 31 383,000 67 388,000 58 
35 2,340,000 52 3,113,000 104 3,614,000 134 
444 66,501,000 73 93,150,000 71 97,118,000 77 
163 9,777,000 68 12,759,000 107 12,396,000 104 
14 359,000 23 897,000 119 1,528,000 30 
177 10,136,000 63 13,656,000 107 13,924,000 “ga 
607 76,637,000 71 106,806,000 74 111,042,000 is 
Mills 
Reporting* 
117 1,469,031,000 64 1,649,771,000 77 1,633,545,000 77 
191 4,708,299,000 72 4,931,470,000 76 4,745,215,000 75 
89 1,888,056,000 65 2,140,595,000 76 2,102,504,000 76 
7 99,399,000 50 125,187,000 71 121,780,000 73 
20 91,681,000 76 63,451,000 69 60,295,000 71 
40 209,542,000 73 221,551,000 94 192,745,000 89 
164 8,466,008,000 68 9,132,025,000 76 8,856,084,000 76 
192 750,537,000 62 920,312,000 33 913,050,000 837 
20 106,824,000 52 105,446,000 72 103,259,000 83 
212 857,361,000 60 1,025,758,000 81 1,016,309,000 87 
656 9,323,369,000 67 10,157,783,000 77 9,872,393,000 77 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Jan. 4.—Following is a statement for five associations of the gross stock 


footage Dec. 26, and the percentage relationship of unfilled orders to stocks: 


Orders of 

No. of Gross Unfilled Stocks— 

—Association— Mills Stocks Orders Percent 
Southern Pine Association...........0.e0e00% 100 697,672,000 57,183,000 8 
West Coast Lumbermen’s Association........... 171 1,332,115,000 215,595,000 16 

Western Pine Association (Inland Empire and 

IC SU lade oi a wlelene cae whine aaa at 122 1,976,171,000 182,386,000 9 
Northern Pine Manufacturers’ Association....... 7 246,870,000 16,848,000 7 
Hardwood Manufacturers’ Institute............. 157 832,500,000 99,689,000 12 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WasH., Jan. 6—The 224 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended Jan. 2 reported: 


Production 42,519,000 
Shipments 67,466,000 58.67% over production 
Orders 55,188,000 29.80% over production 


A group of 343 mills whose production re- 
ports for 1931 to date are complete ‘eported 
as follows: 

Average weekly operating capacity 297,183,000 
Average weekly cut for 1 week— 

1931 157,125,000 

1932 109,490,000 
Actual cut for week ended Jan. 2 48,489,000 


Southern Pine Report 


New Orveans, La., Jan. 4.—For the week 
ended Dec. 26, Saturday, 110 mills of a total ca- 
pacity 124% units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Asso- 


ciation : Pct. of output 
3-year Ac- 
Production— Cars? Feet Ave. tual 
Aver. 3 year.. . 52,496,000 ee ene 
pe eee ..+ 10,939,000 20.84 NOTES 
Shipments* 580 12,180,000 23.20 111.34 
Orders 
received* . 689 14,469,000 27.56 132.27 
On hand end 
weekt oeee.- 2,809 58,989,000 : 


*Orders were 118.79 percent of shipments. 

7Car basis is 21,000 feet. 

tOrders on hand at above 110 mills showed 
an increase of 4.04 percent, or 2,289,000 feet, 
during the week. 








A group of 224 mills, whose production for 
the week ended Jan. 2 was 42,519,000 feet, re- 
ported distribution as follows: 

Unfilled 
Shinments Orders Orders 
Rall ce 14,229,000 17,468,000 55,883,000 
Domestic J 

cargo 28,725,000 23,381,000 124,679,000 
Export . 18,450,000 8,276,000 65,082,000 
Local 6,063,000 6,063,000 gniererehwia’ 

67,466,000 55,188,000 245,644,000 


A group of 191 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 
follows : 

Week ended 


Average for 1 week 
Jan. 2, 1932 1932 1931 


Production 41,031,000 91,329,000 127,650,000 
Shipments 65,669,000 96,165,000 126,886,000 
Orders 53,646,000 92,280,000 123,639,000 





Sales 41 Percent Above Cut 


[Special telegram to American LumBerman] 
Wasurnecton, D. C., Jan. 7.—Five hundred and forty-eight softwood mills of six associations 


for the week ended Jan. 2 reported to the National f 
duction aggregating 71,127,000 feet, shipments, 119,465,000 feet, and orders, 99,971,000 feet. The | 


week's figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine Association........... ch diane ta its 
West Coast Lumbermen’s Association......... 
(Inland Empire and 


Western Pine Association 
California Mills) 


Totals, softwoods 
Hardwoods— 


Hardwood Manufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs. Assn.... 


Totals, hardwoods 


Northern Pine Mfrs. Association............-- 
Northern Hemlock & Hardwood Mfrs. Assn.... 
North Carolina Pine Association.............- 











No. of 

Mills Production Shipments Orders 
oo - aoe 13,223,000 20,832,000 17,304,000 
on oe 42,519,000 67,466,000 55,188,000 
io =e 10,370,000 24,061,000 22,435,000 
- 7 No cut 1,089,000 675,000 
17 556,000 570,000 378,000 
es 75 4,459,000 5,447,000 3,991,000 
-. 548 71,127,000 119,465,000 99,971,000 
ve one 6,547,000 11,693,000 10,130,000 
17 399,000 1,133,000 840,000 
232. 6,946,000 12,826,000 10,970,000 





Lumber Manufacturers’ Association pro- | 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 


PorTLAND, OrE., Jan. 6.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
week ended Jan. 2: 


Actual production for week..... 10,370,000 
EE ee wa Sin cate ae aw nk ee 24,061,000 
Ce SE oie wees ce cese ces 22,435,000 


Report of 94 mills: 


Operating capacity .....scsessers 116,766,000 
Average for 3 previous years... 41,043,000 
Actual production for week..... 9,332,000 
Report of 123 mills: 

Average production ............ 75,555,000 


Unfilled orders 
Stock on hand—Jan. 2..... es 
Identical mills reporting, 94: 
Production— : 
Operating capacity .......... 
Average for 3 previous years.. 
Week ended 


116,766,000 
41,043,000 
Week ended 


Jan. 2,1932° Jan. 3, 1931 
Actual for week.. 9,332,000 18,378,000 
Shipments ........ 22,791,000 33,103,000 
Orders received.... 21,435,000 29,899,000 
. Identical mills reporting, 114: 
Production— 
Average for 3 previous years.. 69,785,000 


Week ended 
Jan. 2, 1932 
174,905,000 


Week ended 
Jan. 3, 1931 
Unfilled orders 235,072,000 
Gross stocks on 

hand : 


1,880,860,000 2,217,395,000 
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A ti ' d A ti ith 

Jan, 12—Massachusetts Wholesale Lumber Asso- Jan, 26-28—Southeastern Iowa Retail Lumbermen’s Feb. 10-12—Retail Lumber Dealers’ Association of 
ciation, University Club, Boston, Mass. Annual. Association, Hotel Burlington, Burlington, Western Pennsylvania, William Penn Hotel, 

Jan. 13-14—Retail Lumber Dealers’ Association of Iowa. Annual. Pittsburgh, Pa. Annual. 

Ja o- — LE : ) é § g " on “tee . = 
Indiana, Claypool Hotel, Indianapolis, Ind. Jan. 26-28—Northeastern Retail Lumbermen’s As- Feb. 12-13—Virginia Lumber & Building Supply 
Annual. sociation, Hotel Pennsylvania, New York City. a ‘es a doen Marshall Hotel, 

Jan, 14-16—Mountain States Lumber Dealers’ Asso- Annual. _ orn ye _—— , 
ciation, Cosmopolitan Hotel, Denver, Colo. Jan. 27—Northern Hemlock & Hardwood Manufac- Feb, 16-17—Carolina Retail Lumber & Building 
Annual. turers’ Association, Pfister Hotel, Milwaukee, oo Dealers’ Association, Charlotte, N. C. 

Jan, 15—Southern Hardwood Traffic Association, Wis. Annual. s pg ec . 7h eas 
Hotel Peabody, Memphis, Tenn, Annual. j $1-29—Bouthwestern Lumbermen’s Aseocia- Feb. 16-18—Wisconsin Retail ee Asso- 

5—New Hampshire Lumbermen’s Associa- a eee “A ara Te iple "K es City, Mo “Annual TS, SA, ees — 
= m Hotel Saostaten, Manchester, N H. An- Se. AEATRS ES Se er ee were Feb. 18-20—Western Retail Lumbermen’s Associa- 
nual sy 7 ; Jan. 27-28—Tennessee Lumber, Millwork & Supply yew _- S.), Davenport Hotel, Spokane, Wash. 

ae ias ’ : . —_* Dealers’ Association, Hotel Noel, Nashville, Annual, 

ve halite. Maeneaeetn en. ‘haneah Tenn, Annual, Fed. 22-24—Kentucky Retail Lumber _ Dealers’ 

Jan. 20—West Side Hardwood Club, Pi Bluff Feb 2-3—Canadian Lumbermen’s_ Association, Association, Brown Hotel, Louisville, Ky, An- 

van a est Side ccheialetade sem, ene ° Mount Royal Hotel, Montreal, Que. Annual. nual, 

Ark. - te ‘ ‘ — Feb, 24-25—North Dakota Retail Lumbermen’s As- 

Jan, 20-22—Ontario Retail Lumber Dealers’ Asso- Feb. 2-4—Iowa Lumber & Material Dealers’ Asso- sociation, City Auditorium, Fargo, N. D. An- 
ciation, King Edward Hotel, Toronto, Ont. ciation, Coliseum, Des Moines, Iowa. Annual. nual. 
ar , Feb. 2-5—Ohio Association of Retail Lumber Deal- Feb, 24-26—Nebraska Lumber Merchants’ Associa- 

Jan 20-22—Pennsylvania Lumbermen’s Associa- ers, Columbus, Ohio. Annual. tion, Lincoln Hotel, Lincoln, Neb. Annual. 
tion, Bellevue-Stratford Hotel, Philadelphia, Fet 95-26—Mississippi Retail Lumber Dealers’ 
Pa Annual. Feb. 2-5—Union Association of Lumber & Sash & ; gt mga oo E. Lee Hotel, Jackson 

Jan, 22 liana Hardwood Lumbermen’s Associa- Door Salesmen, Columbus, Ohio, Annual. Miss. First annual 
tic erin Hotel, Indianapolis, Ind. Annual. Feb, 3-5—Michigan Retail Lumber Dealers’ Asso- March 10-11—South Dakota Retail Lumbermen’s 

Jan °5-26—West Virginia Lumber & Builders’ ciation, Pantlind Hotel, Grand Rapids, Mich. Association, Watertown, S. D. Annual. , 
Supply Dealers’ Association, Huntington, W Annual, March 25—Eastern Millwork Bureau, Pennsylvania 
Va Annual Feb. 9-11—Illinois Lumber & Material Dealers’ Hotel, New York City. Annual, 

Jan. 26-28—American Wood Preservers’ Associa- Association, Stevens Hotel, Chicago. Annual. April 12-14—Lumbermen’s Association of Texas, 
tion, Jefferson Hotel, St. Louis, Mo. Annual. Feb. 9-11—Southwestern Iowa Retail Lumbermen’s Texas Hotel, Fort Worth, Tex. Annual. 

Jan 26-28—Southern Pine Association, New Or- Association, Hotel Chieftain, Council Bluffs, May 12-13 —Florida_ Lumber & Millwork Associa- 
leans, La Special meeting Rules Committees. Iowa, Annual, tion, Orlando, Fla. Annual. 

. . seal ¢ ,eacs > - . Te ¢ . Pees . . . ! 
All Set for Indiana Convention cil; President James L. Bickford, of the New Michigan Retailers’ Program 
Hampshire Retail Lumbermen’s Association; 


INDIANAPOLIS, IND., Jan. 6.—The feature of 
the annual convention of the Retail Lumber 
Dealers’ Association of Indiana, to be held 
Jan. 13 and 14 at the Claypool Hotel in this 
city, will be an address by A. W. Holt, rep- 
resenting the National Retail Lumber Deal- 
ers’ Association, who will give an actual dem- 
onstration of house selling methods, particu- 
larly on the cost of construction of any home, 
under his blanket bid system. Another ques- 
tion to be discussed at the convention has to 
do with the objections retailers have to con- 
tractors selling direct to the consumer. There 
are numerous sub-topics coming into this gen- 
eral topic and all will be given full discussion, 
with opportunity for asking questions and mak- 
ing comments from the floor. 





Virginians Plan Finest Convention 


RicHMonpD, Va., Jan. 4.—‘United, co-opera- 
tive action in the industry was never more de- 
sirable,” states Harris Mitchell, secretary of 
the Virginia Lumber & Building Supply Deal- 
ers’ Association, in calling attention to the 
sixth annual convention to be held Feb. 12 
and 13 at the Hotel John Marshall here, and 
adds that “and every one of us sincerely counts 
on your suggestions to make our forthcoming 
convention a banner meeting with outstanding 
achievements.” President Rust on Jan. 1 ap- 
pointed a convention program committee 
headed by W. Creed Davis to put the finishing 
touches to what is expected to be the associ- 
ation’s finest convention. This will be an ex- 
hibit convention and numerous manufacturers 
will have displays of their products. 





Plans for New Hampshire Annual 


MancuHester, N. H., Jan. 4.—Trade associa- 
tion co-operation and benefits and the great 
service offered the lumber industry in all its 
branches by trade journals are to be featured 
subjects on the program of the annual meet- 
ing of the New Hampshire Lumbermen’s Asso- 
ciation, to be held in the Hotel Carpenter, Man- 
chester, on Friday, Jan. 15. The morning busi- 
ness session is scheduled for 10:30 o'clock 
when officers will be elected for the ensuing 
year and the consolidated quarterly stock sheet 
will be made public. After the noon luncheon 
six special speakers are to address the asso- 
ciation. They are Reginald T. Titus, eastern 
field representative of the West Coast Lum- 
bermen’s Association; Executive Vice President 
Dudley Harmon, of the New England Coun- 


President Fred Gillespie, of the Massachusetts 
Wholesale Lumber Association; Frederick J. 
Caulkins, of the National Lumberman, and 
Fred H. Thompson, New England representa- 
tive of the AMERICAN LUMBERMAN. 





Financing Home Building Theme for 
Western Retailers 


SPOKANE, WASH., Jan. 2.—Means and meth- 
ods for financing home building are one of the 
major problems to be dealt with at the twenty- 
ninth annual convention of the Western Retail 
Lumbermen’s Association to be held Feb. 18, 
19 and 20 at the Davenport Hotel here. How 
to make it possible for prospective home own- 
ers to build on an easy payment basis is a 
question whose answer will mean a consid- 
erable increase in lumber sales, according to 
Roy S. Brown, secretary of association and 
in charge of the convention program. Hence, 
the matter will be given prominence along with 
studies of getting new business by modern mer- 
chandising methods, and of credits and collec- 
tions. 

The complete program has not been released 
as yet but will include in addition to addresses 
by recognized authorities and business meet- 
ings, entertainment and a Hoo-Hoo concatena- 
tion. 





"Making Lemonade From the 
Lemons of 1932" 


Des Moines, Iowa, Jan. 5.—Under the above 
heading, Secretary C. D. Marckres, of the Iowa 
Lumber & Material Dealers’ Association, with 
headquarters here, is advising the membership 
of the fourth annual convention, which is to 
be held on Feb. 2, 3 and 4 at the Coliseum in 
Des Moines. In his announcement, Secretary 
Marckres says: “If there is any one thing that 
the Iowa lumber dealers have learned this year 
it is that prosperity may be just around the 
corner, but if they see it they will have to 
march to the corner and drag it out,” and 
he goes on to say that this convention “will be 
devoted to showing the way to the corner 
through a study of the particular problems that 
are most interesting to the industry.” Secre- 
tary Marckres states that the manufacturers 
of lumber and building materials are showing 
their faith in the prospects for building that 
the State affords, by taking space at the man- 
ufacturers’ co-operative exposition, which is to 
be held in connection with the convention 


LANSING, MicH., Jan. 5.—In an announce- 
ment being set out this week by Hunter MM. 
Gaines, secretary of the Michigan Retail Lum- 
ber Dealers’ Association, attention is called to 
the fact that the forty-third annual convention 
will be held on Feb. 3, 4 and 5 at the Pantlind 
Hotel in Grand Rapids. Secretary Gaines ad- 
vises that the officers and directors “have ar- 
ranged for one of the most constructive and in- 
structive programs for your benefit that we be- 
lieve it will ever be your privilege to listen to, 
and we trust that you will not fail to take ad- 
vantage of it. This is your invitation and our 
appeal for your co-operation.” All retail lum- 
ber dealers in Michigan, whether members of 
the association or not, are invited to be present 
and take part in all the activities of the con- 
vention. As usual a number of manufacturers 
are arranging to exhibit their products for the 
benefit of the visiting retailers. 





Northwestern Convention Plans 


MINNEAPOLIS, MiINN., Jan. 6.—With 2,000 
delegates planning to attend, and with 140 ex- 
hibits already arranged for, the forty-second 
annual convention of the Northwestern Lumber- 
men’s Association promises to be one of the 
most successful on record, “despite talk of hard 
times, depression and calamity howlers,” says 
Ormie C. Lance, secretary. The convention will 
be held at the Minneapolis Auditorium Jan. 19, 
20 and 21. Mr. Lance completed the program 
today and he assures those who plan to attend 
a good time in the way of recreation as well as 
a profitable one from a strictly utilitarian view- 
point. 

Following registration Tuesday morning, the 
first business session will be called to order at 
2p.m. President H. H. Westerman will make 
his annual address with Gov. Floyd B. Olson 
of Minnesota the second speaker. His subject 
is “The Future of Agriculture in the North- 
west.” 

The secretary and treasurer will make their 
reports, and then B. F. Springer of Milwaukee, 
will discourse on “A Lumberman’s View of 
Thirty-two.” George D. Rose, of the Spahn & 


Rose Lumber Co., Dubuque, Iowa, will speak | 


on President Hoover's conference on home 
building. The concluding talk of the after- 
noon will be given by Harry J. Colman, of Chi- 
cago, who will give some advice on “What to 
do in Thirty-two.” 

Tuesday evening a dinner and entertainment 


will be given by the Hoo-Hoo club and mem- § 
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bers of the Mississippi Valley Lumber & Sash 
& Door Salesmen’s Association. 

A round table breakfast and open discussion 
at the Curtis Hotel will open Wednesday’s ac- 


ivities. C. M. Porter, vice president for Iowa, 
nd H. T. Alsop, vice president for North 


Jakota, will preside. The discussions will be 
led by C. W. Fish, Rockford, Ill, on “Pres- 
ent Day Competition” ; “Home Financing,” gen- 
eral discussion, and “Methods That Sell Goods 
to Women,” led by C. E. Snyder, merchandis- 
ing counsellor, Chicago. 

“The sessions will be purely informal,” said 
Mr. Lance, “and will be in the nature of round- 
table discussions.” 

The Wednesday business session at 2 p. m. 
will open with an address by Dave Livingston, 
of Successful Farming, Chicago, who will speak 
on “The Dealers’ Hook-up With Farm Relief.” 
“Until It’s Paid No Sale Is Made,” will be the 
subject of W. C. Rodgers, Northwest Jobbers 
Credit Bureau, St. Paul. Following his address, 
Ward Lucas, of the Hayes-Lucas Lumber Co., 
Winona, Minn., will lead a discussion on the 
application of proper credit principles in the re- 
tail lumber and building material business. H. 
B. White, agricultural engineer of the Univer- 
city of Minnesota, will talk on “The Farm 
3uilding Short Course,” and H. Merle Smith, 
J. C. Nichols Investment Co., Kansas City, will 
discuss “Selling the Public and Keeping the 
Faith.” 

A “Convention Revue for the Year Thirty- 
two” will be held at the Auditorium Wednesday 
evening, with “music, humor, dancing and sur- 
prises” promised. 

The Jan. 21 session will be called to order at 
10 a. m., when a concert wili be given by The 
Commoners Male Quartet. The annual meeting 
of the Retail Lumbermens Inter-Insurance Ex- 
change, with A. R. Rogers, Rogers Lumber Co., 
Minneapolis, presiding, will then be held. Re- 
ports of committees and election of officers will 
follow, with G. W. Dyer, editor of the South- 
ern Agriculturist, of Nashville, Tenn., de- 
livering the concluding address. 





Arkansas School of Forestry 
Conference 


CAMDEN, ArK., Jan. 4.—The second Arkan- 
sas Extension School of Forestry, which was 
scheduled for Dec. 17 and 18 but postponed, 
will be held in the auditorium of the Camden 
Chamber of Commerce Jan. 28 and 29, it has 
been announced by Charles A. Gillett, exten- 
sion forester of the University of Arkansas. 
Speakers besides Mr. Gillett will include L. K. 
Pomeroy, president of the Ozark-Badger Lum- 
ber Co., Wilmar; C. J. Goodwin, superintend- 
ent of pulpwood supply, Southern Kraft Cor- 


poration, Camden; G. M. Neal, manager, 
chemical plant, Crossett Lumber Co., Cros- 
sett; W. FE. Bond, forest economist, New Or- 


leans; Dr. Lewis Turner, professor of forestry, 
University of Arkansas; L. J. Hartwick, a 
farmer of Arkadelphia; Paul Carruth, county 
agent, Camden, and Guy Amsler, secretary 
State game and fish commission. 


Fine Program for Mountain Staters 


Denver, Coto., Jan. 6—A number of well 
known speakers are to grace the program for 
the twenty-ninth annual meeting of the Moun- 
tain States Lumber Dealers’ Association, 
which will be held here Jan. 14, 15 and 16 at 
the Cosmopolitan Hotel. The Thursday morn- 
ing session will be devoted to registration, 
with the various officers making their reports 
in the afternoon. Walter Koch, of Denver, 
will talk on “Business Building” at this session, 
as will Arthur Bevan, secretary-manager, Red 
Cedar Shingle Bureau, Seattle, who will pre- 
sent the new program of the shingle industry. 
At the Friday session, A. W. Holt, of Chicago, 
will talk on the house valuator estimator ; 
A. A. Hood, Chicago, of the National Homes 
Finance Corporation, will take for his subject 
“The Potentialities of Industry Financing” ; 
Dr. Don C. Sowers, who is secretary of the 
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bureau of business research, University of 
Colora to, will discuss an “Analysis of Retail 
Distribution in Colorado, Wyoming and New 
Mexicv,” his address being an annual feature 
of the Mountain States conventions. The con- 
cluding speaker at the Friday session will be 
W. G. Moeling, jr., Chicago, who will discuss 
“Retailing Lumber in 1932.” Each of the talks 
will be followed by open forum discussions. 
A meeting of the new board of directors will 
be held on Saturday morning. There will be 
a Hoo-Hoo concatenation on Thursday evening, 
followed by dancing and entertainment. The 
Denver Knot-Hole Club will tender its annual 
banquet and dance for the dealers and their 
ladies on Friday evening. 
"What to Do in '32" 

Rocuester, N. Y., Jan. 5.—In announcing 
the program for the coming annual convention 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, to be held at the Hotel Pennsylvania, 
New York City, on Jan. 26, 27 and 28, Secre- 
tary Paul S. Collier states that the theme of 
the convention will be as suggested in the 
head above—‘What to Do in ’32.” The an- 
nouncement states that a program most fitting 
to the times is being developed, which will in- 
clude subjects by which the dealer will be en- 
abled to chart his course of action during the 
coming year. A special convention committee 
has been appointed, headed by John C. Barry, 
of Portland, Conn. 

Among the questions that will be given con- 
sideration at this convention are in brief: Type 








Put this question to your family 
tonight; “Shall we build a home?” 
and take a vote. It will be carried 
unanimously. 





of home financing; sales opportunities of the fu- 
ture; distribution costs under present condi- 
tions ; meeting mail-order competition; the mar- 
ket for 1932; cutting expenses; profitableness 
of specialty departments; selling the job com- 
plete; the Reserve Supply Co.; grade-marked 
lumber; and the asphalt roofing problem. 

Discussions on these subjects will be led by 
men of outstanding importance to the trade and 
everyone will be given an opportunity to par- 
ticipate. 

As usual there will be a display made by 
manufacturers and wholesalers of building ma- 
terials from all parts of the country. There 
will be an excellent entertainment program car- 
ried out. 


Hardwood Institute Meeting Post- 
poned 


MemPHuis, TENN., Jan. 4.—The annual meet- 
ing of the Hardwood Manufacturers’ Institute, 
which was to have been held at the Brown 
Hotel, Louisville, Ky., on Feb. 11 and 12, ‘has 
been postponed by the board of directors for 
a period of possibly two or three months. Def- 
inite dates and plans will be announced later. 

The directors decided, however, that regional 
meetings should be held in various sections of 
the hardwood producing territory within the 
next month or two, the first at New Orleans, 
La., on Jan. 12. A large attendance is ex- 
pected at this gathering which will be one of 
the largest of the regional meetings. Other 
meetings will be held in the Southeast and 
Southwest, the dates for which have not as yet 
been fixed. 





National Exporters Postpone Annual 
Jan. 


Mempuis, TENN., | 4—As a result of 
the postponement of the annual meeting of the 
Hardwood Manufacturers’ Institute, a change 
in the date and place of the annual meeting of 
the National Lumber Exporters’ Association 
which was to be held in Louisville, Ky., Feb. 
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9 and 10, will be made. It is probable that 
the meeting will be held in Memphis at the 
Hotel Peabody, during February; however, a 
definite decision will await action taken by 
President Joe Thompson and members of the 
board of managers. 


Hardwood Traffic Meet to Be 
"Strictly Business” 


MEMPHIS, TENN., Jan. 4.—“Strictly business” 
will again be the sign exhibited at the annual 
meeting of the Southern Hardwood Traffic Asso- 
ciation which is to be held at the Hotel Pea- 
body on Jan. 15, according to the announcement 
of F. T. Dooley, president of the association. 
The usual luncheon for railroad officials will be 
omitted this year. Mr. Dooley is expecting 
about 200 traffic executives of hardwood firms 
present and has many important matters to bring 
to their attention. 

J. H. Townshend, secretary-manager of the 
association, is preparing his annual renort which 
will not alone review the work of the associa- 
tion for the year 1931 but will outline those 
necessary steps for the new year in order to 
assure hardwood firms of a continuation of 
business. 








Regional Meeting of Hardwood 
Institute 


New Organs, La., Jan. 6.—Matters of inter- 
est pertaining to the conservation program will 
be discussed at a regional meeting of the Hard- 
wood Manufacturers’ Institute to be held here 
Jan. 12. The sessions will open at 10 a. m. at 
the Hotel Roosevelt. 


Hemlock and bHendacad Manufac- 
turers Set Date 


OsHkosH, Wis., Jan. 5.—Announcement is 
made by the Northern Hemlock & Hardwood 
Manufacturers’ Association, with headquarters 
here, that its annual meeting will be held on 
Jan. 27 at the Pfister Hotel in Milwaukee, Wis. 
The program will be announced shortly. 











New Departure Program for Penn- 
sylvanians 


PHILADELPHIA, PaA., Jan. 4.—Departing from 
practically every stereotyped number of the old 
annual program, the fortieth yearly meeting of 
the Pennsylvania Lumbermen’s Association to 
be held here at the Bellevue Stratford Hotel, 
Jan. 20, 21 and 22, is expected to attract the 
attention of trade organizations throughout the 
country, which will be interested in weighing 
the results. “One thing is certain,” according 
to J. L. Buckley, field secretary of the asso- 
ciation. “Interest will be maintained and we 
sincerely believe those who attend will profit 
by the radical methods of presenting the fea- 
tures of the convention.” 

One of the sessions, for instance, will be in 
the form of a dramatic presentation called “The 
Rehabilitation of the Retail Lumber Yard.” 
When the session is opened a balance sheet of 
the company, used as an exampie, will be pre- 
sented and will cover the years 1927 to 1931 
inclusive. The meeting will be presided over 
by the chairman, James T. Eliason, jr., who will 
act as president of the mythical yard, Bruce 
Helfrich will act as vice president, Harry Cole- 
man, sales manager, and Foster Goslin, treas- 
urer. Directors will be appointed from the 
assembled delegates. 

The group will then proceed to determine 
whether, in view of present conditions, to con- 
tinue the yard on a rehabilitated basis or to 
liquidate the company. After presenting the 
facts the officers will ask the directors to take 
a vote on what they wish to do. This is a 
new and unusual way of presenting new ideas 
for the operation of a retail lumber yard and 
it is particularly timely this year. 

Another striking feature will be a model re- 
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tail office and display room, built life size, 
which will be planned and designed by K. W. 
Perkins, of Merritt Lumber Yards, Reading, 
Pa.. Foster Goslin, of the T. S. Goslin Co., 
Wildwood, N. J., and J. Earl Brightbill, Hum- 
melstown, Pa. It will be complete in every de- 
tail and will feature a model office, hardwoods 
and paint stock, conference room and construc- 
tion dis play. It should impart many new ideas 
to the lumber dealers attending the convention. 
The convention will stress the necessity of 
reduction of overhead by improved methods of 
merchandise distribution. Among the distin- 
guished spez akers to appear are Roscoe Briggs, 


\lbanv, N. Y.: Thomas S. Holden, vice presi- 
| axati d 

New Orveans, La., Jan. 4.—“General public 
interest obviously requires that the additional 


reservations indicated in the Garfield commit- 
tee report should be made before any disposi- 
tion of unreserved, unappropriated public do- 
main lands is made to State or other agencies,” 
declared President P. G. Redington of the So- 
ciety of American Foresters, in. his address at 
the opening of the thirty-first annual meeting 
here last Tuesday. “The Department of Agri- 
culture,” he added, “is without question the 
most competent agency to pass upon the suit- 


ability of lands for national forest purposes. 

E. L. Demmon, director, Southern Forest 
Experiment Station, New Orleans, then as- 
sumed the chair during a discussion of cut 


over-land problems. He referred to the South’s 
position in the lumber field, having one-third 
the forests, and stating it could supply the East 
forever. He then referred to economic studies 
of forestry in the South and introduced E. 
Ziegler, now with the Pennsylvania Forest Re- 
search Institute, and Walter E. Bond, of the 
Southern Station, to report on study results. 
Mr. Ziegler referred to the “new public do- 
main” being created through tax abandonment 
of acreage, quoted figures on the stands of saw 
timber of pine in the South, and declared the 
South may at an early year use practically its 
entire pine cut, when local stumpage will add 
freight costs based on competitive lumber com- 
ing in, instead of deducting freight costs to dis- 
tant competitive markets. 
Studies conducted in Florida counties were 
reported by Mr. Bond, who reported his con- 
clusions on lumber, among other products. 
The place of the small mill operator in the 
southern pine industry, methods of the opera- 
tions, both as to manufacture and refinement, 
and the necessity of improving their product 
was outlined by A. S. Boisfontaine, assistant 
secretary, Southern Pine Association. He said 
the key to the portable mill situation was in 
the concentration yard, which frequently con- 
trolled the units supplying it. Increased pro- 
duction from portable mills was credited to de- 


pressed agriculture necessitating the sale of 
timber held by the farmer, and demand created 
by “jerry” builders during the construction 
boom. 

Costly experience in trying to colonize cut- 
over pine lands was recounted by B. F. Smith, 
Industrial Lumber Co., Elizabeth, La., who 
stated a 12-year period of trial from 1912 to 
1924 cost not less than $150,000 and was an 


utter failure. Agricultural experts, high pressure 
salesmen, canning factories, potato curing 
plants, blooded stock, all were brought into 
the picture with lack of success so the company 
reluctantly abandoned the colonization idea and 
turned to reforestation. He declared the cut- 
over land situation is the South’s greatest eco- 
nomic problem, stating they are adding to their 
“frozen assets” at the rate of 4,000 acres a day. 
Dumping on the State was thought of but up 
to the present this had been considered unpa- 
triotic, although taxes may bring a change of 
heart. 
Experiences in 
were narrated by 


reforestation 
Hardtner, lumber 


pioneering in 
Henry E 
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dent, F. W. Dodge Co.; Dr. Julius Klein, as- 
sistant secretary Department of Commerce, 
Washington, D. C.; Alfred C. Thompson, 
president Retailers’ Research Association; and 
Oscar W. Rosenthal, president National Asso- 
ciation of Building Trades Employers. 





Nylta Club's ie Program 
NEw 


YorK, Jan. 5.—Regular Friday night 
meetings 


of the Nylta Club will be resumed 
on Jan. 15 after a holiday lapse of a month. 
The first meeting will consist of a general 
symposium on millwork, under the direction of 


manufacturer of Urania, La., who recounted 
the unbounded disbelief of people in the earlier 
work. Now, he said, he has modern mills cut- 
ting 15,000,000 feet annually and he grows 
20,000,000 feet annually, being assured of a 
perpetual cut. He has a $250,000 trust fund 
which guarantees him the $30,000 annually re- 
quired for taxes on his timber. Mr. Hardtner 
emphasized the necessity of settling taxes before 
a start is made in forest work—a small annual 
tax and a severance tax when the timber is cut. 

Methods followed in the forest survey of the 
Douglas fir region were described in a paper 
prepared by H. J. Andrews, Pacific Northwest 
Forest Experiment Station, Portland, Ore., and 
read for him by Chairman T. T. Munger, di- 
rector of that station, who presided during the 
afternoon session. Mr. Andrews discussed the 
application value and costs of “compilation” or 
“in-place” methods and reasons for its selec- 
tion as compared with the Scandinavian strip 
method. 

Procedure set up for the handling of cut-over 
lands relinquished to the counties for taxes was 
described by F. G. Wilson, chief fire warden, 
Madison, Wisconsin. 

The important part played by 
the work of the Timber Conservation Board, 
the necessity of their lending immediate and 
emphatic support to the measures advocated by 
that agency, and the need of the professional 
man working closely with the wood industry 
constituted the message of Ripley Bowman, ex- 
ecutive secretary of the board. 

“Our hardwood forests are ample to provide 
for our present requirements indefinitely, if 
reasonable measures are taken to protect these 
lands from fire and no important reduction in 
area occurs through clearing additional lands 
for farming,” was pointed out in a paper read 
by Donald B. Brewster, lumber utilization en- 
gineer, National Lumber Manufacturers’ Asso- 
ciation at the Wednesday morning session. This 
statement was substantiated by comprehensive 
figures read by Mr. Brewster. 


A strong boost for lumber, or, strictly speak- 
ing, forest products was given by S. R. Young, 
chief engineer, Atlanta & West Point Railroad, 
who emphasized the value of these to the rail- 
ways not only as freight but as needed ma- 
terial. 


foresters in 


Reconciliation of the views of the forester 
and the operator is needed, declared C. Arthur 
sruce, of the E. L. Bruce Co., Memphis, 
bringing together the technical and the prac- 
tical, or theory and practice. He said the hard- 


wood operators today, because of economic 
forces, have no place for a forester in their 
operation. 

Mr. Bruce referred to the steady decline in 


per capita consumption of lumber; steady in- 
crease in production of lumber mills; lack of 
proper engineering and market analysis; too 
much engineering research to develop machin- 
ery to produce more with the same men; de- 
plorable lack of engineering and research, con- 
ducted by individuals, to find the “why” of lost 


markets, lumber being made the same (shapes, 
today 


sizes etc.) as in the past; unavailing 
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Will Macfarlane. The Jan. 22 meeting will be 
for the purpose of holding the annual election 
of trustees. The following six trustees will re- 
tire and become ineligible to succeed them- 
selves: Henry Boe, Gordon J. McDonald, 
Henry Chittick, Wilbur Young, W. S. Beck. 
ley and C. Lloyd Jackson. No nominations 
have yet been made. The annual meeting will 
also hear a talk by Texas Chevalier on the 
Archangel lumber district in Soviet Russia. 


In addition to the public speaking class, 
which will resume activity on Jan. 15, the club 
intends to form a class in business forms, con- 
tracts and accounting if 25 members can be 
pledged to attend regularly. 


Reforestation Methods Studied 


attempts of trade associations to awaken mem- 
bers to necessity of market research. 

Farm abandonment and tax delinquency are 
a problem that must be met now to prevent its 
continuation and increase in proportions, de- 
clared Carl Williams, Federal Farm Board 
member. Mr. Williams summarized the de- 
velopments in agricultural production, including 
the shift to cities, increased productive capacity 
per acre, tendency of farming to larger units 
in which machinery can be used and the shift 
of cotton production to the western belt. In 
connection with this he quoted figures to show 
an increase in farming area may not be antici- 
pated, conditions remaining as they are now, 
which leaves a necessity of reforestation and 
the incorporation of wood products in the farm- 
ers’ annual income. 

Adoption of a resolution advocating the pub- 
lication of periodic reports on market prices of 
forest products of all kinds through co-opera- 
tion of the U. S. Forest Service, the Depart- 
ment of Agriculture, Timber Conservation 
Board, National Lumber Manufacturers’ Asso- 
ciation, Southern Pine Association, Hardwood 
Manufacturers’ Institute, American Pulp & 
Paper Association, and other trade groups was 
effected by the Society in its closing convention 
session Wednesday afternoon. The plea is 
justified on the ground that such a service is 
performed for other crops. 

Criticism expressed by the resolutions com- 
mittee and speakers on the floor caused the 
elimination from the resolution of the following: 

“and that they issue forecasts of future demand 
for various items such as are now issued for 
general agricultural products and include such 
outlook information in the reports published by 
the bureau of agricultural economics on the 
general agricultural outlook.” 

The Wednesday afternoon session was de- 
voted to business of the Society, with various 
officers making their reports. 

The new officers, elected by mail and not on 
the convention floor, include: 

President—C. M. Granger, 
Service, Washington. 

Vice president—John D. Guthrie, U. S. 
est Service, Portland, Ore. 

Council members—E. L. 


U. S. Forest 
For- 


Demmon, director, 


Southern Forest Experiment Station, New 
Orleans; C. F. Korstian, Duke University, 
Durham, N. C.; Hugo Winkenwerder, Uni- 
versity of Washington, Seattle, Wash.; and 
A. F. Hawes, Connecticut State forester. 
Visit Reforestation Plantations 
BocaLusa, La., Jan. 4.—Convention dele- 


gates of the Society of American Foresters were 
guests last Saturday of the Great Southern 
Lumber Co. in an inspection tour of the refores- 
tation plantations of the company. The party 
included prominent forestry experts from the 
universities, throughout the country, members 
of the Federal and State forest services, and 
others. Twenty-one cars and one truck were 
used to carry the crowd through the plantations, 
the delegation having driven from New Or- 
leans in the morning. Eleven stops were made. 
Luncheon was served at the Louisiana State 
University camp. 
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Speed and Economy in the Lumber Yard 


BrooKLyN, N. Y., Jan. 4.—The method by 
which the Cross, Austin & Ireland Lumber 
Co. (Ine.) has been able to effect a yearly 
saving of nearly $12,000 in lumber handling 
costs at its wholesale and retail yard, plan- 
ing mill, sash and door factory, and yards 
here and in New York City, has been dis- 
closed in a survey recently conducted by the 
A. C. Nielsen Co., of Chicago. Not only were 
costs lowered but also greater speed was 
effected by forsaking the former tractor- 
and-dinky method to use instead Ross Car- 
riers. 

Naturally, in an operation of this charac- 
ter, a2 great amount of handling and truck- 
ing is necessary from the time the lumber 
arrives by ship or train until it is ready to 
be delivered to the trade. Formerly this 
company used a 4-wheel tractor to pull a 
9-wheel yard dinky, as the handling unit. On 
the basis of the present scope of operations, 
seven of these units would be required. How- 
ever, the company was not satisfied with the 
arrangement, especially after members of the 
firm saw Ross carriers at work at another 
lumber terminal. Indications were that this 
type of machine would serve their own ter- 
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for one of these carriers to straddle a pile 
of lumber, whether it contains only a few 
sticks or the machine’s full capacity, 10,000 
pounds, pick it up by the two 4x8x42-inch 
bolsters on which it has been piled, and 
carry it at a speed varying from 10 to 30 
miles an hour, either forward or backward, 
to the exact spot where it is wanted—along- 
side a machine or a wall, or in a corner. It 
is the 4-wheel steering arrangement of the 


Ross carriers which gives them the short 
turning radius necessary to perform such 
feats. 

In contrast to this speedy method, in 


former days a dinky would be evenly loaded 
so as to approximately balance the load. 
Then the tractor would be backed up to the 
high end of the tilted dinky and two men, 
with the aid of chains and a winch, pulled 
down the load until one end of it rested on 
the platform of the tractor. A chain was 
also fastened around the axle of the dinky, 
to permit towing. 

“This complete operation,” 
Nielsen survey, “required about ten minutes’ 
time, and another five minutes’ time was 
consumed upon releasing the dinky from the 


continues the 
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Ross carriers in action at a typical lumber terminal—not the Cross, Austin & Ireland yard in 
Brooklyn, N. Y., described on this page, but a similar operation, the Chas. R. McCormick Lum- 
ber Co.s yard at San Francisco, Calif—showing two different loads such as they will handle 


with ease. 


Observe that all four wheels of the carrier aid in steering, providing an unusually 


short turning radius, and that the 40x10 heavy service pneumatic tires (United States Tires) help 
to cushion the load, assuring the motor and chassis of less wear and tear. These machines have 
75 horsepower engines which will drive the carrier as fast in reverse as ahead, and hydraulic 


brakes which will stop it quick, no matter what direction 


mill 
sav- 


minal needs as well as their general 
hauling requirements, and at a decided 
ing in handling costs. 

That was a little over four years ago. 
Shortly afterward, two Model 12AX Ross car- 
riers, of 10,000 pounds capacity, were placed 
in service at the Cross, Austin & Ireland 
terminal and mill. They quickly proved their 
value, and soon two more carriers were pur- 
chased. Two years later the fifth machine 
Was added to the sfleet. As a rule only four 
of the carriers are in use, with the fifth one 
available as a spare. 

For driving, loading and unloading these 
four carriers only four men are needed, and 
the work is done fast, and it is this which 
permits the great saving in handling costs— 
$39.10 a day, although the five Ross carriers 
cost over $5,000 more than the seven tractor- 


dinky equipment units. For this greater 
efficiency permits these four drivers to do as 
much work as seven tractor drivers and 


Seven helpers 

of ten men 
Much more quickly the work is done, too, 

the local firm finds, for it is an easy matter 





eliminating the labor expense 





it’s traveling 


tractor. Thus fifteen minutes were lost in 
loading and unloading, every time a load was 
handled. In addition, the maximum loads 
carried by the dinkys were only half that of 
the carrier equipment.” 

There was difficulty, also, in the actual mov- 
ing of the load from one place to another, 
for the combined tractor and dinky had six 
wheels, only two of which could be used for 
steering. It was difficult to back up, and for 
ease of spotting the load there could hardly 
be any comparison with the carrier, which 
was designed for just such work. 

In arriving at comparative costs of the two 
systems of lumber handling, the investments 
on each are depreciated over a five-year pe- 


riod, to comply with a Government ruling. 
“This,” says the survey, “is quite conserva- 
tive, in as much as two of the Ross units 


have been in service for four years and ap- 
pear to have many years of useful life re- 
maining. The depreciation on seven tractors 
and 200 dinkys is $3,180 per year, while the 
depreciation on the five Ross carriers is 
$4,200 annualiy.” It is calculated that, in 
general, three of these carriers will displace 
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four tractor-and-dinky units, but that be- 
cause of expansion of operations seven of the 
latter units would be necessary to perform 
the work done by the five carriers. 

Continuing its comparison of costs of trac- 
tor-dinky and carrier operation the survey 
says: 

“Average interest on the investment is 
figured at 6 percent and amounts to $572.40 
and $756.00, respectively. Repairs and main- 
tenance amount to approximately 10 percent 
of the first cost, or $1,590 and $2,100, respec- 
tively. License and registration costs for the 
tractors total $70 and for the carriers, $400, 
per year. Adding a $100 allowance for the 
bolsters required by the Ross carriers, the 
total annual fixed charges become $5,412.40 
for the tractors and dinkys and $7,556 for 
the carriers. Pro-rated on a daily basis (300- 
day year) these fixed charges are $18.04 for 
the tractors and $25.19 for the carriers.” 

That would seem like a heavy margin for 
the carriers to bear, especially since the gas- 
oline and oil consumption is about the same 
for the two types of equipment, but the labor 
is the determining factor, and the difference 
between the wages of four men and fourteen 
men quickly turns the balance the other way: 





Tractors Carriers 
Fixed charges, per day..... $18.04 $25.19 
15 gal. gasoline @ 10c....... 1.50 1.50 
oe f &€ fo a erre .60 .60 
Labor: 
7 drivers @ $5.50 per day... 38.50 oi 
7 helpers @ $4.25 per day... 29.75 si te 
4 drivers @ $5.50 per day... 22.00 
PED | niaip i awe a Rik ota ware $88.39 $49.29 
Thus the carriers reduce the operating 


costs 44.2 per cent, which 
to the conclusion that: 

“The saving effected by 
riers amounts to $39.10 per day, or $11,730 
annually. This is equivalent to a 57 percent 
return on the investment in new equipment— 
that is, the Ross carriers pay for themselves 
in less than two years of operation.” 


Over Two Billion Dollars! 


Admittedly 


brings the survey 


the five Ross car- 
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the American automobile 
try in 1931 was sadly depressed, 
mourner it was quite lively at that, for its 
production of motor vehicles, accessories, 
service equipment and replacements of parts 
and tires reached a total value of $2,101,000,- 
000, according to an announcement today by 
the National Automobile Chamber of Com- 
merce. There were 2,040,000 passenger cars 
and 420,000 motor trucks, a total of 2,460,000 
motor vehicles, manufactured in the United 
States during the year. The 5,035,060 motor 
vehicles (900,385 of them trucks) on farms in 
1930 made a total more than twice as large 
as the number of telephones (2,139,194) on 
farms. 

Lumbermen have every 
ested in the automotive industry, for 17 per- 
cent of the country’s hardwood production 
was consumed by the auto trade, and lumber- 
men were important among the purchasers of 
those 420,000 trucks (the average price of 
which was $824); a big factor helping them 
to get their money’s worth are the 3,024,233 
miles of highways in this country, 725,000 
miles surfaced. During the year $2,400,000,- 
000 was spent for streets and highways. That 
this will all be very much needed is evident 
when one realizes that in America 25,940,000 
motor vehicles were registered—75 percent of 
the world’s registration of 34,575,000. Count- 
ing United States exports and the output of 
United States owned Canadian plants, 315,000 
American vehicles were sold outside this coun- 
try; only 710 were imported, There are 3,490,- 
000 motor trucks in use, with 2,530,000 own- 
ers. Of the $1,170,000,000 worth of passenger 
cars 92 percent are closed cars. The whole- 
sale value of cars and trucks combined is 
$1,430,000,000. 


reason to be inter- 
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Floods Strengthen Hardwoods 


Fair Inquiry Received 


MemMPHIs, TENN., Jan. 4.—Few orders for 
southern hardwoods were received over the 
holiday season, but a number of inquiries came 
in from automobile body plants and furniture 
plants for a fair volume. Some hardwood man- 
ufacturers are not eager to accept business at 
present low prices. The demand from sash and 
door and interior trim plants has been excep- 
tionally small, and little inquiry comes from 
manufacturers of hardwood flooring. There is 
a somewhat better demand from manufacturers 
of boxes and crates, but it has been exception- 
ally small. The demand from overseas has been 
irregular, principally because of the ever chang- 
ing rate of exchange for pounds sterling. 

The most encouraging feature is the low 
rate of production. Most mills closed down for 


the holiday season, and few are reopening 
early, some closing for a month or six weeks 
at least. Rains have fallen constantly through- 


out producing territory. 
tions is impossible. 


Logging in many sec- 


Increased Volume of Orders 


Macon, Ga., Jan. 4.—Most hardwood mills 
have had quite a bit of business to deliver, and 
there has been some placing of orders for de- 
liveries in the future, and more than a seasonal 
volume of inquiries. Oak continues to be one 
of the favorite woods. Furniture manufactur- 
ers are still buying, and there is some business 
from automobile body plants. Cabinet makers 
are beginning to put out inquiries. Logging 
conditions have not been good. December was 
a rainy month, and swamps are full of water. 


Floods Result in Stronger Market 


CINCINNATI, OHIO, Jan. 4.—Floods in the 
South will prevent hardwood logging operations 
in lowlands until late next summer, and dry 
stocks will be scarce. The suddenness of the 
catastrophe has left the mills unprepared to 
market what dry stocks they had available, and 
there is grave doubt that they will be able to 
salvage much of them on account of the rapid 
spread of the rising waters. Wholesalers said 
that the removal of huge stocks of white and 
red oak, and sap and red gum and tupelo, from 
the market would most certainly result in a 
strengthening of the Appalachian market on all 
of its items. Stocks of hardwoods in dealers’ 
and retailers’ hands are light, and must be 
replenished early in the year. Customers who 
have been holding off for still lower prices will 
be disappointed, and there will be a rush to get 
in orders. Wholesalers here say the day of cut- 
throat prices is over. 


° = 
Buying Is Timid 
30sTton, MAss., Jan. 5.—Distributors are now 
going after business more energetically. The 
wants of consumers have been restricted of 
late by the timid buying of their own custom- 
ers. The complications caused by different 
countries abandoning the gold standard have in- 
creased the indifference of transatlantic buyers. 
Flooring is still dull, but prices are distinctly 
stronger because of curtailment of production. 


Flooring quotations: Plain white oak, clear, 
$58.50@62.50; select, $47@50.50; No. 1 com- 
mon, $34@40.50; Michigan maple, first grade, 
$54@56; Michigan and Wisconsin birch, first 
grade, $53@54. 

Quotations on 4/4 hardwood lumber: FAS 


and No. 1 common; Ash, $68@77 and $41@45; 
basswood, $61@66 and $42@45; beech, $67@72 
and $46@50; birch, $68@75 and $45@52; maple, 
$70@75 and $44@48; oak, plain hard red, $71 


For Current Market Prices on Hardwoods 
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(@74 and $51@54; plain hard white, $85~@90 
and $53@55; plain soft white, $105@110 and 
$58@62; quartered medium texture white, $110 
@120 and $73@78; quartered soft white, $135 
@140 and $78@85; poplar, medium texture, 
$78@s80 and sete (saps, $48@51) ; soft, $95 
(@100 and $47@51 (saps, $63@68). 


Floods Result in Price Advances 


WarreN, ArK., Jan. 4.—Operations of hard- 
wood mills have been interfered with by heavy 
rains throughout the last month. With log 
supply limited, curtailment has been forced at 
several mills. High water has made it next 
to impossible to reach some sources of log 
supply. The general feeling is that wet weather 
is certain to improve prices on practically all 
items. 

No. 1 common 4/4 oak is in limited supply. 
Recent sales show an advance of $4 to $5. No. 
2 common 4/4 is also showing strength. Any 
improvement in demand will be reflected in in- 
creased prices. Planing mills are operating at 
only about 50 percent capacity, for order files 
are small, though several mills report a good 
back log of orders. 


Thinking About Surcharge 

3UFFALO, N. Y., Jan. 4.—An unsettled state 
of affairs exists as to the new extra rail freight 
on lumber, which becomes effective this week. 
Just how the matter will be handled is not clear 
to wholesalers. Some of them expect to figure 
the freight rates about half a cent higher when 
selling a car of lumber. While the increased 
freight does not amount to much on a single 
car, the total amount on a year’s business will 
be large, and there is not profit enough to the 
wholesaler, it is said, to enable him to absorb it. 

The hardwood trade during 1931 was on 
about a 50 percent basis as compared with 1930. 
At least such is the experience of a number 
of wholesalers. Prices are reported to have 
fallen off about 25 percent within a year’s time. 
No great amount of prophesying is being done 
as to the prospect for 1932, but it is generally 
felt that trade should show improvement, as 
prices are down to a low level and stocks of 
consumers are everywhere low. 


Consumers Show Interest 


Lovuisvi__te, Ky., Jan. — Over the week 
there was some immediate shipment business 
received, and some releases on old orders, but 
as a whole demand has been quiet. The auto- 
mobile, furniture and trim interests are doing 
just a little nibbling, while flooring and radio 
interests are showing some signs of life. Ex- 
port oak continues to give the most promise. 
Demand of late is running to magnolia, gum, 
oak and popular, and there are some for soft 
maple and walnut. Veneers and plywoods are 
very quiet. 

Prices show little or no change. In white 
oak, FAS are priced at around $85 for Ken- 
tucky, $70 for southern; common, $40@45; 
quartered white oak, FAS, Kentucky, $120, 
southern $110; common, $50@55; red oak, 
FAS, $60; common, $38@40; poplar, FAS, 
northern, $80; southern, $60; saps and selects, 
northern $60; southern, $40; No. 1 common, 
northern, $35@40; southern, $35@40; 2-A, $24 
(@27; 2-B, $19. Walnut, FAS, $170; select, 
$120; No. 1 common, $65; No. 2, $32. Gum, 
FAS, sap, $32; common, $24; quartered sap, $36 
and $28; plain red, $65 and $35. Ash, $60 and 


$35. Cottonwood, $35 and $25. Magnolia, $40 
and $30. Beech, log run, $30. Wormy oak, 
$24. 

Conditions as affecting the retailers are un- 


See Pages 49 and 50 
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satisfactory. Over the week fair sized banks 
failed in Erlanger, Hazard, and Owensboro, 
Ky. With burley tobacco selling at around 10 
cents and dark tobacco at 2 and 3 cents, the 
situation is bad in the tobacco districts. Coal 
operators are doing little or nothing, and oil 
producers are finding it hard to market pro- 
duction, even at low prices. 


Contract Rates Available to All 
Shippers 


New OrLEANS, La., Jan. 6.—Suspending of 
the temporary injunction won by the American 
Pitch Pine Export Co. which restrains the Gulf- 
United Kingdom steamship conference from 
carrying out exclusive patronage contracts was 
denied by the Federal court here. The ship 
lines had filed a petition seeking suspension of 
the restraining writ pending an appeal to the 
circuit court, and it was refused. The appeal 
is being taken. 


MEMPHIS, TENN., 
the granting oi 


Jan. 5.—As a result of 
injunction by the Federal 


court at New Orleans, La., against the mem- 
bers of Gulf-United Kingdom Conference op- 
erators, enjoining against use of the present 
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by the conference lines some time ago at the 
suggestion of the National Lumber Export- 
ers’ Association. 

The conference has available to all hard- 
wood shippers, whether signers of the con- 
tract or not, contract rates on hardwood effec- 
tive through May, 1932, to all United King- 
dom ports. The change will make but little 
difference to exporters, for ocean rates are ex- 
ceptionally low, and charter competition is not 
feared as long as ocean rates remain at a low 
level. 


Modern New Hardwood Mill 
Placed in Operation 


PorspaM, N. Y., Jan. 4.—The Elliott-Hard- 
wood Co., of Tupper Lake, recently completed 
and placed in operation a modern new band 
mill at Potsdam. The company has purchased 
over fifty million feet of choice hardwood tim- 
ber, which, added to its former holdings gives 
it over one hundred twenty-five million feet 
of some of the finest stumpage in the East. 
The new mill will cut only hardwoods, the 
principal items being beech, birch and maple. 

A feature of the new band mill is a battery 
of the latest type Moore reversible cross-circu- 

lation kilns, equipped for 











contract rate system, all shippers of hardwood 
lumber are now permitted to ship hardwoods 
on conference lines vessels, according to an- 
nouncement made here yesterday by the Phil- 
lips Forwarding Co. The decision of the Fed- 
eral judge particularly with reference to juris- 
diction, will be appealed by the conference 
lines to a higher court, but during the time 
of the appeal the contract system will not be 
effective. About 200 exporters had signed the 


conference contracts, which were inaugurated 








The Elliott company has over 125,000,000 feet of the finest 


hardwood stumpage in the East 


Exterior and interior 
views of Moore kilns 
installed in new plant 


of the Elliott Hard- 


variable - speed circulation. 
There are three kilns in the 
battery with an aggregate 
holding and drying capacity 
of over sixty thousand feet 
of lumber. They are very 
high-powered kilns, single- 
track type, and are operated 


“charge” method. The vari- 
able-speed circulation fea- 


ture makes it possible to 
produce fast circulation dur- 
ing the first stage of drying, 
yet the circulation may be 
reduced as much as desired 
after the lumber has passed 
the “fiber saturation point” 
or approximately 20 percent 
to 25 percent. This slowing 
down from a very fast to a 
moderate circulation makes 
it possible to reduce power 
consumption during the lat- 


wood Co. at Pots tor drying stage, thus effect- 
dam, N. Y. ing a worthwhile economy. 
Variable - speed circulation, 

because of the flexible con- 

trol over circulation which it affords, adds 


greatly to the ease of perfecting drying schedules 
and makes it possible to control drying condi- 
tions accurately to suit the condition of the 
lumber as it progresses from one “drying 
stage” to another. 

The kilns are equipped with the patented 
Moore return-bend, self-draining heating sys- 


tem. Instead of regular dry kiln pipe for the 
heating system, “Moore-Fin pipe” has been 
used. This pipe is manufactured by the Moore 


Dry Kiln Co. and has over four 


times the heat radiating effi- 
ciency of ordinary pipe. The 
kilns are equipped with auto- 


matic temperature and humidity 
recorder-controllers which, to- 
gether with variable-speed cir- 
culation, give flexible -. control 
over all- three drying elements. 

One of the “specialties” of the 
Elliott Hardwood Co. is stock 
used in the manufacture of wood 
heels for ladies’ shoes. Stock 
from which the wood heels are 
made is generally maple and is 
kiln dried in 8/4-inch board form. 
The Elliott Hardwood Co. is par- 
ticularly proud of the high qual- 
ity of drying it has been getting 
on this thick maple with the new, 
high-powered kilns. This stock 
is generally dried down to be- 
tween 5 percent and 7 percent 
moisture content 
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BUSINESS CHANGES, 1 











Business Changes 


ALABAMA. Birmingham—Advance Lumber & 
Timber Co. (Inc.), with offices in the Exchange 
Bldg., will liquidate and retire from the wholesale 
lumber business. James P. Dobbins, one of the or- 
ganizers, will join the staff of the Steel City Ium- 
ber Co., handling the Alabama territory. 

. Birmingham—Duffee Lumber Co., which removed 
to the yard of the Superior Lumber Co., Ensley 
Station, Birmingham, last summer, has removed 
headquarters to the sawmill office at Dadeville, 
Ala. The retail yard will continue in Ensley. 


ARKANSAS Lake Village—Pierce Lumber Co.’s 
business sold by trustee in bankruptcy, to Standard 


Lumber Co., of Pine Bluff. 
Little Rock—The Arkansas City Timber Co. has 
given notice of dissolution and surrender of char- 


ter, the company’s assets having been sold to the 
Vestal Lumber & Mfg. Co. 

CALIFORNIA. La Habra—John W. Smith Lum- 
ver Co. closed local yard. 

INDIANA. Muncie—Nichols-Krone & Co, (Inc.) 
hanging name to Nichols, Krone & Clarke (Inc.). 

MARYLAND. Baltimore—Harbor Plywood Cor- 
poration, local branch succeeded by Harbor Sales 
Co. (Inc.). 

Baitimore—H. D. Dreyer & Co. (Inc.) takes over 
manufacture of wooden containers formerly con- 
ducted by Eastern Box Co., the latter continuing 
manufacture of fibre boxes. 

NEW YORK. Attica — William D. Ranger & 
Sons discontinues business after being in opera- 
tion nearly a century; yard sold to C. F. Gillette, 
Lutomobile dealer. 

NORTH CAROLINA. Marion—The Teague Fur- 
niture Co. and the Marion Panel & Veneer Co., 
which have been in the hands of receivers, were 
sold at public auction to F. O. Huffman, of Mor- 
ganton, and R. B. Crisp, of Marion. 

NORTH DAKOTA. Russell—Piper-Howe Lum- 
er Co. closed local yard. , 

OREGON. Forest Grove— The Sherman-Stan- 
wood Lumber Co. sold its sawmill at Gales Creek 
to the Coast Logging Co. 

PENNSYLVANIA. Philadelphia—Duquesne Lum- 


ver Co. succeeded by George C. Adams & Son 
Lumber Co., a Pennsylvania corporation. 
TEXAS Dallas—Enochs Lumber & Mfg. Co., 


losing local yard. 


WASHINGTON. Kelso—Silver Lake Railway & 


Lumber Co. has filed a petition of dissolution. 

Pe Ell—Youmans Lumber Co.’s real and per- 
sonal holdings sold under mortgage foreclosure to 
W. C. and Charles L. Yeomans, trustees. 

| - 
ncorporations 

CALIFORNIA. Los Angeles—Rulison Lumber 
Co., incorporated; capital, 50,000; old concern; H. 


P. Rulison, 500 E. Manchester. 
GEORGIA. Savannah—Independent Naval Stores 
Co., incorporated by Merle Bray and others. 
IDAHO. Coeur d’Alene—Norida Land & Timber 


incorporated; capital, $6,000; J. F. Schaefer 
interested. 


Co., 


ILLINOIS Chicago—J. S. Pressman Lumber 
Co., incorporated; capital, $7,500; 3939 Southport 
Ave. 

West Chicago—Economy Portable Housing Co., 
incorporated; to manufacture portable farm struc- 
tures. 

KENTUCKY.  Erlanger—Erlanger Lumber Co., 
incorporated; capital, $25,000; Charles P, Hage- 
meyer interested. 


Lewisport—Lewisport Mill Co., 
Cc. P. Meuers and J. 8S. Gregory. 

Louisville—Inman Co., reducing capital from $1,- 
300,000 to $1,000,000; furniture, veneers, etc. 


MASSACHUSETTS. Boston—Woodstock Lumber 


incorporated by 


Co., incorporated; Charles Woodworth, president; 
old concern. 
MICHIGAN. Detroit—Wills Cooperage Co., in- 


corporated; capital. $5,000; 19153 John R, Street. 

Detroit—Frank Japes Co., incorporated, capital, 
$20,000; sash and door plant and planing mill, 
2200 8th St. 

NEW JERSEY. Newark—Federal 
poration, incorporated. 

NEW YORK. New York—Sheridan Woodwork- 
ing Co., incorporated; capital, 200 shares no par. 


Lumber Cor- 


New York—World Woodworking Co., incorpor- 
ated; capital, $1,000; Jacob Lowenbraun, 225 W. 
34th St. interested. 

New York—D. W. Davin Co., incorporated; cap- 
ital, $20,000; Dennis W. Davin, 306 E. 59th St., in- 
terested; woodworking. 


New York—Mechanics Lumber Co., incorporated; 
capital, $20,000; H. Schwartz, 191 Chrystie St., 
interested. 

New York—Metropolitan Lumber Co., incorpor- 
ated; capital, $10,000; Nathaniel Oken, 585 EB, 169th 
St. 

OREGON. Cherryville—Sandy Lumber de- 
creasing capital to $27,100. 


PENNSYLVANIA. Philadelphia —George C, 


Co., 


Adams & Son Lumber Co., incorporated; capital, 
$50,000; old concern, 

TEXAS. Big Spring—Stahlman Lumber Co. 
(inc.), to increase capital to $300,000. 

WASHINGTON. Seattle — Bloedel Corporation, 
incorporated; capital, $50,000; J. H. Bloedel in- 
terested. 

Seattle—Seattle Cedar Lumber Mfg. Co. decreas- 





ing capital to $2,000,000. 

WISCONSIN. Milwaukee — Wisconsin Barrel & 
Drum Co., incorporated; general wholesale and re- 
tail barrel and cooperage business; 200 shares, 


$100 each; C. Swidler interested. 
* 
Casualties 

CALIFORNIA. Weed—Long-Bell Lumber Co.’s 
plant damaged by fire; loss, $35,000. 

KANSAS. Bartlett—McCoy Lumber Co.,. loss by 
fire, $12,000; uncertain about rebuilding; head- 
quarters, Edna. 

MICHIGAN. Saginaw—Niagara Lumber Co., loss 
by fire, several thousand dollars. 

MISSISSIPPI. Pelahatchie—Pelahatchie Lumber 
Co., loss by fire in dry kiln. 

NORTH CAROLINA. Thomasville— Grimes 


Lumber Co., loss by fire in lumber storage room 
which was totally destroyed with stock of lumber, 
paint and fixtures. 

OHIO. Mowrystown—The lumber yard and mill 
operated by F. M. Hunt was totally destroyed by 
fire entailing a loss of about $10,000. 


WASHINGTON. Tacoma—City Lumber Co.’s 
plant damaged by fire; loss about $7,000. 
BRITISH NORTH AMERICA 

ONTARIO. Gogama—Poupore Lumber Co.'s 


plant destroyed by fire with loss of about $300,- 
000; sawmill, crating mill and planer destroyed. 
Stock of lumber amounting to about 15,000,000 
feet, was saved; about 200 men were employed. 


New Ventures 


ALABAMA. Birmingham — Campbell Lumber 
Co., 901 North 24th St., adding retail coal business 
to lumber yard. 

ARKANSAS. Eureka Springs—cC. 
erecting a lumber warehouse. 


D. Bradley is 


Fayetteville—Jackson Bros. Lumber Co. new 
concern, 
St. Paul—The Buffalo Stave Co., with head- 


quarters at Jasper, is assembling a stave mill at 
Hasty and will engage in the manufacture of white 
oak barrel staves. 


ILLINOIS. Villa Park—Christian-Adams Lum- 
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ber Co. opening retail lumber and millwork busi- 
ness, 

MASSACHUSETTS. Clinton—W. A. Fuller Lum- 
ber Co., of Leominster, Mass., has opened a yard 


in Clinton; Stanley G. Johnson general 
and treasurer, 


NEBRASKA. Stanton—Farmers Union Lumber 
Co. has been organized with Ernest Andrews ag 
president and Carl Fechner, secretary-treasurer, 

SOUTH CAROLINA, Dillon—The Board of 
Trade is reported in negotiations with Wilson- 
Smith Veneer Co. for establishment of a plant at 
this point. 

TENNESSEE. Lawrenceburg—Stone & Barnett, 
lumber mill operators, also in Hartselle, Ala., have 
installed a rough and finished lumber plant in 
Albany-Decatur, with the expectation that the 
plant will go into immediate operation; machinery 
installed. J. E. Stone, Lawrenceburg, interested. 

WASHINGTON. Goldendale—L. G. Davis and 
others will open a box factory at this point as 
soon as the building is completed. 


manager 





Hymeneal 


THOMPSON-REAGIN. Alvah O. Thompson, 
president of the A. O. Thompson Lumber Co., 
of Kansas City, Mo., was married on Dec. 30 
to Mrs. Emily Reagin, of Chicago, the cere- 
mony taking place in Chicago and performed 
by Dr. Frederick Hawley, president of Park 
College, Parkville, Mo. Mr. and Mrs. Thomp- 
son are away on a short honeymoon trip, but 
will be at home after Jan. 10 at 1015 W, 
Fifty-eighth Street, Kansas City. 


SMITH-DOLGE. The wedding of Miss 
Dorothy Dolge, daughter of Mr. and Mrs, 
Ernest Dolge and Irving Murray Scott Smith, 
of San Francisco, whose engagement was 
announced last week, took place New Year’s 
day at the Steilacoom Lake residence of the 
Dolge family. Further details had not reached 
the AMERICAN LUMBERMAN office at this writ- 
ing. 

HALL-MURRAY. The marriage of Miss 
Beatrice Murray, daughter of Mrs. Anna Mur- 
ray, of Barboursville, W. Va., to Julian Her- 
man Hall, son of Mr. and Mrs. Virgil L. Hall, 
of Milton, W. Va., took place in Barbours- 
ville, Dec. 18, the officiating clergyman being 
Rev. E. S. McGavock, of the Presbyterian 
Church. The bride is a graduate of Morris 
Harvey College and a popular member of 
Milton and Huntington society. Mr. Hall 
attended Greenbrier Military Academy and 
Eastmoor Business College at Poughkeepsie, 
N. Y., before he became associated with the 
well known lumber business which has fre- 
quently found space in the columns of the 
AMERICAN LUMBERMAN because of its unique 
and successful merchandising methods, the 
Happy Hall Lumber Co. Mr. and Mrs. Hall 
are spending their honeymoon in the North- 
west and will make their home at Milton 
upon their return. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies thereof may be obtained from 
R. E. Burnham, patent and trade-mark attorney, 
1343 H. Street, N. W., Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,813,435. Edwin C. Bentz, Glen- 
dale, Calif. 

1,813,783. Saw table. William A. Tomlinson and 
Howell B. Bearden, Phoenix, Ariz. 

7,813,825. Machine for grinding saws. Emanuel 
Stauder, Rochester, N. Y., assignor to Huther Bros. 
Saw Manufacturing Co., same place. 


Rotary saw. 


1,813,989. Saw filer’s gage. Isaac D. Cantrell, 
Dallas, Tex. 

1,814,232. Log bunk. Archibald Sturrock, Vic- 
toria, B. C., Canada. 

1,814,266. Saw gage. <Emanuel Stauder, Roches- 
ter, N. Y., assignor to Huther Bros. Saw Manu- 


facturing Co., same place. 


1,814,291. Wooden building strip and method of 
making same. Maurice L. Caton, Minneapolis, 
Minn., assignor to Patent & Licensing Corporation, 
Boston, Mass. 


1,814,702. Art of wood joining. Carl C. Jensen, 
Chicago. 

1,815,037. Sawing machine. Raymond E. De 
Walt, Leola, Pa., assignor to De Walt Products 
Corporation, same place. 

1,815,215. Saw gage. Alfred M. Remington, 


Fitchburg, Mass., assignor to Simonds Saw & Steel 
Co., same place. 

1,815,216. Square and miter attachment for saws. 
Joseph H. Searles, Les Angeles, Calif. 


1,815,222. Gang saw. Justin R.- Swift, Chicago. 

1,815,670. Wood slicing machine. De Witt C. 
Haworth, Bandon, Ore. 

1,816,069. Woodworking sawing) machine. 


Ernest W. Bennett, Ottumwa, Iowa. 


1,816,097. Saw mill hog. Thomas B. Sumner, 
Everett, Wash. 

1,816,246. Saw operating attachment for trac- 
tors. Herman Bittner, Greenfield, Iowa. 

1,816,270. Go-around sawmill Frederick C. 
Walters, Eugene, Ore. 
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Songs 


There’s many a sing-song song sung now 
Concerning mountains, the widow’s cow, 
The wandering youth, the waiting bride, 
And the railroad engineer who died. 

But I must suspect, to the writing guy, 
The twentieth floor seems too darned high, 
That he hasn’t seen a cow since when, 

And his sweetheart waits in the five-and-ten, 
That he’s only sort of a Broadway rube 
Whose only train is the Brooklyn tube— 
Although “the South” is his favorite word, 
He’s never been south of Twenty-third. 


Well, I was born in a sawdust town, 

Where we nearly starved when the mill shut 
down, 

And I’ve done my time with a crosscut saw, 

And ridden logs in the first good thaw. 

I’ve eaten beans and I’ve slept in bunks, 

I've swung an ax, and I’ve lived with Hunks, 

I’ve waded snow ’till my seat got wet, 

And I only wish I were wading yet, 

Followed a blaze in the pathless wood, 

And written rimes that were not so good, 

For I put things in and I left things out— 

But at least I know what it’s all about. 





We See b’ the Papers 


Many a man has started a suit and lost his 
shirt. 

It must be hard for an Austin to find a place 
small enough to park. 


Senator Jim Watson says he sees harmony 
in Congress. He has better eyes than most of 
us. 


We still insist that the hardest language to 
understand is English, when spoken by an Eng- 
lishman. 


About the only thing a politician ever runs 
successfully is for office. 


All we know about music is that you can't 
play a trombone in A flat. 


In fact we have seen some where it would be 
hard to play a concertina. 


Of course, you can’t play a saxophone, either, 
but in that case it’s the neighbors. 


Mayor Walker has been invited to Cuba as 
an arbiter. Of fashion, we assume. 


Seen in New York, Al Smith said he had 
nothing to say. The New Year seems to have 
arrived. 

Cook County’s famous bridle path cost $153,- 
000 a mile. The other bridal path is often just 
as expensive. 


_ In Peru you can vote if you can read. Yet 
it is what we read that makes some of us such 
rotten voters. 


Judge Miller of Chicago advises husbands 
and wives for the New Year, “Neither of you 
are perfect.” Nor the judge’s English. 

Lenz and Culbertson almost had a fight the 
other night. They seem to have dropped the 


official and Culbertson systems and adopted 
ours. 


The Government now operates factories, rail- 
roads, ship lines, hotels, coal yards, retail stores 
—in fact seems to be busy with every business 
except government. 

A Cleveland man committed suicide because 
a bottle of whiskey was found in his room. If 
all others do the same it will solve our pro- 
blem of over-population. 


Mrs. Sabin says that “Mrs. Nicholson seems 
unable to * * understand that it is possible to 
honestly disagree.” Still, it is at least possible 
to avoid splitting an infinitive. 


A Dutch astronomer suggests a theory of the 
universe in which he predicts that matter even- 


tually will be non-existent. We hope that this 
includes the Farm Board matter. 


Senator Couzens suggests cutting senatorial 
salaries. Another way the Government could 
save a lot of money would be to continue the 
salaries but dispense with the senators. 


Senator Couzens, being what you might call 
well-fixed, wouldn’t mind. A more generous 
suggestion on the senator’s part would be that 
he would pay the salaries himself awhile. 


Between Trains 


Burrato, N. Y.—The Erie County Scout 
Council, made up of the scouters in the smaller 
towns surrounding Buffalo, had their annual 
dinner tonight. ’Way back last May they in- 
vited us to be among those present, and, as the 
invitation and the soles of our shoes still held 
good, we were among those there on this occa- 
$10n. 

Many retail lumbermen, in many communities, 
who belong to service clubs are much interested 
in the Boy Scout movement, and, without au- 
thority to do so, we wish to pass along an Erie 
County idea that looks good to us. 

It is quite the custom to organize a troop in 
the Methodist church or the Catholic church or 
some other church, and the result is a Methodist 
troop or a Catholic troop, or whatever the de- 
nomination may be. Likewise we go into Polish 
districts and organize a Polish troop. Erie 





Spend More, 
More Wisely 











county even has an Indian troop on one of the 
reservations. 

Yet one of the purposes of the Boy Scout 
movement is Americanization. The Erie 
County council has therefore made the experi- 
ment of organizing the groups in the summer 
camps by age instead of troops. In one camp 
will be found all of the 14-year old boys, and 
so on. Not only are boys of a size thus 
brought together, but the Polish boy and the 
Indian boy and the Catholic boy and the Metho- 
dist boy meet and mingle. They form friend- 
ships. They learn tolerance. And, best of all, 
they learn their universal Americanism. 

We pass the idea along to you lumbermen 
Boy Scout leaders for what it is worth; and 
we think it is worth a great deal. 


The Wise Guy 


I’m dumb on electricity: 

Amps must be amplified for me. 
What’s watts? I’m sure I do not know. 
BX is—well, it may be so, 

But mine’s the sort of knowledge which 
Can pull a cord or turn a switch, 

But when a toaster doesn’t toast 

I’m never much inclined to boast. 


But, my, how I can criticize 

The great, the mighty and the wise, 

Tell how the nation should be run. 
What should be said, what might be done. 
Yes, nothing frets the nation’s brow 

But I can settle here and now. 

With slight encouragement rehearse 

The secrets of the universe. 


A little piece of copper wire 

Can make me sputter and perspire 
But earth’s creation I explain 

With ready tongue and massive brain, 
The things I know the least about 
The things I have all figured out, 

The only things I can’t see through 
The little things J have to do. 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 





— We also invite orders for Northern Pine, Spruce, 
a Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 








GotoThunder 


LUMBER CO.7 


DRY WISCONSIN 
WHITE PINE 


Ix 6 10to0l6’ No. 
ix 8 10to!6’ No. 


Com. 
1” No. 5 Pine Boards. 


millwork as desired, 
Write for Prices. 


Manufacturers 
RHINELANDER, 
WISCONSIN 











NORTHERN 
HARDWOODS 


Rib Lake Quality 


3 _ 4/4” No. 1 Com. & Sel. Soft 
m 

2 cars 4/4” No. 2 Com. Soft Elm 

5 cars 6/4” No. 1 Com. & Bet. Soft 


Elm 

5 cars 8/4” No. 1 Com. & Bet. Soft 
Elm 

3 cars 8/4” No. 1 Com. & Bet: Soft: 
Maple 

4 cars 4/4” No. 2 Com. Soft Maple 

~s-1 Get Our Quotations Now 

Rib Lake Lumber Co. 

OF DELAWARE 


General Sales Dept.: APPLETON, WIS. 
Mills at Rib Lake, Wis. 




















“Superior Brand” 
DIMENSION LUMBER 


AND 
-HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 
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Eugene M. Carmody vice president of the re- 
organized Woodstock Lumber Co. which re- 


eeived a new Massachusetts corporation 
eharter Dec. 31. Ross Shephardson has joined 
the staff to handle the trade in eastern 


Massachusetts, Rhode Island and Connecticut. 
Herbert Gallagher, long with the company, 
celebrated the occasion by becoming a grand- 
father last week. 


St. Louis, Mo. 


Jan. 4.—Southern pine representatives say 
some bookings have already been made for 
shipment to the larger centers. There is also 
increased railroad inquiry. Most of the 
southern pine representatives expect price 
increases on No. 2 boards and fencing and 
No. 1 dimension. B&better flat grain floor- 
ing, 1x4-inch, random loading, is $28.50@ 
29.50, for small-mill loading; $30.50@31 for 
larger mill stock; straight cars, 10- and 12- 
inch, are $27.50; 16-foot and longer, $33. No. 
1 dimension, 2x4-inch, 10- to 20-foot, small- 
mill stock, is $20@21, practically no transit 
ears available; large-mill stock,$22@23; 8-, 
9- and 10-foot is scarce, due to unfavorable 
production weather, with price $18@18.50. 
No. 2 boards and shiplap, 8- and 10-inch, 
small-mill stock, are $19@20; large-mill 
stock, $21@21.50. B&better car siding, 1x4- 
inch, 9-foot, is weaker at $29; 10-foot is $27. 
Car lining, No. 1 common, 1x6-inch, 16-foot, 
is $27; 18-foot, $30 for air dried stock; $2 
additional for kiln dried stock, with latter 
item scarce. Prices are f. o. b. St. Louis. 

Representatives of West Coast mills state 
that the market is extremely inactive, but 
that there is a prospect for quite a volume 
of orders to balance broken stocks, which 
will probably be placed shortly. 

Hardwood salesmen state that unfavorable 
logging conditions are practically stopping 
production, except at larger units with the 
price trend upward on No. 1 and the better 
grades. Some oak flooring manufacturers are 
offering delayed shipment and extra dating, 
in an effort to stimulate earlier placing of 
orders to guide production schedules. 

A. D. Franklin, former district representa- 
tive of Central Coal & Coke Co., is now dis- 
trict representative in this territory for the 
Weyerhaeuser Sales Co., Minneapolis, Minn. 


Minneapolis, Minn. 


Jan. 5.—As 


day season, 


holi- 

for 
are in 
and box and 
making quite a 


was expected during the 
few orders were received 
northern pine, but railroads already 
the market for some material, 
crating interests have been 
few inquiries, which in a fair number of 
cases have been followed by orders. 
duction of stocks in the hands of manufac- 
turers assures maintenance of prices at the 
present levels, and it is likely advances will 
be made all along the line by spring, because 
of a shortage of supply which is likely to 
develop, in some items at least. 

There has been little activity in the mill- 

work market for the last two weeks, but 
prices have advanced, and sash and door men 
predict further increases. Owing to the low 
cost of labor and materials, and to the actual 
need for modernizing and repair work and 
for new residences, it is likely that a fair 
amount of construction will be done in the 
Twin Cities throughout the winter, and more 
is in sight for spring. 
It is believed that with the completion of 
inventory season, a number of dealers will 
take advantage of' the present low prices to 
replenish stocks of posts. It is likely that 
curtailed production will cause price ad- 
vances on a number of items. 

November, 1931, lumber sales at 531 yards 
totaled 6,229,000 feet, according to the lat- 
est report of the ninth Federal Reserve dis- 
trict, just issued. This figure compares with 
9,255,000 feet during October, and 9,028,000 
feet in November, 1930. At 502 retail yards 
the stocks Nov, 30 totaled 65,515,000 feet, as 
compared with 68,318,000 feet Oct. 31, and 
11,025,000 feet on Nov. 30, 1930. Sales at 531 
yards amounted to $1,064,400 in November, 
1931, as compared with $1,293,700 in October, 
and $1,539,200 in November, 1930. Accounts 


te- 


and notes outstanding amounted to $3,341,- 
800 last November, $3,551,900 last October, 
and $4,405,100 in November, 1930. Cash col- 
lections at 331 yards totaled $570,400 last No- 
vember, $639,200 last October, and $833,900 
in November, 1930. 


Kansas City, Mo. 


Jan. 4.—Curtailed production is the major 
factor influencing the market here. Realiz- 
ing that the market is strengthening, line 
yards are sending in inquiry, with assurances 
that they will book early this year. Re- 
ports from salesmen indicate stocks are un- 
reasonably low, and they are optimistic. 
Yards are analyzing their needs and there 
has been an increase in demand for spot 
shipments, though sales totals are small. 
This demand for spot shipments has been a 
bullish factor, too, because mill stocks are 
not in condition to stand much of a drag of 
this nature. 

Industrial inquiry, too, showed 
increase last week, as stocks are approach- 
ing exhaustion. Industrial consumers are 
watching the market closely, sales managers 
say. Furniture manufacturers are placing 
modest orders, presumably to take advantage 
of the low prevailing prices, but sales to 
other industries are small. 

Railroad buying is still of a _ hesitant 
nature, as most of the roads are waiting an 
adjustment of their problems before com- 
mitting themselves to any large purchases. 


a notable 


Birmingham, Ala. 


Jan. 4.—Sales have declined partly because 
of rains retarding consumption. Dealers’ 
stocks are low. In most cases, replenishments 
must be paid for in cash, within ten days of 
delivery, so buying will be restricted. In- 
dustrial users are buying slowly, but pattern, 
flask and template stock and low grades will 
be purchased in January and February. 
Manufacturers of wood articles will also be 
in the market. Planing mills and sash and 
door plants will increase their buying. Ala- 
bama sawmills have larger stocks than they 
had ninety days ago, but lower than at the 
beginning of 1931. Shed stocks are large in 
No. 1 and better grades. Stocks of lower 
grades are depleted, and demand is centered 
on these. Sales of No. 1 and B&better grades 
are less than 10 percent those of the No. 2 
and lower. Dimension sales are almost ex- 
clusively of Nos. 2 and 3 common S4S items. 
Sheathing stock sales are entirely of No. 3. 
Most repair jobs are using No. 2 common, 
or the so-called dropping grades, of flooring 
and siding. Repairs to siding are as a rule 
made from No. 3. Interior trim sells in the 
No. 1 and “C” grades, with “dropping” grade 
getting its share of the business. Timbers 
are slow; railroads are out of the market, 
and prices are so low that mills are not in- 
terested. 


Jackson, Miss. 


Jan. 4.—With all mills closed down, pro- 
duction and shipping of pine and hardwood 
from this section during the holidays were 
at a standstill. Some mills will resume op- 
erations on one-third to one-half time Jan. 
4. New business is very light, and mills are 
showing no eagerness for orders, preferring 
to await the completion of inventories, when 
some fill-in buying is expected. Mill inven- 
tories will not show any notable surplus of 
staple items in shipping condition. <A few in- 
quiries are coming from railroads, and the 
St. Louis Bridge bill is interesting longleaf 


operators. No change is noted in prices, and 
most mills. are standing firm on December 
lists, with 6-inch No. 2 common at $13.50, 


8- and 10-inch No. 2 at $14.50, and No. 3 
boards at $9 for shortleaf stock. No. 1 kiln 
dried lath are now bringing $2.75 f. o. b. 
cars, mill, with sales limited to mixed cars. 

Hardwood sales were very quiet during the 
holidays, but inquiries are much more nu- 
merous since Jan. 1. Prices are firm, al- 
though still so far below the cost of pro- 
duction that they would react quickly to a 
very small increase in new business. 

J. W. Bertrand, general manager Williams 
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& Voris Hardwood Co., had the misfortune 
to break his leg while hunting a few days 
after Christmas He is now able to be out 
on crutches. 

B. D. Crum, representative of the Newman 
and Homochitto companies at Cleveland, 
Ohio, with Mrs. Crum, visited their general 
offices at Brookhaven, Miss. E. B. Lemons, 
Jackson, Tenn., and W. C. Shoop, Decatur, 


Ill., also representing these companies called 


at the mills during the holidays 
Macon, Ga. 
Jan. 4.—Some roofer mills have reopened; 


others will reopen soon, but there is a dearth 


of orders. Southern contractors are still pro- 
viding a market for a considerable amount 
of roofer stock. There have been numerous 
inquiries since the holidays. 

Most longleaf mills have orders that will 
keep them running for some time on part 
time, many of these orders come from the 
railroads. Stocks are pretty well exhausted 
at most mills. 

Wet weather has slowed up mill opera- 
tions, but temperatures are still above nor- 
mal for this season 


Norfolk, Va. 


Jan. 4.—Sales during the last two weeks in 
December have been very light. Retail yards, 
box factories, and other large consumers of 
lumber have very little stock. Most large 
mills have been shut down for a week or ten 
days, but quite a few will start up Jan. 4; 
some have not signified just when they will 
resume cutting up logs. Many mills are run- 
ning because they have workers dependent on 
them. Many small mills have been shut down 
for weeks, or have been running only part 
time as orders were received. These small 
millmen are usually also farmers. There is, 
therefore, not a great quantity of lumber on 
hand unsold at the mills. 

There have been quite a number of inquiries 
circulated for 4/4 and thicker B&better lum- 
ber, but prices were often wanted for inven- 
tory purposes. 

The box plants pretty generally have been 
shut down for a week or more, and will start 
up again Jan. 4. Retail yards are going to 
need more stock box, rough and dressed, and 


there is not a great quantity available that 
is thoroughly dry. Bad weather will soon 
curtail production and shipments. There 


should be a better demand shortly for crating 
stock, but users are going to buy sparingly 
and use every means to hammer down prices. 
Most planing mills have been shut down, 
and some will not start up again for some 
time. Prices remain the same on flooring, 
ecelling and roofers, kiln dried and air dried. 


Warren, Ark. 


Jan. 4.—Continued heavy rains will make 
logging extremely difficult for the next thirty 


days. Unless there is dry weather for fifteen 
to twenty days, logging crews will have diffi- 
culty in working at more than 50 to 60 per- 
cent of their usual efficiency. Log inven- 
tories Dec. 31 were by far the lowest on 
record, few mills showing more than 5 to 
8 days’ supply of logs on spur tracks, 


whereas they usually have four to six weeks’ 
supply ahead at this time 

Practically all large Arkansas mills have 
been closed during the last ten days. Most 
»f them will resume operations today, but 
some plan to stay closed indefinitely. Opera- 
tions will depend largely on general condi- 
tions, with next week’s schedules at 25 to 
30 hours at the sawmills, while planing mills 


will run according as orders are received. 
Small mill operations are practically at a 
standstill. 

New lumber inventories, compared with 


those of a year ago, show considerable varia- 
tion; some mills have reduced their inven- 
tories 15 to 20 percent, whereas inventories 
of two mills increased 10 to 15 percent. 
Stocks as a whole are not as well assorted 
as they were at the beginning of last year. 

New bookings have been rather limited 
the last two weeks. A few orders have come 
for prompt shipment, along with some for 
deferred shipment. The mills are either 
declining most orders offered for deferred 
shipment, or are advancing price 50 cents 
to $1 on common boards and dimension. 
The excessive wet weather has given the 
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W. D. Wheeler, hardwood wholesaler of 
Marshfield, Wis., was a visitor in Chicago 
the early part of this week, and called at the 
offices of friends in the local trade. 


“The new manager” is the term applied by 
Mr. and Mrs. E. R. Deutsche, of Chicago, to 
young Richard Arden Deutsche, whose arrival 
on Jan. 2 they announced this week to the 
AMERICAN LUMBERMAN. Mr. Deutsche is the 
popular district manager of the Insulite Co. 


More than sixty employees of the South Bend 
Lumber Co. and its affiliates, the National Lum- 
ber Co., the River Park Lumber Co., the United 
States Lumber & Supply Co., and the Home 
Modernizing Co. of South Bend, Ind., were 
guests of the companies at a holiday dinner and 
party recently at the Oliver Hotel. 


Forty-five salesmen, representing the Wood 
Conversion Co. in the districts of Detroit, Mich., 
Kansas City, Mo., and Chicago, gathered at the 
Knickerbocker Hotel in Chicago Wednesday 
afternoon to spend the rest of the weck in a 
sales meeting. New products, and new uses 
for old products, were the subjects scheduled 
for review and discussion. 


M. P. Neal, of Oswego, N. Y., head of the 
Neal-O’Brien Lumber Co. (Inc.), when at 
the beginning of the year he entered upon his 
third successive term as treasurer of Oswego 
County, was favored with a pleasant remem- 
brance by his host of business and _ political 
friends. When he arrived at his office that 
morning he found on his desk a mammoth floral 
horeshoe. 


Ralph Smith, of Granite City, Ill., 16-year-old 
son of Al Smith, sales manager of the Wiles- 
Chipman Lumber Co., has just been awarded a 
gold medal for his prize-winning essay on 
“Peace.” Three counties were represented in 
the contest. He will now be eligible for the 
regional contest, the winner of which will com- 
pete in the State meet. The contest is spon- 
sored by the Illinois Council of Churches. 


H. M. Wilson has been appointed district 
manager in charge of the Chicago office of the 
National Steel Fabric Co., effective Jan. 1, and 
his headquarters are in 1118 Straus Building. 
The appointment of C. B. Dugan as district 
manager at Los Angeles, Calif., was also an- 
nounced, effective the same date; his office is 
at 607 Richfield Building, 555 South Flower 
Street. This company is the manufacturer of 
Steeltex metal lath, National reinforcing, and 
other similar products, and is a division of the 
Pittsburgh Steel Co. Its headquarters are at 
Pittsburgh, Pa. 


The lumbermen of Chicago are divided into 
two distinct “camps” these days—those who 
experience little or no business but believe that 
trade soon will commence a gradual improve- 
ment, perhaps after an interval or two or three 
months; and those who experience little or no 
business, but instead of managing to smile 
through, seize almost eagerly upon every stray 
cause for worry, every story of hard luck, every 
prediction of chaos to come, every rumor of 
imminent failure, and announce to any who will 
listen their dire forebodings. Fortunately, 
though, the former class are very much in the 
majority, although they don’t make so much 
noise about their views. Two of them, this 
week, took occasion to walk out of a meeting 
where calamity was being heralded with a loud 
voice, for they apparently did not care to ex- 
pose their courage to any more hardships than 
necessary ; before they left each went on record 
as believing that the orator was wrong, and 
that the nation and business will pull through 





— 


this troubleous time to emerge in much better 
condition at the end of 1932. 


E. P. Connor, vice president, Ozark Badger 
Lumber Co., Wilmar, Ark., spent the holidays 
visiting his brother in Madison, Wis., and his 
sister in Chicago, and left for his home last 
Friday. During the time spent in the North, 
Mr. Connor took occasion to call on the trade 
and to secure first hand information as to condi- 
tions, present and prospective. He reports that 
although last year was characterized by an un- 
usually small demand for lumber and lumber 
products, his concern did a very satisfactory 
business, especially in its well known and popu- 
lar “Mansion” trim. His own observations in 
the North, and those of L. K. Pomeroy, presi- 
dent of the company, who recently has returned 
from an extended trip in eastern territory, con- 
vince them that the turn is very near at hand 
and they confidently look forward to a substan- 
tial increase in lumber demand during the pres- 
ent year. 


When H. E. Orr, of Cleveland, Ohio, adver- 
tising manager of the Cleveland Tractor Co, 
made a business trip through a large part of the 
West last fall he took his camera with him, 
and obtained a splendid collection of interesting 
pictures. Three of these are used to illustrate 
his company’s attractive 1932 calendars, one of 
which was received the other day by the 
AMERICAN LUMBERMAN. Across the top is a 
large picture of Yosemite National Park, show- 
ing El Capitan, Half Dome and other notable 
landmarks, all rising above a foreground of 
treetops. Below it are two smaller pictures 
of Cletracs in action, one a view taken in that 
same national park and the other in a large 
Rio Grande orchard, in Texas. In a letter 
Mr. Orr writes that he will send one of the 
calendars to any AMERICAN LUMBERMAN reader 
who asks for it. 


Frank Klessner, of Grand Rapids, Mich. 
sales manager for William Horner, was in 
Chicago Wednesday on business and called at 
local lumber offices. He was on his way to 
Milwaukee and other Wisconsin cities of im- 
portance to the lumber industry. Although 
doubting if any noticeable improvement will be 
found in business during the first quarter of 


SSL Te a 





1932, he was quite confident that soon after- | 


ward, at least, trade will pick up steadily, even 
if there should be no more business done than 
in 1931, for his observations have convinced 
him that dealers have liquidated their stock 
about all that is possible, and most of the ripping 
and resawing of large timbers into small tim- 
bers that can be done has been done, at the 


sacrifice of some fine big sticks, so now retailers 7 


will just have to buy some lumber if they ex- 
pect to remain in business at all. Mr. Klessner 
concluded, “I was a pessimist, but I’m an op- 
timist now. I am sure the end of this year 
will see us in much better condition.” 


Robert G. Maislein, of Sheboygan, Wis., 
president of the Maislein-Dawson Lumber Co., 
was in Chicago Wednesday to call on the lum- 
ber trade here, and visited with several of his 
friends “down in the hole,” as some of the local 
lumbermen are dubbing the private dining room 
in the Boston Oyster House, where the Chi- 
cago Wholesale Lumber Association holds forth 


officially every Monday noon, and the members [| 


: 


unofficially every day they can get the room. 
In the basement of Chicago’s tallest hotel, this 
private dining room is underneath the Clark 
Street sidewalk, and once within its walls the 
lumbermen are free to discuss the markets, or 
a revolution or two, or to tell dismal stories 
of low prices, or other stories of football or 
basketball or baseball, or still other stories bet- 
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ter told than printed, and to be bridge players 
and kibitzers. ‘To such a place, infested by 
Chicago wholesalers, manufacturers, commission 
men, sundry credit reporters, and the writer, 
came Mr. Maislein Wednesday. But it was 
perfectly all right—he’s done the same thing 
before. 


A Logger With a History 

ASHLAND, WiIs., Jan. 5.—Sol Wilkeson, one 
of the oldest settlers in Ashland, and former 
lumber king in the Chequemagon Bay region, 
celebrated his eighty-seventh birthday anniver- 
sary last month. 

“Old Sol,” as he is affectionately called by 
hundreds of friends in the region, takes daily 
walks on the main street of Ashland, and is 
perhaps the most familiar figure in the city, 
being greeted by adults and children alike. He 
is apparently in excellent health. 

Mr. Wilkeson was born in Scarborah, Ont., 
Dec. 18, 1844, and came to the United States 
about twenty years later. In Michigan, he en- 
gaged in lumbering activities in Grand Haven 
and Manistique. He was superintendent of 
the R. G. Peters Salt & Lumber Co., of Man- 
istique, for thirteen years. 

From Michigan he came to this region, and 
entered the lumbering business for himself. His 
logging operations covered an immense terri- 
tory, reaching from what is now Washburn to 
the forest in the vicinity of Allouez. 

At one time Mr. Wilkeson owned four huge 
lumber camps in the bay region and employed 





more than 500 men. Three switch engines 
and approximately 135 horses were used in 
hauling the timber from the forests. In a sin- 


gle day’s activity, the dynamic lumberman and 
his crew of “jacks” once hauled out a total of 
$703,000 worth of logs from the woods and 
placed them on railway cars for shipment. 
“Old Sol” believes this to be a record without 
precedent in the old lumber days. 


AMERICAN 
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Retiring from the logging business, Mr. 
Wilkeson later owned and operated a farm 
about seven miles west of Ashland. He has 
three sons, William, of Grand Forks, N. Dak; 
George, of Vivian, Louisiana; and Lytle, of 
Ashland. ee ur 

Back in the Swim Again 

Fred Kozak, one of Chicago’s best known 
and universally well liked commission lumber 
salesmen, who has been hibernating somewhere 
during the recent bleak business months which 
closed 1931, returned to action the first of this 
year, and now is associated with Charles W. 
Molin in room 1932 Conway Building, at 111 
West Washington Street. 

Mr. Kozak, who has had years of experi- 
ence in the selling of southern and western 
pines and West Coast woods, under the ban- 
ners of several local commission firms and 
more recently behind his own nameplate, ex- 
pects to find that those woods, coupled with 
Mr. Molin’s northern and southern hardwoods, 
will make a pleasing combination, and they 
are taking on hardwood flooring, too. 








Host to Executives and Staff 


Judge William S. Bennet, whose resignation 
as general counsel of the Edward Hines As- 
sociated Lumber Interests took effect on New 
Year’s Day, was host at a dinner last Saturday 
night to his fellow executives and the Chicago 
office staff. About fifty were present. On ac- 
count of the recent death of Edward Hines, 
the dinner was a quiet one. 

Judge Bennet made a brief talk thanking 
those present for their hearty and effective co- 
operation during his twelve years’ service. He 
and M. W. Teufel, whose retirement took place 
Dec. 31 also, were each presented with a hand- 
some traveling case. The presentation speech 
was made by Ralph J. Hines. 


Diseases Attacking Trees and Wood 


With the increased interest in trees as a crop, 
as exemplified in the development of practical 
forestry, has come the necessity of making more 
widely available reliable information about dis- 
ease as a factor affecting tree growth and wood 
use. For trees, like all other products of the 
soil, are besieged at every stage of their growth 
with a host of enemies, which by their attacks 
ina multitude of ways dwarf, deform and even 
kill and completely destroy trees and wood 
products. 

Such research in tree diseases has been 
carried on by various agencies and the results 
of this reasearch have been published and made 
otherwise available in a limited way. Though 
this field of research still offers rich oppor- 
tunities for workers and much remains to be 
done, there is urgent need of a publication that 
should bring together in one place in acceptable 
form the available information regarding forest 
and wood pathology. It is this need that Ernest 
E. Hubert, professor of forestry, in charge, 
Forest Products laboratory, School of Forestry, 
University of Idaho, has sought to supply in 
his book entitled “An Outline of Forest Path- 
ology.” 

Professor Hubert says that it has been his 
object in preparing the outline to bring together 
in concise form under one cover the valuable 
data on forest pathology, many of which are 
Widely scattered and often difficult to obtain. 
The need, he says, for a textbook on this phase 
of forest protection is apparent when it is re- 
membered that no text on forest pathology 
covering all angles of the science and its ap- 
plication to forestry in the United States has 
ever been published in this country. 

The author has divided his work into three 
parts for convenience of treatment. In the in- 
troduction, after a brief historical sketch, he 
discusses classification of tree diseases, influenc- 
ing factors, relative importance of tree diseases 
and economic losses. In the final chapter of 


this section the author deals at length with 
symptoms and the diagnosis of disease, subdi- 
viding the chapter into five parts: “Seedlings, 
Transplants and Young Trees”; “Young, Ma- 
ture and Overmature Trees”; “The Diagnosis 
of Disease in Living Trees’; “The Diagnosis 
of Disease in Wood and Wood Products”; and 
“The Diagnosis of Decay in Wood.” 

In Part II, Forest Pathology, the author 
deals with the principal tree diseases, in chap- 
ters devoted to “Non-Organic or Physiogenic 
Agencies,” “Organic Agencies” and “Control 
Methods.” Part III comprises five chapters. 
The first is devoted to “The Properties of Wood 
Affected by Decay’; the second, to “The Re- 
lative Resistance of Wood to Decay”; the third, 
to “Saprophytic Agencies,’ with subdivisions 
for the discussion of “Dry Rot in Buildings,” 
“The Decay of Ties, Posts, Poles, Piling and 
Mine Timbers,” “The Decay and Stain of Logs 
and Wood Pulp”; the fourth chapter is con- 
cerned with “Semi-Parasitic Agencies’—‘The 
Sap Stains of Wood,” and “Brown Sap Stain” ; 
and the final chapter of the book is devoted to 
“Control Methods.” 

This work is designed to serve those who are 
interested primarily in conservation, forestry, 
tree surgery, logging, lumbering, wood preser- 
vation, pulp and paper manufacturing, the 
manufacture and sale of various kinds of forest 
products, and all those concerned in the erec- 
tion, maintenance and protection of . wooden 
structures. The inclusion of all the available 
data on wood pathology enlarges the scope of 
the work and interests those concerned with the 
forest as a crop, a conservation unit, or a 
recreation ground, as well as those concerned 
with wood in all its useful forms. 

“An Outline of Forest Pathology” is a work 
of 543 pages, including a comprehensive index, 
and is strongly bound in green cloth. It is sup- 
plied by the AMERICAN LUMBERMAN at the 
publisher’s price, delivered, $6 a copy. 
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Try 


JON jor 
M 


" & D Hardwood 


Lumber 
Cent tn. 6CISAR BROTHERS 


2357 South Loomis Street. CHICAGO 
Telephone Canal 1830, 1831, 0118 








WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 





“Soo Brand’’ Maple and Birch Flooring 
Kiln Dried 


and Alr Deiead ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new buyers 
are listed in each new edi- 












tion of the Red Book and 
many others are announced 
by us TWICE a week as 
: they start in 
business Red 
Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 

Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111. 








Fast. Headquarters, 35 S. William St., New York City 

















LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 








Have You a 
Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 

and turpentine economically? “‘Logging’’ will tell 

you how. An_ invaluable 

reference book for logging 

ers ~=9LOGGING 
By Ralph C. Bryant 


superintendents, 
owners, etc. 


Cloth, Postpaid $4.50. 
American Lumberman 


431 S. Dearborn 
St., Chicago 
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East i west side mills have reported the 


nee, New Orleans, La., for sales made in the 
lave been inserted and distinguished by 











West East West East 
Side Side Side Side 
Flooring, Standard Gustaees Fue 
Lengths 
1x3” rift— B&better 

Bé&ebetter Inch thick— : 

s seaat €8 cxscos 30.75 31.25 

rleat ae Meee oe oceans 30.71 ).47 

Longlea ' ates 0.92 31.47 

No. 1— 110” xoonae +44 36.86 

Shot t! ¢ 4( 4] iad bs Sl eo ro 40 52 24 

= Blea ip | 5&6/4” tin 

: " $, 6, 8”...*47.60 47.00 

1x3” flat 5&10" .... 50.00 45.31 
gTain— 12” ...+» 67.00 66.00 

B&bett 26.25 2 lc 

xo 3 a | :3|fnch thick— 

- ¢ t ee 25.00 
Bae : | 6” .. 26.12 26.00 
B&bet e . we . 25.75 *22.17 
pee - ~ 110” vevs we Se nae 
nw Ta wee 48.91 44.66 
No. 1— | 
Shortleat 3.25 *42.8 6] Rough Finish 10-20’ 
N - 28 73 -- |B&better— 
lx4” f jinc h thick— 

grain— eee *96.50 ... 
B& be y 2 7 | 6” sececceme 26.00 
N S96 SB.07T1 BS access "ane S440 
N ee *32.93 33.00] 

ae psawes *51.25 49 
Guim, Base & Jamb 7 eee ”" 
10-20’ 5&6/4” thick— 

B&better, <=": . oe coos 742.00 
1x$” 4.15 S1.5015H10" .... woe 261.09 
1x5&1 $4.05 *40.61 ;12” . owe 


24.59 *25.00 


Assorted patterns— 


ouee Partition, 
Standard Lengths %x1%”, 4’°— 





West East 
Side Side 


Celling, Standard 
Lengths 


.*20 66 *920.17 po oeeee 
ae Sl 
ad 1x10 
19.57 *18.40 11x12” 
18.34 17.33 


& Base, 10-20’ No. 1 Shiplap, 10-20’ 


re 


35.38 *34.71]1x10” 


Drop Siding, Stand- 
ard Zengths, 1x6” 


‘i gl 


34°00 24.00/10" & C-M. 


’|Shortleaf— 
Car Siding, Lining (|!x5” ....-- 
and Roofing 1x10” .... 
Longleaf-— 
22.00 *22.70|1x8”" ..... 
1x10” 
z + oy bi | Mo. 2 Boards, 


9.00 12.909 |Shortle ‘\ < 
14.00 mes Longleaf. 


ae. Be 











24.00 *26.50]| No. Boa oss 


f. o. b. mill sales prices on 
‘or this period were 


No. 1 Fencing and 
Boards, 10-20’ 


wm DOLO DO pO 


ete Boo iho ened 


No. 2 Fencing, Stand- 
ard Lengths 


No. 2 Shiplap an 
*25.00 Boards, Std. Lgt 


33°91 23.2: 


Standard 7 s 


Plaster Lath 





January 9, 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


y average 
19-24, but, where prices 


pine to the Southern Pine Lumber 
not available, prices for the month 











West East West 
Side Side Side 
Mo. 1 Shortleaf No. 1 Longleaf 
Dimension Dimension 
2x4” 
16.13 14.83]12 & 14’.. 17.58 
7.82 17.88 a tcctucs ae 
2x6” 
13.96 13.37|12 & 14’.. 14.94 
SEG BESO ESe vececes 15.38 
2x8” 
15.15 14.25112 & 14’.. 16.00 
56.32 FERGIE ok ewes 18.00 
2x10” 
18.25 16.75]12’ .......%23.00 
190.968 I6.75 114 ......+ S608 
20.25 *17.40116’ ....... 25.00 
Es = 2x12” 
aoe ote iis, & 14... 30.00 
1.82 21.25 16° *37.66 
2 Shortleaf No. 2 scumiet 
Dimension Dimension 
a see 
14.1 L0.05)49 & 14’.. 15.31 
15.12 10.50 16’ 17.17 
p }2x6 
19.79 10.96/12 & 14’.. 12.83 
11.46 12.00]16’ . ~. 24.20 
2x8 
12.19 10.20]12 & 14 13.7 
13.04 S 6116 l 
2x10 
1 t *10.64]12 & 14 
15.80 12.00 }16 13.73 
|2x12” 
14.33 11.50/12 & 14’..*16.00 
18.88 12.00 '16’ . 21.00 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried ey zel- 
mann white spruce boards, D&M, shiplap, drop 
siding and os 
Inch— 6” 8” 10” 12” 
nage fe 6-16’ $45. 00 $46. 00 $46.00 $67.00 $77.00 
0 & 

6’. 43.00 45.00 45.00 62.00 74.00 


btr.,* 6-1 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.50 
No. 2, 8-16’.. 40.50 38.50 38.50 38.50 47.00 
No. 3, 8-20’.. 29.00 30.00 30.50 31.50 33.50 
No. 4, 4-20’.. 24.50 26.00 27.00 27.00 26.50 


No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which may contain 20 percent of 4- to 
8-foot, is $26.00. 


5&6/4, 6-16'— 4”"&wdr. 4, 6&8” 10” 12” 


i wuveteewe $66.00 $68.00 $71.00 $81.00 
No. 14btr. ..... 62.00 64.00 67.00 77.00 
a  wieanponen 60.00 62.00 65.00 75.00 


For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 
add $6; No. 3, 4-, 6-, 8- and 10-inch, add $7.50; 
12-inch, add $8; No. 4, add for all widths, $4. 

*Contains 40 to 50 percent D&better. 

Specfied lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, 
$1: for 10- and 12-foot in 1x12-inch, add $4. 
In No. 3 common, for 16-foot in 4-, 5- and 
. in ch, add o. for 10- and 12-foot in 10- and 

2-inch, add $ 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot but not over 20 percent shorter than 
19-foot. 


Dé&bdtr., 4-inch. .$22.00 Ds SN, oe ws $36.38 

6-inch.. 27.00 6- pag ia we 18.00 

Lath, spruce and pine, 4-foot; No. 1, $6.50; No. 
2, $5.45. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
Wo. 1 Hemlock Boards, 81S— 
8 10, 12&14’ 16’ 


: Sh pM CETTE cere t $19.50 $20. +4 $21.50 
| 2 Qa TCCTerT Terre 23.00 24.0 25.50 
Pe” §=“Suwetoeneneéoun 24.00 35:00 26.50 
BEES «sh oh eo ecciceneene 26.50 27.50 29.00 
3) ee ee i 27.50 28.50 30.00 


For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 


No. 1 Hemlock Dimension, 8S1S1E— 


8’ 10’ 12&14’ 16’ 
> a pa TeTreer ee $24.50 $24.50 $24.50 25.50 
> i pare rer ree 22.50 23.50 24.00 25.50 
ES § esaeenemes 23.50 24.50 a6° 25.50 
BRIO” .cccccccce 23.50 29.50 28.5 28.50 
Bx1B" an wccscees 23.50 30.00 29. 00 29.50 


For No. 2 dimension, deduct $3.00 from price 
1. 





Common Boards and Shiplap 


racingayatin FIR 


telegrz to AMERICAN LuMBERMAN] 


Portland, Ore., Jan. 5.—F. o. b. 
sales of fir, Jan. 2 and 
straight and mixed cars, reported — 


mills to the Davis 


were as follows: 


Vertical Grain Flooring = 


B B&bt tr. 
$22.75 $2 ) $16 00 
21 00 
24.00 
Plat Grain Flooring 
15.00 l 
17.50 17 


Mixed Grain Flooring 


Ceiling 
14 a0 
ewe 14.2 12 
Suen Siding, 1x6” 
cceee eves 16.50 11.50 
ss . 16.00 13.25 


Finish, Kiln Dried and Surfaced 
1x6” 1x8” 
. .$28.50 $30.50 


1x6” 1x8” 1x10” 
$12.00 $11.50 $12.00 
$.50 5.25 6.1 
1.00 5.00 
Dimension 
14’ 16’ 18’ 20 
thick 
75 $10.75 $12.00 $13.00 $13.00 
10.50 11.25 2.25 12.00$ 
10.50 11.50 12.00 12.50 
11.25 12.00 12.50 12.75 
11.50 12.00 11.25 13.00 
$10.75; 10’, $10.75; 2x6”, 
2x4” 2x6” 258” 2x10’ 





No. 1 Common Timbers 
4x12” to 20’, surfaced. 
to 12x12” to 40’, rough .. — 
12x12” to 40’, surfaced.... 


Pir Lath 


‘BAdotter, Plat Grain Car Siding, 9 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN 
Portland, Ore., Jan. 6 Following f. o. 
i prices on actual sales were reportes 
Western Pine Association by members 
during the period of Dec. 29-Jan. 
include both direct and wholesale 
and are based on mixed car 
Quotations follow 


Ponderosa Pine 
5/4x6” 


SELEcTsS S2 or 4S— 1x8” & war. 
select AL..... $33.98 $43.67 
select AL.. ; awe 32.50 
s2s— No. 1 No. 2 

$25.14 $18.02 
ee 18.06 
COMMONS S2 or 4S— No.1 No. 2 
Bess as & kevin $18.58 
,* $1.10 24.63 
4 ComMMON, S2S, or 4S RW RL..... 


Idaho White Pine 


5/4x4” 
SELects S2 or 4S— 1x8” & wadr. 
‘ select AL.. . .$45.00 $72.00 
D> peseet Als... 33.07 17.66 
CoMMONS S2 or 4S— No.1 No. 2 
) >. Se $31.67 $27.62 
AL cane tee 35.84 
Sugar Pine 
1x8” 5 /4x8” 
S2 or 4S— & war. & wdr. 
B&better AL...... $90.00 soma 
select AL....... 76.08 $69.00 
select AL 55.00 50.00 
$2s— No. 1 No. 2 
$34.75 $23.61 
33.85 23.02 
44.30 21.22 


dimension 2x4” AL eer 
dimension 2x6&8’ AL. oe 
} common S2or4S 1x8” AL. 


2, inclusive. 








WEST COAST LOGS 


Everett, Wash., Jan. 2.—List prices of logs) 
No. 1, $18; No. 2, $15; No. 3, $10. 
Shingle logs, $11&12; lumber 


Hemlock: No. 2, $9. gh ey No. 3, $9@11 
Spruce: No. 1, $17@18: No. 2, $14; No. 3, $ 





Janua 


Seat 
direct 
lots, 1 
four b 
with ! 
these 


Royal: 
No. 
No. 


Perfe¢ 
No. 
No. 
No. 

16"— 
No. 
No. 
No. 
No. 

bi 
No. 


Dime! 
No. 


—_—_— 


prices 
LONG 
B&be 
dro 
LONG 
Roug 
6&8-i 
$35 
GEOR( 
Tong 
$18 
KILN 
Tong 
$22 
Nort 
10- 
NoRT 


NORT 


NORT 
ter 

S48, 
2x 
10- 





pric 
Fin 


9, 1939 
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RED CEDAR SHINGLES NORTH CAROLINA PINE | NORTHERN HARDWOODS 
































> sacs sia ee ae J | Following are prices of northern hardwoods 
ttle, Wash., Jan. 2.—ollowing are prices lollowing are typical average f. o. b. Nor- | e , 
airect, to the trade, on carload or part carload folk prices received during the week ended | f. o. b., Wausau, Wis.: 
lots, o. b. mill, all prices being based on Jan. 2, as reported by the North Carolina | ASH— 
four andle s to the square, and shingles mixed Pine Association: FAS Sel. No.1 No.2 No.8 
with fir lumber being 10 cents higher than | 4/4..... $47-49 $37-39 $28-29 $20-21 $15-16 
ber Ex. these prices: Rough | 5/4..... 65-57 45-47 33-35 22-28 15-16 
e month E New Grades, Per Square Edge 4/4— } 6/4 eevee 60-62 50-52 38-40 25-26 15-16 
ANE ios die'eic eed 5 Gulahy, eesverrteig Soe 33.00 | 8/4..... 70-72 60-62 43-45 28-80 15-16 
Washington- British > 9: 9 ¢ 
ale 24” Oregon Columbia No. 1. SM a aa arab Saha SEO RA wigs ae ed wee X .90 | BrcoeH— 
st East Royals, < Pes ays —> 30x No. ead aio ha hie ek aie owiehe eal ee tacal ate: bane 15.70 , 50-52 35-37 25-26 19-21 14-15 
le —- Side ge eer vo +++ -$2,00@2.40 $2.40 ee ers tee re ee 12.08 | €/8...2. 53-55 38-40 28-30 21-22 15-16 
fleaf Ma, 2 ccasecvsverenes 1.65 No. 1 No. 2 "i er 58-60 43-45 34-36 23-24 14-15 
2 mettane. 16". 6/2%°— B&better No.1 box box | 8/8e<eces 65-67 60-52 40-42 30-32 14-15 
Perfections, 2 a Ba ae oe es sisiots siya as ee 73-75 58-60 53-55 45-47 .... 
8 17.00MR No. 1 .-eereeeees ++ 1.80 _ 169@195 | iy ge oii rl 826s saat ay iene 4) Lewes 78-80 63-65 58-60 50-52 
DO 19.0% NO, 2 oceeeeereeeeeees 1.10@1.15 1.10 ix 6” ........++ 32.65 $25.95 $15.55 $12.90 | 16/4..... 128-133 113-118 98-103 .... 
No. 3 . sinaientale ta .90@ 1.00 FE eee >) eres | eee 43-44 33-34 23-24 17-18 
11 15.63 sg ix 8” .......... 36.50 28.00 16.85 13.85 | 8/4..... 43-44 33-34 23-24 17-18 
38 16.0 . eg ; , ee gh = @ 1.76 Se” on. nwamomats 38.90 31.90 17.40 14.6 65 | Thin 4/4. 43-44 33-34 23-24 err eee 
; No. I, ogee ype oe dy . ae ‘er @ +o ~ 2 eo Cee cea 53.15 ot.00 20.39 15.90 Price of No. 2 and better, 1x4 inch and 
10 15.09 No. 2 or all clear.... 19 @1.al sn Edge B&better wider, 4- and 6-foot lengths, $24-25. 
> ten No. 2. 12” clear ..... 1.20@1.55 1.20 : e $34.00 | For select red, add $10. 
No. 3, 10” clear o1 502.20 80@ .95 ae i ere tome e ee 4 Rough birch, 6- to 16-foot, 1x4 inch, two 
D0 *21.66 dials *tapr ash “lcci ae: go eo 1 SS alcatel ases arian Sey UR tiene 56.40 | face clear, $50-52; one and two face clear, 
00 *23.6 No. 3, 8” clear....... .S80@105 8a alleen ie ecoh Gau.cbraa cs dt oeas 39.59 | $38-40; 1x5-inch, two face clear, $60-62, one 
00 24 1¢ Se eter a and two face clear, $48-50. 
‘ Dimensions 2, 5x16 Bark Strips— | 
N 1.70 B&I . 4/4" $23.50 SorT MAPLE— 
00 *39.00 ee ee ee ee ere ee ‘ s&better, : EMER ESS AS AOE Ree NS 116 ye 45-47 35-37 25-26 17-18 14-15 
66 *39.0 BOK vec eerescacsecccccscsececsecescene 11.00 | 6/4... 50-52 40-42 30-32 21-22 15-16 
ft Dressed yer ie | SE SESE EERE HEE HERS AE 
ono ride rider | Aetenin’ - - - - - 
on PHILADELPHIA PRICES rane a ee ee 
es 140 Philadelphia, Pa., Jan. 4.—Following are No. 1 common, es es 27.40 26.20 FAS No. 1&sel. No.2 No.3 
17 + b prices crevelling today in this market: No. 2 common, }#” ........ 17.60 17.00 Hr ove ee a be oe as SE 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— B&better, bark strip partition ae $24.55 | ‘a..... 47-49 35-37 22-23 20-21 
5, potl i B&better, $36.00; No. 1 common, $33.00; No. 2 | Box bark strips, dressed ...........+-. ee | Wlenns. 50-52 35-37 25-26 20-21 
20 15.2 droppings, $25.0 terse Rock ELM— 
lressed 
7b *12.99 LONGLEAF = Bey PINs TIMBERS, Roofers ( re 8! ed FAS Sel. No.1 No.2 No.8 
i 14.54 Rough, merchantable grade, water delivery— ee. sanns wren wes o. ++ $16.65 he SE 80-82 coe 65-57 25-26 16-17 
7 6&8-inch 10-inch 12-inch 14-inch 16-inch SD yi Orr eee L ok es 17.05 v Saaee 85-87 mitt 60-62 30-32 18-19 
13.44 $35.00 $40.00 $53.00 $61.00 $71.00 UX10" eee e eee eee ee eens teseeteeseee 17.30 ? ee 90-92 ist i 65-67 30-32 19-20 
pA 18 95 GEORGIA AIR DRIED Roorers— + i} yl eee ee 6. 0 bee 6.6 6 Oe ee 6 pores 21.45 8/4 sees 95-97 eeee 75-77 38-40 25-26 
to 4 and grooved, %-inch, 6-inch width a 105-107 ws... = 85-87 52-54... 
‘aa roe 00 and grooved, % , , Sa 115-117 .ees 95-97 57-59 30-82 
o¢ *15.00 . . <7 
OO *21.00 KILN DRIED YELLOW PINE ROOFERS— Bass woop— 
he ed ge bg WESTERN RED CEDAR Jee... 48-50 38-40 26-28 20-21 14-15 
a $22.00. Seattle, Wash., Jan. 2.—Prices for red cedar ““. 55.57 45-47 33-35 23-23 15-16 
NorTH CAROLINA PINE RouGH Box, No. 1— Pe scat ren ane tains 5 tn a? a “KO - -< 4 
Q-inch, $24.00. 12-inch, $25.00 siding in mixed cars, new bundling, to 18 4 epee 60-62 50-52 38-40 22-23 15-16 
a, FESOe, Stee, Seen foot, f. o. b. mill, are: gee 68-70 658-60 48-50 35-37 
——- NorTH CAROLINA PINE FINISH, 6.50 13/4..... 78-80 68-70 58-60 40-42 
RMAN] _B&better, I ak dak a nneee ewes $36. Beveled Siding, %4-inch Keystock, 4/4 No. 1&better, $55-57; or on 
f. o. dD NorTH CAROLINA PINE STEPPING, Clear sad Nad — grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 
ported to Wibotter, BE/ESUS-TMGR. ccccescccvccess $54.00 a ste $20.00 $18.00 $15.00 | 1&better, $60-62; or on grades, FAS, $70-72; 
mem bers NoRTH CAROLINA PINE DIMENSION, No. 2 & bet- rr . 24.00 20.00 17.00 | No. 1, $50-52. 
inclusive, P ge inch  Sx8-inch, 9-foot, $18.50 G-INCH ..-eeeeeeeeeee 24.00 19.00 17.00 One and two face clear 6- to 16-foot, 1x4- 
holesal 48, %-inch scant, 2x3-inch, 9-foot, 00; inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 
> 2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, Clear Bungalow Siding camo $ $ 
10- to 16-foot, $21.00. % inch ¥% inch 
8-1 re 60-62 45-47 33-35 23-25 12-13 
MO ciicccsndccvedeosnevocce’s $39.00 $26.00 " = # "6 
|, = 65-67 50-52 38-40 28-30 13-14 
SEE avis ct etneencnrnsercs m9 94 ae | 6S... 70-72 655-57 45-47 30-32 13-14 
6 /4x6” ARKANSAS SOFT PINE TANCH eee eee eee ener ee eens oe... 80-82 65-67 650-52 35-87 13-14 
& war. , : Finish, B&better HARD MAPLE— 
ein Following are average sales prices, these S2Sors4S > a aaigs 48-50 38-40 28-30 20-22 11-12 
$25.20 f. 0. b. mill figures being based on shortleaf or Rough 5/4 Ae 58-60 43-45 30-32 92-24 13-14 
No.3 § Weights, obtained by Arkansas soft pine millS | ty g” 11.1... kee cece cece eee cece $45.00 | 6/4..... 63-65 48-50 32-34 24-26 13-14 
$14.10 uring the week ended Jan. 2: DET n65dbéedeons uneuneededemeaunsennt 50.00 Dees aces 63-65 48-50 32-34 26-28 13-14 
1375 Flooring ot ae (eideeeiewkeeeenes . 65.00 | 10/4..... 78-80 63-65 48-50 35-37 .... 
No. 3 1x3” 1x4” 1x14” ...... errr rT Trt ee ere eT iT 85.00 | 12/4..... 93-95 78-80 58-60 40-42 
312.634 Edge grain—B&better ....... $51.00 $50.00 | TX16" cic cece cence eee e tere nee eceneees 90.00 | 16/4..... 143-145 128-130 108-110 .... 
14.02 ® Flat grain—B&better ....... 26.00 26.00 1x18” pied ee SON elon Sab we ea bee 95.00 Harp MaPLE RovcH FLoorING Sette 
os Bn Oe - cae, ory no oe wipe 23.00 23.00 RE. “hase dink acelin hh Rate ala weapon 100.00 No.1 No. 2 No.3A 
$ 8.66 ae. Persp sewraress tear 16.00 16.00 | 1x32 and 24°............000. pee Sree oe 105.00 com. eom. com. 
Partition and Siding Clear Ceiling or Flooring, One Side V or B BFE sncnsioncsnnreeeswes's $28-30 $20- 22 $14-15 
” Boston partition, B&better, 1x4” .......$27.00 ” ’ a ie ese & 30-82 22-24 16-17 
6/4x4" - 28 404 2 ap 26 0 1x3 ’ & ge COR ee Sree | 6/4 24-26 16-17 
& war. Drop siding, B&better, 1x6” ........... oOO FT O68", © GS Bi ecccccevee Kbabelebhiaweeun ecenaat Fo alaacatlld tans cove ' 
Finish, B&t "7 se $42.00 Discount on Moldings — No. 2 and better 
. Ss wbe Br ROGET sk eeeee -O4-. o ° 
i ca Genesee Eran 58.00 | Made from 1x3” and under............... i ey $33-35 
No 3 Case and base, ix5&8” ...... i At KE: 14.00 Made from other sizes............seseee. OD siteueskbceenewesans eiaeeneuna 38-40 
$17.13 Discount on moldings, 15%” and under... 55% For 50,000 feet or more additional aiscount 3% FAS Sel. No.1 No.2 No.8 
oe ie” DE I ek recitnasee nese ees xe 45% Clear Lattice, S48, 4 to 16’ OF4. cscs $62-64 $52-54 $42-44 $30-32 $14-15 
Boards and Shiplap 100 lin. ft. Additions for special widths of No. 1 and 
6 /4x8" Boards and shiplap, No. 1x8” .......... $24.00 | 296" cccces oc Snedioe dems cevvrseceesesees --$0.26 | better in all hardwoods, standard lengths, are: 
& war. Boards, No. 2, 1x12”, 10, 18&20’........ 20.00 | 19%” ..0e. eo vcccccccccccece eevee ececee -85 | 8-inch and wider, $12; 10-inch and wider, $30; 
a ten: “Me 8 Oe oe ce kadedaie 15.00 edineca: inres int dle aes a ote ete ata eae eee 25 12-inch and wider, $35. 
we? + : Dimension 
es me D, SO Bis eee OP Sn oc ice.b as wacas $16.00 
No.3 gudny Li amd 46° 220.0022 ipo CROSS TIES END DRIED WHITE MAPLE 
No, 2, 2x4", 14- and 16’.......-. vesere 16.00 St. Louis, Mo., Jan. 4.-The following cross Prices on end dried white maple, f. 0. b. 
Base 5. Ge TORRE voes oe ooeeee 174.00 tie prices prevail f. o. b. St. Louis: mills, lower Michigan: - Po 
i Lath Untreated S’th'n FAS No.1 &sel. 
sam ™ BASE. MF ee cana cenceedadas $2.75 White Southern Heart | 4/4 -----+eee sence erence $105.00 $ 70.00 
$13.63 & i en ree 110.00 80.00 
ery Oak Sap Pine Pine 
12.13 No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 a ere 110.06 80.00 
11.2: § 7 wu" ge ” R 1.45 a ae er een eee 115.00 85.00 
No. 4, 7x8 » 8” face.. 1.00 .80 0 
WEST COAST SPRUCE No. 3) 6x8”" o? Se i. os "70 op IR | ieee tee 140.00 110.0 
—_—__———- No. 2, 6x7”, : 7” face.. .80 60 1.07 DE SGhdancciintassmbaee 150.00 120.00 
.¢ ; [Special telegram to AmMeRIcAN LuMBERMAN] No. 1, 6x6”, 8’, ie face.. .70 50 89 
Portland, Ore., Jan. 5.—The following are Red oak and heart cypress ties, 10 cents less 
4 Prices for mixed carlots prevailing today: than white oak; tupelo and gum cross ties, 15 MAPLE FLOORING 
s of logs} Finish— Factory stock— cents less than white oak; sap cypress, 20 i ve : F 
; as ; , . ae cents less than white oak. Sales by Michigan and Wisconsin flooring 
$10. 1x12 we $4 3.00 4 MYT ererre of. Switch Bridge mills of northern hard maple flooring as re- 
nber 10gs, 1x4—10 ; . 33.00 5 aE oser 21.00 Ties Plank ported to the Maple Flooring Manufacturers’ 
. 6/4 .. ; .. 22.09 NS EOE ORE MOOT $34.00 $32.00 Association, averaged as follows f. 0. b. cars 
3, s9@1l— <ve! siding— eee st areeees eee © CE isk ace dhnananioanl 31.00 .... | flooring mill basis during the week ended 
No. 3, $98 fap METTLE $19.00 10@12/4 ..... 28.00 | Southern sap pine, untreated— Jan. 2: 7 ; a 
a 1x6", Flat gr. 20.00 Lath .. 3.00 Seo ferauesacs swe emaes 25.00 ee First Second Third 
2x6”, Vert.gr. 25.00 Green box 11.00&13.00 WE eeeckscureescenes ... 27.00 eat a5x2\%” $49.28 $38.68 $22.53 
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I g W age prices received for southern hardwoods during the week ended Dec. 29, Chicago basis: 
1/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
MIXED OAK— 
a ee. ae =| beet ec eeeee ewe Merkin e he ) aakubds 
40.7 $4.50 aa aaa al $8.25 PoPLAR— 
65.7 > @8€=——té‘(s—s ew cw Te Pin. Saps... 45.50 47.50 47.50 51.00 
8.50 44.50 a . 8 8§=5—s«CsGca we ee nr es eae eehbe ROLES a wR eR awa 
ae RO ee era rs eae 
i, 2 cavecuenitwk abdenwaeseme pave enue ane 
35.50 35.50 39.25 ASH— e e 26 #e 
38 OO eas cl” Se! eee 
© 20,00 ae es trek No. 1&sel 6) (6(0””|©6 CR l. seeaa aR Soleacaae 
- ae | Ee ae ee COTTON WOOoD— 
1200 ees Pe, eo coo. Cal a AT sacaauars 
, er 24.00 oe eS CaN eee ares 
oer WILLOw— 
_- 1<8.00 120.50 WRB. cccee 50.75 56.75 58.75 
Sf.49 509.00 59.00 Si oon ied. Uae eRe ee (  Saee ee pile eles 
PIU ose ensererse «atten enerere core ercenen MAGNOLIA— 
pdalaiicihiee No, 1&sel... 31.25 aeueiore pe howls ee eee pera 
in casera ee 8 8 §=«}79=eceeeahkeae Gewlecwasanren 
Lox UusTt— 
. Serres SR ee ae me a A ae a Pr, ee 
CE) ig bos Ra cee) Saba wkesesoe abdekwcecewe No. 1&sel ee ee ne oe a ee 
SP RO Ne en me ets, we Py ae Mo. B.iccces 38.36 ES oe oe bia eer eaice acaba 
77.75 aoe) wsetcugeaeaas TUPELO— 
ff ert ia eee ee, ee ee Pin. No. 1 
Mainehemelte. ateelet hieaibes &sel. 24.75 








OAK FLOORING 


Following are carlot quotations, Memphis 


basis, on oak flooring: 
12x2%” 32x14” %x2” %x1%” 
Clr. qt $85.00 $83.00 $75.00 $54.00 
Clr. q 71.00 63.00 55.00 50.00 
Sel. qt wht..... 62.00 50.00 40.00 36.00 
Sel. qtd.,red..... 48.00 44.00 40.00 39.00 
cl l wht , 53.00 48.00 47.00 36.00 
C] red 19.00 46.00 14.00 38.00 
Sel. pln. wht.... 41.00 35.00 36.00 27.00 
Sel. pl I 11.00 37.00 36.00 29.00 
No o " 31.00 23.00 20.00 16.00 
No J 31.00 25.00 18.00 17.00 
No. 2 I 13.00 13.00 10.00 8.00 
1x2” xl” fex2” 
Clr. qtd. wht ....$78.00 $78.00 $95.00 
Clr. qtd. red 70.00 70.00 90.00 
Sel. qtd. wht. ~. 58.00 55.00 60.00 
Sel. atd. red...... 58.00 55.00 60.00 
Clr. pin. wht 50.00 50.00 54.00 
Clr. pln. red 47.00 47.00 50.00 
Sel. pln. wht. 40.00 40.00 45.00 
Sel. pln. red.. 40.00 40.00 44.00 
No. 1 com. wht 28.00 23.00 22.00 
No. 1 com. re 28.00 23.00 22.00 
a ae ra ae 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }j-inch stock, $9; 


for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For j{}#-inch stock, 
$6; for %-inch, $3; for %-inch, $3.50. 





APPALACHIAN WOODS 


Cincinnati, Ohio, Jan. 4.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 


PLAIN WHITE OaK— 
4/4 5&6/4 8/4 
FAS wccccccves $95@100 $105@115 $110@12v 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 7b 
Me. 3 COMB. ccc 30@ 33 38@ 40 
er es 20@ 22 24@ 26 26@ 28 
Sd. wormy 35@ 38 55@ 57 60@ 62 
PLAIN RED OAK— 
Pe suwdavacne 75@ 82 80@ 85 96@100 
No. 1 com.&sel. 38@ 50 52@ 55 58@ 62 
Pee. BS COM cece 28@ 30 36@ 38 38@ 40 
No. 3 com..... 20@ 22 27@ 30 280 30 
CHESTNUT— 
Pe ianees aie 70@ 75 80@ 85 90@ 95 
on BS Giveens 42@ 46 61@ 65 61@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
Sd. wormy & 

No. 2 com... 25@ 28 29@ 32 33@ 35 
No. 1 & btr. sd. 

WOTEDY .scce 28@ 32 30@ 33 35@ 37 

PoPLaAaR— 
Panel & No. 1, 

18” & wdr...130@135 140@145 160@155 
i rernwrs 85@100 105@11i15 320@130 
Saps & sel.... 60@ 75 80@ 90 95@105 
a  sheneewns 40@ 45 50@ 55 55@ 60 
ee 28@ 30 32@ 35 38@ 40 
i ae os anes 22@ 24 26@ 28 27@ 29 

MAPLE— 
rer 70@ 75 75@ 73 78@ 86 
No. 1 com.&sel. 339 50 HP 4 55 *° 67 60 
No, 2 com... 33 36 38 41 39 42 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 21 


NORTHERN PINE 


BUFFALO, N. Y., Jan. 5.—Northern pine 
demand is slow, with most retailers and other 
buyers holding off. No large purchases are 
indicated for this month, but low stocks are 
carried by all yards and plants in this 
tion, as purchases have been on a hand-to- 
mouth basis. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 5.—Eastern 
demand is almost stagnant, and prices are 
weak throughout. Retail yard stocks are 
very light, and only a little upward trend 
in building would be quickly reflected in 
wholesale buying. 


CYPRESS 


CINCINNATI, OHIO, Jan. 4.—Sales of 
cypress were reduced to virtually nothing this 


sec- 


spruce 


week, except for occasional fill-in orders for 
factory lumber, or for cornice, guttering or 
tank stock. Prices were unchanged. 


HEMLOCK 


BOSTON, MASS., Jan. 5.—Retail yards find 
business very slow. Prices are weak, and 
extreme concessions fail to stimulate buying. 
Western hemlock has been offered for Bos- 


CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles in thousands, were reported by 
L. C. West, statistician, of the Board of Trade 
for the period Nov. 30 to Dec. 31, inclusive, 
and for the year to date, Jan. 1 to Dec. 31, 
with comparative figures for the correspond- 














ing periods of 1930: 
Receipts 
Above 
Lumber Receipts Shipments Shipments 
Nov. 2 to)? 1931 82,392 24,044 58,348 
Nov. 28 §1930 128,548 53,320 75,228 
Inc. or dec.... $6,156 29,276 §—16,880 
Jan. 1 to} 1931 1,275,364 $94,623 780,741 
Nov. 28 f1930 1,812,745 761,732 1,051,013 
Ine. or dec. 537,381 267,109 §—270,272 
Shingles— 
Nov. 2 to} 1931 14,880 8,133 6,747 
Nov. 28 {1930 13,053 17,423 *4,370 
Inc. or dec.... 1,827 9,290 §+11,117 
Shipments 
Above 
Receipts Shipments Receipts 
Jan. 1 tol 1931 195,292 203,104 7,812 
Nov. 28 {£1930 259,863 313,568 53,705 
Inc. or dec.... 64,571 110,464 §+45,893 
*Shipments above receipts. 
§Last figure in each group gives difference 
between 1931 and 1930 net receipts 


ton dock delivery at $14@15 off page 104% 
Atlantic differentials for 2-inch, and $14.50@ 
15.50 off for 38-inch and over. No actual 
wholesale transactions in eastern and north- 
ern hemlock have been reported. Nominal 
quotations for boards are $24 for clipped, and 
$23 for random. 


DOUGLAS FIR 


MASS., Jan. 5.—The Douglas fir 
market is sluggish and weak. Retail yard 
trade is slow. Retailers are not yet con- 
vinced that prices have touched bottom. Dis- 
tress lots of boards are thought to have been 
cleaned up, and $16.50@17 has been quoted 
for No. 2, and $15@15.50 for No. 3. Some 
sellers are offering 2-inch fir for Boston dock 
delivery at $13.50@14.50 off page 10% At- 
lantic differentials, and 3-inch and over at 
$14@15 off. 


NEW YORK, Jan. 5.—The Douglas fir 
market is quiet, and there are few inquiries 
and orders. No intercoastal boat space is 
open for this month. There is little transit 
lumber expected. Mill representatives are 
quoting $13.50 off page 9%, Atlantic differen- 
tials, for loading in February, but are getting 
no orders at that price. Transit lumber, when 
available in sizes wanted, sells for 50 cents 
to $1 cheaper than February shipments. 


BOSTON, 


KANSAS CITY, MO., Jan. 4.—Douglas fir 
mills are willing to make liberal concessions 
to move surplus stocks. Feeling that they can 
buy for quick shipment as their needs arise, 
buyers are very slow about coming into the 
market, and prices have no firmness. 


BALTIMORE, MD., Jan. 4.—Operations call- 





i 





ing for the use of fir are too sluggish to hold § 


out a prospect of a marked increase in the 
inquiry or the demand. The marketing of 
impressive quantities of eastern stock pre- 
vents any marking up of the figures. De- 
mand is for immediate shipment only. 


WESTERN PINES 


NEW YORK, Jan. 5.—Scarcity of Ponderosa 
pine selects in storage here, or at mills pre- 
pared to ship here, has intensified to the 
point where practically none of the mill rep- 
resentatives are quoting on D selects, and 
only a few on C selects. No increase in price 
is noticeable or expected. C selects, 4-inch, 
are selling at $47.50. Ponderosa common 
and Idaho pine are not finding a market. 
Most western pine will be shipped here by 
rail, but a small amount of water shipping 
persists. 

KANSAS CITY, MO., 


Jan. 4.—The market 


has been stimuated by reports of decreased 
stocks of upper grades of western pines, and 
there was quite a flurry of inquiry last week 
regarding shipments of items of this nature. 
Mill representatives are urging customers to 
Low stocks and cur- 


buy before the upturn 


— 
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tailed output are contributing strength to 
the market. 


BUFFALO, N. Y., Jan. 5.—Prices of western 
pines as a rule are little changed, but no 
large stocks are being offered and, with mills 
closed down in many cases, a firm market is 
looked for in the near future. 


HARDWOODS 


NEW YORK, Jan. 5—Hardwood buying has 
not increased. Export business is being kept 


down by unsettled financial conditions in 
Great Britain. Flooring sales for remodel- 
ing apartment houses are expected to pick 


up slightly, and yards are looking for busi- 
from radio cabinet makers. 


ness 


BUFFALO, N. Y., Jan. 5.—Trade is quiet. 
There is not a great amount of confidence 
as to business picking up extensively right 
away. Industrial plants are likely to keep 


down their purchases until there is more im- 
mediate need of lumber, but stocks every- 
where are low. 

CINCINNATI, OHIO, Jan. 4.—Flooding of 
the swamp lands in the South is giving a 
stronger undertone to southern hardwoods, 
and also stimulating inquiry to a degree. 
Good dry stocks are growing scarce, and are 
tightly held. 


SOUTHERN PINE 


YORK, Jan. 5.—Yard inquiries for 
pine are low, but a good deal of 
being bought for North River 
bulkhead jobs. One order for 
of 10x10-inch longleaf timbers 
taken by a commission man 
under $40, with deliveries to 
start in six weeks. tailroad business is 
slack. The New Haven Railroad has with- 
drawn an inquiry for 50,000 cruss ties. It is 
rumored that this road and several others 
are buying native ties along their rights-of- 
way. Several of the mills have informed 
their representatives that the increase of 12 
cents a ton on rail shipments will have to 
be paid by customers, but there is no attempt 
to stiffen prices. Shortleaf can not be sold 
for the price of transportation. 


NEW 
southern 
longleaf is 
dock and 
250,000 feet 
was reported 
last week at 


BOSTON, MASS., Jan. 5.—Wholesalers find 
it difficult to persuade customers that now is 
the time to fill in depleted yard stocks, 
dealers are not convinced that prices have 
touched bottom and there is much uncer- 
tainty about the outlook for building. Cur- 
rent quotations: Air dried 8-inch roofers, 
$21@21.50; B&better 11/16-inch partition, 
$32@35.25; shortleaf and longleaf 1x4-inch 
flooring, B&better rift, $58.50@62.50; C rift, 
$47@55; B&better near rift, $47@48; B&bet- 
ter flat, $34@35.50. 


as 


BALTIMORE, MD., Jan. 4.—The movement 
of longleaf has dropped to perhaps the low 
levels for the entire twelve months. Poten- 
tial buyers were not interested in offers. 
Stocks in the yards are moderate, Business 
in North Carolina pine has been very quiet. 
Stocks on the wharves here remain small, and 
prices are virtually unchanged. 





CINCINNATI, OHIO, Jan. 4.—Because of 
curtailment in big mill production, stocks of 
kiln dried lumber are much less plentiful, and 
there is every hope of better prices. Stocks 
of air drying mills are reported to be in rather 
bad shape in many instances. Spot demand 
here is dull, but substantial improvement in 





sales is expected in the next fortnight. Prices 
are unchanged. 
KANSAS CITY,. MO., Jan. 4.—Sales of 


southern pine have failed to keep pace with 
the inquiry. Doubtless buyers will order 
within the next fortnight at least a part of 
their needs. The market is in a firm posi- 
tion, unfavorable weather having necessi- 
tated the closing of smaller mills. 


CLAPBOARDS 


BOSTON, MASS., Jan. 5.—The 
trade is now at about its lowest ebb. 
ers are not disposed to do any buying. Yard 
Stocks are generally very light, however. 
Because of scarcity, eastern spruce and 
native white pine clapboards keep fairly 


clapboard 
Deal- 





AMERICAN LUMBERMAN 


There 
Coast 
at 


steady. 
West 


cedars, 


are some urgent offerings of 
clapboards, particularly red 
generous concessions. 


BOXBOARDS 


BOSTON, MASS., Jan. 5.—The boxboard 


market is featured by dull demand and low 
prices. Few box and shook mills are operat- 
ing at more than 50 percent of normal. 


White pine inch boxboards are offered around 
$18@20 for round edge and $23@24 for square 
edge. 


SHINGLES AND LATH 














KANSAS CITY, MO., Jan. 4.—There is no 
change in demand for shingles and lath. 
30th are moved only as needs arise, and 
orders call mostly for shipment in mixed 
cars. 

— 
(Continued from Page 46) 
mills a great deal of confidence in look- 


ing for better prices on common items in the 


near future, and orders are being declined 
unless fully up to current list. Advances 
of 50 cents on 8-, 10- and 12-inch No. 3 


boards, and of $1 on certain scarce items of 
dimension, such as 2x4- and 2x12-inch, have 
been posted. Stocks of No. 1 dimension in 
10-, 18- and 20-foot lengths are rather badly 
broken, and these lengths are scarce in No. 1 
boards. In all widths of Nos. 2 and 3 boards, 
20-foot is very scarce, while 18-foot is none 
too plentiful. 

Some orders have been placed requiring 
special cutting. A sizable contract was 
placed by a large railroad for cross ties, and 
several thousand will be shipped from this 
county. The local Warren & Ouachita Valley 
Railroad has placed orders for several thou- 
sand cross ties this week at 15 cents each, 
furnishing the timber. In a large contract 
for piled pine piling, 35- to 70-foot lengths, 
shipments are moving at the rate of five 
ears a week. 


Bogalusa, La. 


Jan. 5.—The Lamar Lumber Co., which has 
been closed for the last several months, be- 
gan operation Friday morning, Jan. 1, and 
will operate on an 8-hour shift, giving em- 
ployment to approximately 250 men. Gen- 


eral Manager J. H. Grimmett hopes that the 
plant will continue to run indefinitely and 
that at an early date it can be put ona 


10-hour basis. The inventory has been greatly 
reduced. Sufficient logs are at the plant to 
operate the mill for several weeks in the 
event flood waters should reach the com- 
pany’s timber holdings. 

New Year’s Day was not a holiday in Boga- 
lusa, as the Great Southern Lumber Co., the 
Bogalusa Paper Co., New Orleans Corrugated 
Box Co. and the Lamar Lumber Co. plants 
were in operation and did not close for the 
day. The Union Bag Co. closed down for the 
day in order to take inventory. 

The Great Southern Lumber Co. 
a $9,100 tax refund from the 
partment this week. 


received 
Treasury De- 


Jacksonville, Fla. 


Jan. 4.—New business has fallen off sharply 
during the last two weeks. Inquiries, how- 
ever are showing some improvement, and 
wholesalers report that lists are being re- 
ceived from old customers that have been 
inactive for some time. The freight sur- 
charges granted recently, together with wage 
decreases, are expected to stimulate railroad 
buying. 

Prices on timbers (selling prices to whole- 
salers, f.o.b. Jacksonville) are as follows: 12- 
inch $28; 10-inch $22; 8-inch $18, and 6-inch 
$17. The 12-inch are firm and leading in de- 
mand, especially 12x12-inch in long lengths. 
Demand for 10-inch is not as strong, calls 
being almost exclusively for plank sizes, and 
price is unsteady, The 8-inch are in poor 
demand and price is unsteady. There are 
fewer calls for 8-inch lately than for any 
other sizes. Although there was more calls for 
6-inch than for 8-inch the demand is poor and 
quotations are weak. Retail yards in this 
territory have not started buying in any vol- 
ume. Some that were low on special items 


51 


are buying mixed cars. Inquiries however 
have shown some improvement. Low prices 


on shed stocks are expected to encourage buy- 


ing, as prices may advance when the yards 
in the larger cities start stocking up. Only 
a small volume of yard business is being 
shipped to eastern yards, and their inquiries 
are not plentiful. 

Cypress and hardwoods. are inactive. Cy- 


press and hardwood mills are greatly curtail- 
ing production. 

Building in Jacksonville is showing some 
improvement and several new projects are 
under way. Retailers are getting a fair vol- 
ume of business. Competition is keener. 

A. D. Holly, formerly traveling representa- 
tive of J. Ray Arnold Cypress Co., Groveland, 
Fla., has become associated with the J. C. 
Turner Lumber Co., of New York City. 


Shreveport, La. 


Jan, 4.—Most pjne sawmills are closed for 
annual overhauling, or because they are de- 
termined not to saw lumber unless it can be 
disposed of. Production is lower than for 
many years. For two months there has been 
almost continuous rainy weather, so ship- 
ments from smaller units have been badly 
delayed, and most mills have fair order files, 
therefore, are not inclined to book more or- 
ders unless they get a premium to cover the 
extra cost of pushing shipments. 

Hardwood dealers state that 
firm, but that demand is light. 


New York, N. Y. 


Jan. 5.—Both hardwood and softwood prices 
have softened considerably here, and there 
has been no increase in business. Douglas 
fir mill representatives and wholesalers seem 
determined to maintain firm prices. The in- 
crease in rail rates has hurt southern pine 
business somewhat, but has not checked fall- 
ing prices. Buyers of hardwood are offering 
orders for small quantities at figures well 
below the market, and seem confident that 
they will see their requirements booked at 
those figures 

The Interstate Commerce Commission has 
refused to increase the differential on import, 
export and intercoastal freight existing be- 
tween Baltimore and the Port of New York. 
Maryland interests had been fighting for this 
increase for some time, opposed by the Mer- 


prices are 


chants’ Association of New York, the Port 
of New York Authority, and other civic 
groups. 

The Supreme Economic Council of the 


Soviet Government has split all Russian in- 
ternal industry into three commissariats, one 
of which will have charge of the lumber in- 
dustry. The Amtorg Trading Corporation 
said that the decision to give lumber a 
separate commissariat could not be construed 


as preliminary to a drive to export more 
lumber, either to the United States or to 
other countries. Exports of lumber, accord- 


ing to an Amtorg official, constitute only 10 
percent of the total Soviet lumber produc- 
tion, the rest being used for internal con- 
struction. The Soviet, however, regards the 
lumber exports as being second only to grain 
exports in revenue-producing importance. 





Trouble and Litigation 


FAYETTEVILLD, ARK., Jan. 4.—The Fay- 
etteville plant of the Jackson Bros. Lumber 
Co. has reopened for business, providing em- 
ployment for 150 men. The plant closed 
recently, under a voluntary receivership ac- 


tion, but will be operated pending a _ settle- 
ment. 

NORFOLK, VA., Jan. 4.—Judge Luther B 
Way, in Federal district court here, entered 


an order placing the Richmond Cedar Works 
and the Gulf Red Cedar Co. in hands of re- 
ceivers on the petition of Regina V. G, Mill- 
hiser of New York, a creditor. The companies 
joined in the petition, admitting the allega- 
tions of the complainants. H. C. Parrish, of 
Richmond, Va., vice-president of the com- 
panies, and William T. Hitting, of Philadel- 
phia, were named as receivers, and directed 
to continue operations of both companies. 
The Richmond Cedar Works conducts exten- 
sive operations in the Dismal Swamp area 
along the Deep Creek Canal and has been 
operating a large lumber plant in the vicinity 
of Norfolk for a number of years, manufac- 
turing North Carolina pine and various hard- 
woods. It also operated in Richmond, Va., 


a tub and wooden dish factory. 
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NECROLOGICAL RECORD OF THE WEEK 








CHARLES S. BROWN, aged 79, chairman of 
the board f directors of the Hall & Brown 
Wi working Machine Co., of St. Louis, Mo., 
died at s home in Huntleigh Village near 
the Jan from the infirmities of age. 
Mr. Brow was born in New Jersey, Nov. 27, 
1852, and was educated at a Quaker school in 











ie Eas He began work as a pattern maker 
nd in 1877 joined forces with the late Gor- 
am O. Hall, opening a machine shop in St. 
Louis This later developed into the present 
Hall & Brown Machine Co. This company 
elebrated its fiftieth anniversary in 1927, and 
ne ear ago Mr. Brown and his wife cele- 
rate ieir fiftieth wedding anniversary. Mrs. 
Brown survives, with one daughter, Mrs. C 
F. Pfingsten, and one son, Alfred W. Brown, 
L « St. Louis, and four grandchildren, Mr. 
Brown was a Scottish Rites Mason and a 
Knigh remplar He was an active member 
of the executive committee of the old Business 
Men's League of St. Louis for a number of 
vears, and was for thirty-five years a member 
f the U Me dist Episcopal Church 
BENJAMIN FRANK COOMBS, 70 years old, 
anke } ermal ind manufacturer of 
Leba! Ind ed De 28,after an extended 
ness le was tl son of pioneer residents 
When a young man he engaged 
~ e business Later he became con- 
¢ dw he Lebanon National Bank and 
s First National Bank, being a 
s x ld e president, director and pres- 
der He was a director of the Campbell, 
s t} Ritchie C manufacturer of kitchen 
a nd s in officer of a bank at 
Ad Ind He had been president of the 
iy ‘ s Lumber Co. of Lebanon since 
the eath a a Pinnell two years ago 
He was ember of the Ulen Country Club 
4 widow d \ daughters survive. 
\WIGH CULBERTSON, Cincinnati, 
i} = [ the late Xerxes W. Culbertson 
f < z Ky., for many years owner and 
I the largest retail hardwood lum- 
ber d in that city, was killed early New 
Year's morning through the collision of his 
! vit i street car loading platform on 
G enu it the entrance of Eden Park 
M Culbertson was 62 years old In his 
ar d he w in the hardwood lum- 
siness with s father, but later en- 
gaged jobbing of paper and paper pro- 
icts m which he retired several years 
Z I year he started the promotion 
e-f le wooden barrel for shipping 
| ls d other commodities and it 
inderstood had made plans to start manu- 
i ring then as soon as business im- 
! 1 Mr. Culbertson was well known 
2 ‘ men in the Cincinnati district 
MRS. FLORENCE MORGAN CRIM, 51 years 
ld. wife of Walt H. Crim, well Known 
I of Salem, Ind., died in a hospital 
it Louisville, Ky., where she had been taken 
eatment after an illness of nine weeks 
‘ isband is a past president of the Retail 
rea s’ Association of Indiana and Mrs. Crim 
! in) friends in the trade. She 
vas dit fa newspaper in Salem and 
vas one f the best known business women 
Indiana having won several prizes offered 
tstanding newspaper work She was 
er of Kappa Kappa Gamma sorority, 
é ) the ‘oman’s Press Club of In- 
| aan many other organizations in the 
write d publisher's field. She was born 
Re is, Ind Besides her husband, Mrs 
Crit = survived by a daughter, Virginia 
Crir Washington, Ind., and. three sisters. 
GDPORGE H. HAYES, a resident of Elkhorn, 
Wis., for 44 years, and for the past sixteen 
years ssociated with the Elkhorn Lumber 
Cc : iffice manager, died at Sacred Heart 
hospital in Spokane, Wash., Dec. 24. Mr 
Hayes had gone to Spokane about three 
weeks previously to attend the funeral of his 
rother-iz w who was being brought to 
Spokane for burial He became ill with ap- 
pendi s and was rushed to the hospital 
where an operation was performed Mr 
Hayes was born in La Fayette on Aug. 31, 
1872, and was reared there. He went to 
Elkhor when he was 15 years of age, and 
held a position with the Milwaukee railroad 
for a number of years Surviving are his 
wife, Marie, and one daughter, Mary. 
JAMES G. SHEARER, president of the 
James Shearer Co. (Ltd.), died at his home, 
in Montreal, Dec. 29, in his 49th year He 
had been in ill-health for over six months 
Zorn in Montreal, Mr. Shearer received his 
education at Bishop's College and after grad- 
uating from that institution, joined the 
Shearer firm, of which his father was presi- 
dent Promotion followed rapidly and he 
soon became general manager of the com- 
pany, a position he filled for 15 years or so. 


He became president of the company in 1917 
and up till six months ago was actively en- 
gaged in the business. Mr. Shearer was a 
member of the Montreal Hunt Club and the 


Engineers’ Club. 


ROBERT K. BOOTH, prominent lumberman 
of Astoria, Ore., for many years, died there 
Dec. 30. He was interested in Port Orford 
cedar developments on Coos Bay and is said 
to have met with recent reverses. Mr. Booth 
was born in Winona, Minn., and went to the 
Pacific Northwest many years ago. For a 
time he was affiliated with the C. A. Smith 
timber interests at Marshfield and lived there 
several vears, He went to Astoria in 1914 
and established the City Lumber & Supply 
Co., which he operated until his death. The 
widow and a daughter survive. Mr. Booth 
was an ardent sportsman and had a wide 
acquaintance in the lumber industry. 


GEORGE H. FOOTE, 74 years old, promin- 
ent lumberman of Evansville, Ind., and for 
many years an active member of the Evans- 
ville Lumbermen’s Club, died on Jan. 1 at 
Miami, Fla., after an illness of several 
months For many years Mr. Foote was 
manager of the yards of Maley, Wertz & 
Foote at Vincennes, Ind., and later he was 
a member of the firm of the Evansville 


Band Mill Co. at Evansville and was widely 
known in lumber circles. He was a member 
of the Evansville lodge of Elks. For the past 


vear or so he had made his home in New 
York Mr. Tl oote is survived by a_ widow, 
Mrs. Leah Gibbons Foote 

HARRY THOMAS, 59 years old, lumber- 
man of Columbus, Ind., was killed instantly 
at his home recently by the accidental dis- 
charge of a shotgun. He had been hunting 
and when he started home placed the loaded 
gun in his automobile After driving the car 
in his garage, he raised the hood of the ma- 
chine to make some slight adjustment. Need- 
ing a wrench he reached in the rear of the 
car and in moving the gun he discharged it. 


The load entered the abdomen, killing him 
instantly. No heard the report of the 


one 


gun, but parties going to the garage to see 
if he had returned, found the body. For six 
years Mr. Thomas operated a saw mill at 
Nashville, Ind., and bought timber in the 
southern counties of the State About five 
years ago he moved to Columbus, but con- 
tinued in the lumber business He is sur- 
vived by a widow, one son and a daughter. 


HEBER A. HOLBROOK, secretary-treas- 


urer of the Bountiful Lumber Co., Bountiful 
Utah, and former teacher and county com- 
missioner there, is dead He was born in 
Bountiful in 1867 and spent most of his life 
there, though he lived in Idaho and was 
honored by having the town of Holbrook, in 
that State, named after hin 

MRS. SARAH P. BIGELOW, widow of 
Waldo H. Bigelow, long in the lumber busi- 
ness and head of the Waldo H. Bigelow Lum- 
ber Co., of Boston, Mass., at the time of his 
death, died Dec. 29 at her home, in Norwood, 
Mass., after a brief illness. She was a native 
of North Swansea, Mass., and her maiden 
name was Barney Mi Bigelow died five 


years 


ago 
MRS. ANNA CROWLEY, 


( aged 79, mother 
of John B. and R. H 
C 


Crowley of the Crowley 


Lumber o., Spokane, Wash., and Miss Jane 
Crowley, also of that city, died at the family 
residence there @uesday, Dec. 29 A native 
of Maine, Mrs. Crowley went west from 
Duluth, Minn 





AGAIN THERE was a Call for Paul Bunvyan’s 
marvelous swarm of bees, for the benefit of 
lumbermen who operate motor trucks, when 
some inventive genius in the West announced 
that honey in auto radiators makes a wonder- 
ful anti-freeze mixture. The U. S. Department 
of Agriculture made note of it, and there was 
considerable comment. Sut the Bureau of 
Standards finds that it takes 2 parts of honey 
to 1 part of water to prevent freezing at zero, 
Fahrenheit, and that such a solution is “too 
viscous to circulate readily at low temperatures 
in automobile radiators.” Also, unless the 
cvlinder head gasket were absolutely tight, 
allowing no seepage into the cylinder, there 
would be much carbon and pollution of oil. 
But what really kills the idea is—Who wants 
his honey in the radiator? 
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{ How to Figure Costs for Advertising | 
In Classified Department 





| 

| POP CON WE ovdiccnsscccnecssees 30 cents a line 
| For two consecutive weeks......55 cents a line 
For three consecutive weeks.....75 cents a line 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 





equal to fourteen lines. 


Remittances to accompany the order 
No extra charge for of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to 
tion in regular department. All adver- 
will be placed 
under heading Too Late to Classify. 


copies 


secure inser- 


tisements received later 





a 





THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois, 


WANTED 


Salesmen 

















INTERESTED IN MAKING CONTACT 


With experienced Hardwood and Yellow Pine sales- 
man; one who has an established rade, and 1s 
thoroughly acquainted with the Eastern Penna. 
Furniture consuming trade Give details of your 
experience, whether now employed, stating what 
kind of a proposition you would entertain as @ 
salesman for an established reputable wholesale 
firm 
Address “R. 48," care American Lumberman 





WANTED MAN TO REPRESENT 


A large manufacturer and wholesaler in Ohio with 
headquarters at Dayton Good future for a live 
aggressive man; familiar with industrial trade 
and working knowledge of southern and western 
woods. Give experience in detail, references and 


late photograph if available. 
Address 53."" care American 


“R. 63, 


Lumberman 





CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements week 


every 


a line. 
Count in the signature. Heading 
counts as two lines 
No display except the heading is ’ 
permitted, 
Extra white space figured at line 
rate. 
One inch space advertisement is 
¥ 
t 
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Protestant preferred. 


not necessary. 
“R. 37,” care American Lumberman. 


Address 








MANAGER WANTED FOR SMALL MISSOURI 
TOWN 


One who is familiar with hardware, preferably 
one who could invest $2,000.00 or more. 
Address “R. 21," care American Lumberman. 





—_—_— 


Employment 


eee" 


EXPERT PLANING MILL OPERATOR 


capacity mill. Woods, Yates, American, Hall 
& Brown Matchers, Molders. Increase production 
-Reduce costs Layout and Foremanship. Ex- 
pert Detail Molderman Accept immediately on 
trial. Wire or write full details. 
Address “MILLMAN,” care Ame 











Any 


rican Lumberman 





WANTED RETAIL YARD MANAGEMENT 


12 yrs. one point money maker. Al bookkeepe! 
Salary and commission preferred 
Address “R. 51," care American Lumberman 





YOUNG MARRIED MAN 42 YEARS OLD 
business, 18 
Lbr. Co., Maplesville, 
Accounting, Credit 
Was Secy. and 
100 men Will 
in any of 
employers 


years with 
Ala., and 
and Pur- 
Manager 
consider 
above de- 
and asso- 


years nee lumber 

Twin 
Wayere 
hasing 


14 y 


experi 

ean 
Ga., 
experie 


ears, 


Sales 


Plant 


nce. 
employing 
any reasonable offer anywhere 


partments References, past 


iates 


R. P. RICHARDSON, 2703 6th St., Tuscaloosa, Ala 





POSITION WANTED 


Protestant, forty 
rienced in collecting, 
ing and yard management. 
tigation 
Address 


married, expe- 
purchas- 
inves- 


-seven years of age, 
drafting, auditing, 
Invite thorough 


Lumberman. 


EXPERIENCED SALES MGR. WANTS POSITION 


“R. 45,"" care American 





With Yellow Pine Manufacturer or Wholesaler. Ex- 
cellent record with northern and southern whole- 
salers and large southern sawmills. Will go any- 
where Available January 15th. 

Address “‘R. 36," care American Lumberman. 





EXPERIENCED HARDWOOD INSPECTOR 





Wants job inspecting or running yard Some kiln 
experience 
Address “R. 46," care American Lumberman. 
SALESMAN DESIRES POSITION 
Years of experience in selling white pine and 
hardwood. 
Address “R. 30," care American Lumberman. 





FACTORY SUPERINTENDENT AVAILABLE 
First to 
in large 
millwork 
My Piece 

Address 


successfully operate a 
mill, manufacturing 


piece work system 
stock items and odd 
Capable executive, years of experience. 
work system is a proven money maker, 
“R. 12,’ care American Lumberman. 





EXPERIENCED LUMBERMAN OR SALESMAN 


Have successfully managed retail yards; have been 
ity salesman; experienced in estimating and meas- 
uring jobs for millwork, collecting. 29 years old, 
narried, excellent caleninae, Want position as 
city salesman and collector in large city or man- 
agership in town of 5,000 population or more. 
Address “R. 38,’’ care American Lumberman 





HARDWOOD INSPECTOR 


Wants to buy and inspect on commission Knows 
the lls 
BOX 62, Elgin, Tenn 





POSITION OF ANY KIND WANTED 
By 


an experienced lumberman having served six 
years with the Dierks Lumber & Coal Co. as 
Stenographer and bookkeeper in both their whole- 
Sale and retail departments. Organized and oper- 
ated a wholesale and commission lumber business 
in Nebraska for five years. Will go anywhere. 
Capable of managing a yard or will travel. Mar- 
ried man with family; age 31. 

Address P. O. BON Lincoln, Nebr 








Would like to take complete charge of a wholesale 
business, Southern city preferred. Will go any- 
where if position warrants. I would make an ex- 


ceptionally valuable asset to continue a business 


for an owner who wishes to retire. Past record 
will stand strictest investigation. 
Address “P. 29,” care American Lumberman. 





POSITION IN COLORADO OR NEW MEXICO 


Thoroughly experienced retail lumber yard man- 
ager now employed would like to make a per- 
manent connection. Can estimate ordinary build- 
ings from excavation to completion, both labor 
and materials. Make plans and details, long ex- 
perience in mill-work business. Would like posi- 
tion as yard manager or salesman on road in 
Colorado, New Mexico territory representing a re- 


liable lumber, mill-work and building material 
supply company. 
Address “‘G, 109,” care American Lumberman. 





WANTED POSITION AS MANAGER 
Of good yard in city of four to fifteen thousand 
population, by middle aged retailer of broad ex- 
perience. West or Southwest preferred. Good sales- 





man; expert on collections and a result getter. 
Clean record and best of references. Want connec- 
tion if possible where interest can be acquired 
after ability is proven. 

Address “‘R. 28,’' care American Lumberman. 

DETAILER-BILLER 

Experienced spec. millwork, cabinetwork, plans, 
some construction Archt'l training, good drafts- 
man. Knows work. 

Address “R. 47,"" care American Lumberman 





SALES EXECUTIVE DESIRES CONNECTION 











| 
| T | WANTED | T 
WANTED | WANTED 
| 
| | 
Empl Empl t Busi Opportuniti 
—aernr eer oOo 
OFFICE MANAGER SUCCESSFUL EXECUTIVE, MIDDLE AGE THE FEDERAL GOVERNMENT IS 
Wholesale firm specializing in timbers and piling, 25 years’ experience in mills and wholesale offices. Constantly receiving bids on large quantities of 
both western and southern, desires services of Have successfully held positions as Pres. and V. lumber of all kinds, for miscellaneous deliveries. 
capable man who can handle office management, Pres., Sec’y and Treas., Auditor, Gen’l Mgr. and Former yard manager wants to hear from lumber 
correspondence and assist with sales. Knowledge | Sales Manager Competent to handle executive and miliwork concerns desiring representation in 
of creosoting and production would be valuable but | position at mill, pine preferred; know the markets. Washington. State your proposition in full when 


answering. 


Address “R. 


WILL BUY INTEREST 
furniture factory. Exp. sales and finish 


Within 300 miles of Chicago. 
“R. 39,” care American Lumberman. 


FOR SALE 


Lumber and Dimension 


PPP ISI 


29," care American Lumberman. 





In Novelty 
executive. 
Address 











WE SOLICIT YOUR IN- 
QUIRIES FOR 


B. C. Sitka Spruce. Music d 
aeroplane board a specialty 

BROADWAY LUMBER COM- 
PANY, Ltd., Vancouver, B. C 











As Manager, or assistant, sales department with 
live, going concern. Fifteen years experience Hard- 
wood Dimension and board lum»er, domestic and 
foreign markets, specializing more particularly in | FOR SALE—WESTERN VIRGINIA HARDWOODS 
Hickory and White Ash dimension No objection | CHESTNUT 
to travel. id eg | 500,000 ft. 4/4 Sound Wormy. 
Address R. 50, eare American Lumberman. 300,000 ft. 4/4 No. 2 Common 
300,000 ft. 4/4 No. 3 Common 
500,000 ft. 5/4, 6/4, and 8/4 Sound Wormy 
. 
Lumber and Dimension "ae ik Gk aaa ia Ghee 
300,000 ft. 4/4, 5/4, 6/4, 8/4 No. 1 Common & Selects 
; : ¥ 100,000 ft. 5/4, 6/4, 8/4 FAS 
eee Le ae ee $00,000 ft. 4/4 No. 2 Common 
WANTED—MILL DROPPINGS 100,000 tt. 4 ‘ POPLAR sical 
ee . > : a 30,000 ft. § 0g un TE PINE 
wee . 2. a. a senna, Seasoned, band sawn stock. Send us your inquiries 
er CITY ROX co 24 el, > Address “‘R. 43,’" care American Lumberman., 
2960 Fort E, Detroit 
10 CARS OF 5/4, 6/4, 7/4, 8/4 & 12/4 
Appalachian plain white oak, also 7 cars of same 
CLASSIFIED ADS PRODUCE RESULTS thickness in quartered white oak. Stock is two 
That's why people who want something years dry, 40% of 14 & 16’ and good average widths, 
or have anything to sell use the clear- Also six cars in the same thickness of flitch sawn 
ing house section Advertise in the northern black walnut, two years dry and good 
CLASSIFIED ADVERTISING Depart- average widths & lengths. If interested in one or 
aan * - + — : more cars of this stock we are in position to quote 
ment to get it or sell it. Read the nose Care & : fe af dyer +e ; 
Wien anniiliton ibaa dni aad attractive prices. Can also kiln dry if required 
Classified advertisements every week. Address “‘R. 49,"" care American Lumberman. 
WANTED MAPLE TIE SIDES ORDERS FOR MIXED OAK CAR LUMBER 
Can use 5 cars shipment at once. And boards, also Hardwood and Pine lumber. 
SHAWANO COUNTY LUMBER CO., Shawano, Wis. Waller & Phillips, P. O. Box No. 46, Salisbury, Md. 





Retail Lumber Yards 


—LtrarnwmsePrrs. 


WANTED TO BUY RETAIL LUMBER YARD 


One yard town Good schools. Wisconsin pre- 
ferred 
Address “‘R. 16," care American Lumberman. 





WANTED RETAIL LUMBER YARD 


full details. Wisconsin preferred. 
“R. 35," care American Lumberman. 


Give 
Address 


Second Hand Machinery 


rw 





| PLT 


} 
COMPLETE PORTABLE SAWMILL WANTED 


Capable to handle logs up to 20’ long to be oper 
| ated by 20 H. P. gas engine State price, Ps a 


| 
|} condition. 


Address “R care American Lumberman. 


| 
| 


FOREST. PRODUCTS—QUALITY SERVICE 


Western and southern woods and shingles Your 
inquiric ‘’s solicited. W. T. MARTIN, 73 Huguenot 
St.. New Rochelle, N. Y. 





FOR SALE CLEAR ASH SQUARES 
Car each 3x3x18 inches, %3x3x19_ inches. 
TEXAS ASH COMPANY, Houston, Texas 
RED CEDAR FENCE POSTS AND LUMBER 


We are specializing in the manufacture and sale of 
aromatic Tennessee red cedar and can ship the fol- 








lowing items in either straight or mixed car lots: 
Squares, taper sawn, round and hewn posts; also 
red cedar lumber. 
SMYRNA LUMBER COMPANY, Smyrna, Tenn. 
SHORTLEAF YELLOW PINE FRAMING 
Our specialty. Correctly Manufactured, Send us 
your inquiries. 
SMITH LUMBER CO., Red Bay, Ala. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 











Bare 
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AMERICAN LUMBERMAN 
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FOR SALE 








FOR SALE 














Retail Lumber Yards 


ALLIS 


RETAIL LUMBER, FUEL, FLOUR & FEED 


Business For Sale: also do feed grinding; located 
thirty miles northwest from Gree n Bay in a good 
farming mmunity “or particulars write NEU- 
FELD LUMBER CoO., Green Bay, Wisc 





FOR SALE RETAIL LUMBER YARD 
one of the fastest growing 





ties in sout rnia Average annual sales 
r two hu! sand Thirty thousand dol- 
ars will har ind equipment. Lease or 
‘ eai Ss 2 
Address “R. 44 a American Lumberman 





FOR SALE—RETAIL LUMBER YARD 


In towr n busy boul ard about widway between 
Los Angeles d Le ng ‘B each Residential and in- 
justrial distri ts. C arr ardware, paint and roof- 
ing Investment $12,000 to $15,000. 

Address “R. 33,"" care American Lumberman. 





FOR SALE OR INTEREST IN LUMBER YARD 


30 miles from Asheville, N. C Close to Smokey 





Mt. National Park Good propositions. 
Address “P. 17," care American Lumberman 
FOR SALE—INTEREST IN GOOD YARD 
I good county seat town Eastern Nebraska, 
ght « sider merging with party owning one 
mor yards This is gilt-edged yard making 
money 
Address “‘R. 42 care American Lumberman. 





Business Opportunities 


WANTED—HIGH CLASS LUMBER OPERATOR 





To take stock in new lumber company now being 
organized large blocks of stock to experienced 
en carry g00d posit ions 
Addr “R. 32," care American Lumbermaa. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, II. 





Logging Ry. Equipment 


oeeeeeeereneenee_co3<GCVnN—GGOornwrnl 





eee 


2 CLYDE RAPID LOG LOADERS 
With quarter swing booms. One horizontal sieel 
water tank 6x21 feet. Also switch-points, frogs 


and switches. 
McLEAN HARDWOOD LUMBER Co., 
Memphis, Tenn. 





YOUR AD HERE WILL SELL ANY ITEM 
HAVE YOU SOMETHING TO SELL? 


Locomotives and Cars 





FOR SALE at 
Electric Machinery 














PPP 
CONSOLIDATION TYPE 2-8-0 LOCOMOTIVE ELECTRICAL MACHINERY 
90-ton Baldwin, Walschaert valve gear, 48-in. Motors and Generators, A. C. and D. C. for gale 
wheel centers, 200 Ibs. steam, steel cab, steel at attractive prices. Large stock of New and 
driving boxes, steel wheel centers, cross compound Rebuilt motors on hand at all times. Write for 
pump Stoc ast < *rices expe pair S vic 
BIRMINGHAM RAIL & LOCOMOTIVE CO., we i teenacn' a Go Pet Geran on 
ox 391, Birmingham, Alabama. integer sco oe z ‘ rar ; 
FOR SALE e 
One (1) 28-ton Lima Shay geared locomotive, re- , M {| 
built. TOMAHAWK STEEL & IRON WORKS, Isce aneous 
Tomahawk, Wis. ileietneti 





Steel Rails 


RELAYING 4 LB. AND 6 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 








Trucks and Tractors 





TRUCK MANUFACTURING COMPANY 


Will exchange heavy-duty trailers and trucks for 
lumber. When writing state types of lumber you 
can furnish. 


Address “P. 37." care American Lumberman. 


HUSTLERS CLEAR $20 PER DAY USING 
My Gang Edger, edges straight, lightest running. 


$110 up. Simonds saws Best in planers, 1,000 in 
use from Fla to Me. J. H. MINER, Meridian, 
Miss. 





FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 

STANDARD FENCE CoO., Lufkin. Texas. 





AUTO SERVICE TO GOLF COURSE 
all outside & have hot and cold run- 


Wisc. 


Fifty room s, 
ning water 


BADGER HOTEL, Merrill, 





LUMBER PRICES—WHAT’S AHEAD? 


A specialized lumber service anticipating price 
movements in the lumber market. Vrite for 
samples. 

McGILL LUMBER SERVICE, Auburndale, Mass 





HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 


Planer 











and Jointer Knives Made From Steel 
Produced to Our Rigid Specifications ... 


That is exactly what you get when you order from us. And don’t forget that our 
specifications are based on attaining perfection. 


{ High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } 


TAYLOR, STILES & COMPANY, :: 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





RIEGELSVILLE, N. J. 

















THOUSANDS OF THEM 


| 





ment. Built on a scientific principle, 
and thereby 


saving time. 


| 3-Wheel Log Wagons earcven 
| Hauling Costs 40% — *' “ze | 


by some of the largest operators in the country—verify this state- 


pull a given weight over an uneven road than the ordinary wagon 
save you money by increasing your facilities and 


It’s all in the 8-Wheel construction 


IN USE TODAY 


they require less power to 





“ Our a ness, 
Self-Loading and money 
Skidders proves their 


illustrated herewith 
able in any logging camp. For handi- 
practical operation and a time 


to tell you more about them. Further 
particulars yours for the asking. 


are indispens- 


saver, a trial easily 
worth. We should like 

















Sole Manufacturer 


LINDSEY WAGON CO. 


LAUREL, MISSISSIPPI 







on 


a 




















January 


If pag 


Alger-Su 
Algoma 
Allingto 
Allis-Ch 
America 
of N. 
America 
America 


Americs 


Americs 
Anacon 
Arkans: 
Armstr« 
Associa 

& Fu 
Associa 
Atkins | 
Atlas N 
Ayer & 


Babcoc 
Baldwit 
BC Sp 
Benson 
Biles-C 
Birch \ 
Bolind 
Booth- 
Bradle: 
Bradle’ 
Bratlie 
Brooks 
Brooks 
Brown 
Brown 
Bruns 
Buck, 
Builde 
Burtor 
Flor 


Caddc 


Califo: 
Co.. 


Camp 

Catery 

Cherr 
Co 


Cisar 
Clark 
Cleve! 
Clove 
Cobb: 
, Collin 
Conn 
Crate 
Craw: 
Crese 
Curti 
Cyelc 


% 


Dave 





Meridian, 





CING 
Deliv- 





-_ 


E 
01d run- 





D? 


ng price 
rite for 


e, Mass 





RINGS 
R 








) Curtin-Howe Corp 
| Cyclone Blow Pipe Co......... 60 
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Alger-Sullivan Lumber Co., The 40 
Algoma Lumber _ SRE eee 
Allington & Curtis Mfg. Co., The 
Allis-Chalmers Mfg. Co........ 
American Credit-Indemnity Co. 

of N. Y 
American Logging Tool Co.... . 
American Plywood Corporation 
American Saw Mill Machinery 


American Steel & Wire Co..... 
Anaconda Copper Mining Co... 
Arkansas Soft Pine Bureau..... 6 
hmong Cork & Insulating 


Associated Leaders of Lumber 
& Fuel Dealers of America.. . 


Associated Lumber Mutuals... 41 
eS oe <a 59 
Atlas Manufacturing Co....... 
Ayer & Lord Tie Company... . 


Babcock Company, W. W., The 
Baldwin Locomotive Works... . 
BC Spruce Mills, Ltd. ....... 


Biles-Coleman Lumber Co. ... 
Birch Valley Lumber Co..... . 
Bolinders Company, Inc....... 
Booth-Kelly Lumber Co., The... 
Bradley Lumber Co. of Ark.... 3 
Bradley-Miller Company... ... 
Bratlie Bros. Mill Company... . 
Brooks-Scanlon Corporation. . . 
Brooks-Scanlon Lumber Co... . 
Brown & Company, Geo. C.. .. 
Brown Dimension Company... 43 
Brunswick Lumber Co......... 
re 
Builders Commercial Agency... 47 


Burton-Swartz Cypress Co. of 
a vkbuscbs en sGueees 


Caddo River Lumber Co...... 
mapa Sugar & White Pine 


Camp Manufacturing Co... 
Caterpillar Tractor Co... 
a md River Boom & Lamber 


Cisar Brothers.......... .... 47 
Clark Brothers Company...... 60 
Cleveland Tractor Company.. . 
Clover Valley Lumber Co...... 
Cobbs & Mitchell, Inc......... 


» Collins Lumber Co., John D.... 
> Connor Co., R 


Crater Lake Lumber Co....... 45 
Crawford Door Company...... 
Crescent Machine Company... 60 


Deert, Stark & Brown Cypress 


AMERICAN LUMBERMAN 
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Dry Kiln Door Carrier Co...... 
Duffy Lumber Co., .......... 
~ wm de Neuman & Co., 
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Electric Wheel Company...... 
Emporium Forestry Company.. 
Enterprise Co., The........... 60 
Exchange Sawmills Sales Co.... 5 


Feather River Lumber Co..... . 
Ferguson Lumber Co. W. T.... 
Firestone Tire & Rubber Co... 13 
ee 
Ford Motor Co............... 
Fordyce-Crossett Sales Co... ... 
Prants Mie. Co.........:..... 
Frost Lumber Industries, Inc... 
Fruit Growers Supply Company 


General Motors Truck Co. .... 
Goodyear Tire & Rubber Co.. . 
Great Southern Lumber Co.. . . 
Griswold Lumber Company, The 


Hammond Cedar Company, 
Ltd 


Hammond Lumber Co., Inc.. 
Henkel “Edge-Lite” Carpere- 


Hettler Lumber Co.,HermanH. 16 


Hines Hardwood & Hemlock 
eee te 


Hines Lumber Company, Ed- 
ward, and Affiliated nterests 15 


Hines Western Pine Co.,Edward 15 
Hoe & Company, R........... 
Holt Hardwood Company..... 2 
Holt Lumber Company........ 2 
Homochitto Lumber Company. 
7 Merritt Lumber Co., 


Insulite Co., The............. 


Johns-Manville............... 
Johnson & Wimsatt.......... 40 


Kerry & Hanson Flooring Co... 42 
Keystone Steel & Wire Co... .. 
Kinzua Pine Mills Company... 


Lacey & Co., James D... 
— Machine Works, Beary 


Leschen & Sons Rope Co., A... 


Libbey-Owens-Ford Glass Co... 8 
Lima Locomotive Works, Inc... 
Lindsey Wagon Company..... 54 
Long-Bell Lumber Sales Corp. . 


Long Lake Lumber Co........ 4 
Lufkin Rule Co., The......... 
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Maisey & Dion .... ........ 47 
Mathieu, Limited, J. A........ 
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Association of the U.S...... 
Ostrander Railway & Timber 


Pacific Mutual Door Company 7 
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Robinson Manufacturing Co.... 
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ALUMINUM 
PAINTED LUMBER 
Stover Manufacturing Co. 


BATHROOM CABINETS 
Henkel “‘Edge-Lite” Corp. 


BUILDING PAPER 
Sisalkraft Co., The 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C. 
worcester Co., C. H. 

FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Keystone Steel & Wire Co. 


FINISHED FLOORING 
Moratz, Paul O. 


GARAGE DOORS 
Crawford Door Company 
Paine Lumber Company 
Robinson Mfg. Co. 


AXES AND LOGGING 
TOOLS 

American Logging Tool Co. 
Warren Axe & Tool Co, 
BABBITT 


National 
Corp. 


METAL 
Bearing Metals 


BELTS AND ACCESSORIES 

Goodyear Tire & Rubber Co., 
The 

BLOWERS, FANS, DUST 

COLLECTING SYSTEMS 


Allington & Curtis Mfg. Co., 
The 


Cyclone Blow Pipe Co. 
CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 
Clark Brothers Co. 
CONVEYORS—Gravity 
Standard Conveyor Co. 
CUTTER HEADS 
Bolinders Co., Inc. 
Shimer & Sons, S. J. 
DRY KILNS AND 
ACCESSORIES 


Dry Kiln Door Carrier Co. 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 


Nelson & Co., Gilbert 
Scovell, Wellington & Co. 


AERIAL FOREST SURVEYS 
Lacey & Co., James D. 


APPRAISERS AND TIMBER 
ESTIMATORS 


Lacey & Co., James D. 
Sewall, James W. 
Spain & Co., H. M. 


ASSOCIATIONS 


Arkansas Soft Pine Bureau 

National Lumber Manufac- 
turers’ Association 

Oak Flooring Manufacturers’ 
Association of the U. S. 
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BUILDERS’ SPECIALTIES, ETC. 


GATES—Steel 


American Steel & Wire Co. 
Keystone Steel & Wire Co. 


GLASS 


Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


HARDWARE—Builders’ 
Frantz Mfg. Co. 


INSULATING BOARD 

Armstrong Cork & Insulation 
Co. 

Insulite Co., The 

Johns-Manville 

Stewart Inso Board Corp. 

Truscon Steel Company 

United States Gypsum Co. 

Wood Conversion Company 


INSULATION LATH 


Armstrong Cork & Insulation 
Co. 


Stewart Inso Board Corp. 
Truscon Steel Company 
United States Gypsum Co. 


LADDERS 
Babcock Co., W. W. 


METAL LATH 


Truscon Steel Company 
United States Gypsum Co. 


NAILS 


American Steel & Wire Co. 


OVERHEAD GARAGE 
DOORS 

Crawford Door Company 
Frantz Mfg. Co. 

Paine Lumber Co., Ltd. 


PLASTER BOARD 
United States Gypsum Co. 


PLYWOOD AND VENEERS 

American Plywood Corp. 

Collins Lbr. Co., John D. 

Northwestern Cooperage & 
Lbr, Co., e 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Robinson Mfg. Co. 

Sullivan Lumber Co. 

Washington Veneer Co. 


POSTS—Steel 


American Steel & Wire Co. 
Keystone Steel & Wire Co. 


PUTTY, for Wood, Steel 
Sash, Calking 
Parker & Sons Co., Ira 


ROOFING, SHINGLES, 

WAINSCOTING—Asbestos 
Johns-Manville 

SASH CORD 

Samson Cordage Works 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co. 


ENGINES 
Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 
Enterprise Company 


GLASS GRINDING 

MACHINERY 

Lange Machine Works, 
Henry G. 


GRADE MARKERS AND 
TRADE MARKERS 
Meyer & Wenthe 

Wilcox Mfg. Co., W. W. 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco, Works, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 
Caterpillar Tractor Co. 


CREOSOTE OILS 


PRESERVATIVES, 
LUMBER PRESERVATIVES 


Ayer & Lord Tie Co. 


FINANCIAL 

American Credit Indemnity 
Co. of New York 

Associated Leaders of Lum- 
ber & Fuel Dealers of 
America 

Builders Commercial Agency 

Lumbermen’'s Credit Associa- 
tion 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 


Benson 
Davenport Hotel Co. 


Cleveland Tractor Co., The 
Electric Wheel Co. 
Lindsey Wagon Co. 
Warren Axe & Tool Co. 


LOG HAMMERS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Ross Carrier Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


MECHANICAL RUBBER 
GOODS, HOSE, PACKING, 
ETC. 


Goodyear Tire & Rubber Co., 
The 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 

Firestone Tire & Rubber Co., 
he 

Ford Motor Co. 

General Motors Truck Co. 


Goodyear Tire & Rubber Co., 
e 


Pittsburgh Taximeter Co. 


INSURANCE 


Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 
ualty Co. 


Rankin-Benedict Underwrit- 
ing Co. 


LUMBER PRESERVATIVES 
Curtin-Howe Corporation 


DuPont de Nemours Co., Inc., 
mm & 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, 8S. BD. 


PORTABLE VARIETY 
SAW RIGS 


Crescent Mach. Co., The 
Paxson Company, The 


RULES—Board and Log 
Lufkin Rule Co. 


SAWMILL MACHINERY 
Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 

American Saw Mill Machin- 
ery Co. 

Bolinders Co., Inc. 

Clark Brothers Co, 

Crescent Mach. Co., The 

Enterprise Company, The 


SAWMILLS—Portable 


American Saw Mill 
ery Co. 
Enterprise Company, 


Machin- 
The 


SAWS, KNIVES, TOOLS 
Atkins & Co., Inc., E. C. 
Hoe & Co., Inc., R. 
Simonds Saw & Steel Co. 
Taylor, Stiles & Co. 
Warren Axe & Tool Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Clark Brothers Co. 
Soule Steam Feed Works 


STOKERS 


Allington & Curtis Mfg. Co., 
The 
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SOUND-DEADENING 
MATERIAL 


Insulte Co., The 

Stewart Inso Board Corp. 
Wood Conversion Company 
STAINED SHINGLES 


Huntting Merritt Lumber Co., 
Ltd 


Starks Stained Shingles 


Weatherbest Stained Shingle 
Co. 


STEEL SASH, 

COAL CHUTES 
Truscon Steel Company 
Vento Steel Sash Co. 
WALL BOARD 

Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 
WOOD FILLER 

Parker & Sons Co., Ira 


TAXIMETERS, RECORDERS 
Pittsburgh Taximeter Co. 


TRACTORS 


Caterpillar Tractor Co. 
Cleveland Tractor Co. 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co. 
Lindsey Wagon Co. 


WAGONS—Lumber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 


American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 
Williamsport Wire Rope Co. 


WOODWORKING 
MACHINERY 


American Saw 
ery Co, 
Atlas Manufacturing Co. 
Crescent Mach. Co., The 
Paxson Company, The 


Mill Machin- 


AND SERVICES 


RUBBER STAMPS 
STENCILS 


Meyer & Wenthe 

Wilcox Mfg. Co., W. W. 

SAP STAIN 

PREVENTATIVE 

DuPont de Nemours Co., Inc., 
B. I 


TIMBER LANDS 
Lacey & Co., James D. 


CREOSOTED PRODUCTS— 

Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 


Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 


Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. R. 

National Lumber & 
ing Company 


Creosot- 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 


Ayer & Lord Tie Co. 

Long-Bell Lbr. Sales Corp. 

National Lumber & 
ing Company 


Creosot- 


TRADING CHECKS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 
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‘Wire Rope to do a Good Job 


























It will not fail 
you—because it 
comes from a 

plant that makes 
its friends and 

its living in 

the development of 
Wire Rope of a 
highly specialized 
nature. 


Our ropes are made 
to do a definite 
job. 





We make logging 
rope for logging 
conditions, and 
other ropes are 
made for their 
special problems. 





All for dependable 
service—it's the 
only way to get it. 





WRITE FOR OUR NEW CATALOG 
AND LITERATURE. 








Main Office and Works: General Sales Offices: 
WILLIAMSPORT, PA. People's Gas Bldg., CHICAGO 


THE LARGEST EXCLUSIVE WIRE ROPE PLANT IN AMERICA 
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